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Condensed Financial Statement of the 


ASSACHUSETTS BONDING and INSURANCE COMPANY. 


HOME OFFICE, BOSTON, MASSACHUSETTS 


S December 31, 1920 
Paid up Cash Capital ~ - - - - $1,500,000.00 


ASSETS LIABILITIES 
United States Liberty Loan Bonds $1,386,360.50 Premium Reserve..... .. $2,713,930.93 
Federal Land Bank Farm Loan Bonds.. re en pumas 32,900.00 Claim Reserve ..+-  1,463,597.89 


U. S. Government Certificates sins Indebtedness. . ieee ine 150,000.00 Reserve for Commissions. . ~ alte 267,411.33 
State and Municipal Bonds.. Me Sic nea tie caleec ce egernaerenen Reserve for Taxes, due in 1921. csi. calor Secaes 140,525.75 
Rausoad and Other Bonds..........0.cccceesece: ses 914,693.75 Reserve for Other Liabilities 91,522.13 


Pott ATID COLO SLOCKS. «5 ow ook cn tcve cess vevecece Maan 476,725.00 ennai st, Saks 
373,000.00 Fotal Liabilities, eacent Capital... ...2....ccecciccicecssdedects $4,676,988.03 


Unpaid Premiums 
mermeeduent to Oct. 1, 19090... oc.cdcc ec decwe ee .....-  1,128,843.90 Surplus over Capital and all Liabilities.......... $554,795.21 


Cash st Bes ... 809,323.10 Capital Stock 1,500,000.00 
ae eee 45,526.43 
Other Assets. . Ree ene ree te eer Ee 72,466.76 Sasplus to Policyholderss .. 50.66.0005. scccecscwssedevcvcesss Seon 


PO ESE EN ee $6,731,783.24 TOTAI : $6,731,783.24 

In addition to the Assets shown above, the Company has other Assets of $282,379.67, consisting principally of uncollected premiums and 
accounts receivable which it considers good, but which under the statutes of the several States cannot be admitted by Insurance 
Departments. These Assets added to those shown above give the a a 


BOOK SURPLUS OF - - - - “ ~ - - = - ~ “ . - “- 


SURPLUS TO POLICYHOLDERS AS SHOWN BY THE BOOKS AND RECORDS OF THE COMPANY OF = $2,337,174.88 


Premiums Written during 1920, less Cancellations and Reinsurance - - - - - $7,100,782.27 
- - " 1,272,791.47 


Increase in Net Premium Income during the Year . - - - - - » ° 
Increase in Reserves During 1920 - - - - - - ~ - - - - - 570,981.92 


FIDELITY AND SURETY BONDS 
General Liability, Automobile, Accident, Health, Plate Glass, Burglary and Theft 


INSURANCE 


Liberal Contracts, Prompt Settlements, Efficient Service to Policyholders, Agents and Brokers 


- $837,174.88 
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THE PROVIDENT LIFE AND TRUST 
COMPANY OF P HILADELPHIA We have something to offer in the way 


(Penna.) |] Of a general agency that is very attractive 


: to find with an old, conservative life com- 
Provident agents are selling not only ; . P 
protection but satisfaction. pany. It will-pay: anyone intone Seay 
; vestigate. All communications confidential. 
Ihe policy-holder who matures a Provi- 
dent Long Endowment is a center of Address Box 54, THE SPECTATOR, 


Provident influence in his community. oane 
: 135 William Street, New York. 


Protection + Thrift = Satisfaction. 























ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
, ! ‘he Fireman’s Fund cleanest policies in the world; complete protection disability clause. 


. THE AGRICULTURAL LIFE INSURANCE 
is in the front rank COMPANY OF AMERICA 


in fire, marine and FRANCIS F. MeGINNIS, 


President, General Counsel and Founder 


automobile insurance. We are writing at the rate of six millions a year and 


have a particularly attractive proposition for men with 
clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 




















. SOUTHLAND 
The Acid Test for Strength, . LIFE INSURANCE 


Liberality, Service and Low Cost OEE COMPANY 
Pe bees Sal) PS DALLAS, TEXAS 
places 4 Bee - fi tooled thes} 3] rs oe 
ie Insurance in Ferce 
IFE INSURANCE COMPANY I ) Over $66,000,000.00 
high on the list PES Gesee| - _WARRY L. SEAY, President 
lial i LAWRENCE M. CATHLES, 
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Unemployment Insurance 


Benefits of British System Called Inadequate—Industrial 
Maintenance Proposed 


By Dr. FREDERICK L. HOFFMAN 


HE following address was made by Dr. Frederick 
L. Hoffman, third vice-president and statis- 
tician of the. Prudential Insurance Company 
of America, Newark, N. J., at the annual 
meeting of the National Civic Federation, 
February 14 and 16. Dr, Hoffman presented 
the salient facts of British experience under 
National Unemployment Insurance. He said 

that twelve million persons were insured under the act. Dr. Hoffman 
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said in part: 

The system is based upon joint contributions of the employer, the 
employee and the State, the charge for male adults being, respectively, 
4d. a week paid by the workman, 4d. by the employer, and 2d. by 
the Government. The benefits—subject to qualification—are 15s. 
a week for men and 12s. a week for women. 

These benefits are considered totally inadequate, in view of the fact 
that a minimum standard of life compatible with British conceptions 
of normal existence requires a weekly income of not less than 60s. 
The demand of the Labor Party is for an increase in the benefits to 
40s., which would come riearer to the out-of-work donation paid to 
civilians during 1919, when additional provision was made for the 
unemployed person’s family. 

The actual experience under the act has not been normal on ac- 
count of the war. During normal times, no doubt, the benefits would 
be fairly satisfactory in that the period of unemployment would be of 
comparatively short duration. But under existing economic condi- 


tions and widespread industrial distress, accentuated by the high cost 
of living, the so-called unemployment insurance benefit is looked upon 
rather as a substitute for a ““pauper’s dole.” 


In fact, more adequate 





provision for a wage-earner’s family is made through the poor law 
authorities than through national unemployment insurance. Hence, 
as a first conclusion, it may be said that the benefits are totally 
unsatisfactory and out of all proportion to the actual needs of a de- 
pendent, but self-respecting wage-earning population. 

The fact that contributions are deducted from wages to the amount 
of 4d. a week implies the practical certainty that in course of time 
an increase in benefits will be based upon increased contributions. 
This will unquestionably be strongly resisted by the Labor Party, 
who, on more than one occasion has given emphasis to the belief 
that the whole cost of unemployment insurance should be borne by 
the employer, on much the same principles as Workmen’s Compen- 
sation. Since, in its final analysis, all deductions from wages as an 
element in the cost of production find expression in higher prices, 
there arises the economic problem of successful international compe- 
tition between countries suffering a heavy burden on account of social 
insurance in contrast to countries not subject to such impositions, 
which, in given cases, may assume serious, if not alarming, proportions. 
Thus, as a second conclusion, it would follow that unemployment 
insurance is opposed to the best interests of industry as much as it is 
opposed to the best interests of labor. 


LABOR EXCHANGES UNPOPULAR 


All unemployment insurance rests primarily upon the efficacy of 
so-called employment exchanges. The fact that a man is out of work 
and entitled to a cash benefit of prolonged duration, naturally sug- 
gests systematic efforts to provide work suitable to his capacity. This, 
however, through employment exchanges, involves the need of a 
large bureaucratic apparatus and a degree of State interference in 
private affairs totally at variance with prevailing conceptions of life 
and liberty in a democracy. Labor exchanges are therefore cordially 
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disliked by organized labor in Great Britain, and suggestions are 
frequently made that they should be done away with. They succeed 
in finding work for about one person in three, and are a considerable 
expense, as to which neither the Government nor other sources provide 
an entirely satisfactory estimate. A recent departmental committee 
has considered the question, and while favorable to the continuance 
of employment exchanges, suggests many directions in which important 
changes are required to meet the larger needs of the wage-earning 
population. It is, therefore, self-evident that a conflict of interests 
is bound to arise as unemployment insurance becomes more exacting 
and autocratic through the administration of employment exchanges, 
with the certainty of the material curtailment of the freedom of labor 
and the liberty of the subject. ; 

It is said that the primary gbject of unemployment insurance is to 
prevent unemployment. As a matter of fact, no unemployment in- 
surance is required to facilitate the work of labor exchanges properly 
administered as a matter of public or private enterprise. Unemploy- 
ment insurance gives every encouragement to voluntary idleness, par- 
ticularly during periods of short-time, when two or three days of labor 
at hard work may not produce much more than can be had in idle- 
ness by drawing benefit from the unemployment insurance fund. This 
encouragement to idleness, though less serious than in the case of 
out-of-work donations, is nevertheless of very considerable economic 
significance. In precisely the same way that health insurance furthers 
and fosters a tendency to malingering, unemployment insurance like- 
wise encourages voluntary idleness. Both depend upon a variable 
interpretation of the laborer’s “‘capacity for work.”’ It involves a 
very serious risk to organized labor to allow a grant of power to the 
Government, virtually dictatorial, in the case of many wage-earners, 
chiefly those of a moderate degree of skill. But it is a safe con- 
clusion—sustained by long experience—that unemployment insurance 
is not a means of preventing widespread unemployment or industrial 
distress, 

In recognition of the inadequacy of the allowances under unem- 
ployment insurance, voluntary supplementary schemes have been de- 
veloped on the part of far-sighted employers of labor. As a matter 
of fact, in many industries a more liberal provision is made for unem- 
ployment on either a basis of joint contributionship or entirely on the 
part of the employer. Aside therefrom, the trade unions have for 
many, many years provided out-of-work payments at a minimum 
expense to the workmen and on a basis of a most economical and 
effective administration. In this respect there is a precise similarity 
between sickness insurance through Friendly Societies and unemploy- 
ment provision through the co-operative efforts of labor organizations. 
Both are discouraged and virtually destroyed through a compulsory 
system opposed to the spirit of self-help. It would, therefore, seem 
to admit of no argument that if a proper effort had been made to 
encourage voluntary efforts in this direction—if necessary by means 
of subsidies on the part of the Government—the vast bureaucratic 
machinery which has come into existence under State unemployment 
insurance would have been needless. 


FRIENDLY SOCIETIES IGNORED 


There is a further difficulty. The Friendly Societies have prac- 
tically been ignored in the arrangements made for the administration 
of the act or the payment of benefit either through employment 
exchanges or through trade unions. The difficulty has resulted in 
strained relations between organizations which have much in common, 
since both aim primarily at a higher standard of wage-earners’ lives. 
It is argued, and with much force, that trade unions should abstain 
from administering health insurance benefits if Friendly Societies are 
aot to be allowed to administer unemployment insurance benefits. In 
this, as in many other directions, unemployment insurance is not 
resulting in better labor relations, but, quite the contrary, seems rather 
to make for further industrial discontent and additional confusion in 
a labor situation apparently defying the best judgment of the period. 

It is easy to work out a theoretical arrangement under which prac- 
tically every laborer is an economic unit, with the objective of the 
highest possible degree of economic efficiency through the most perfect 


adjustment to a multitude of conditions which in every-day life often 
lead to disaster. But the higher degree of economic or social security 
obtained through such an arrangement is purchased at the cost of per- 
sonal liberty and choice of direction, held as a precious heritage 
through countless generations. From unemployment insurance to 
unemployment exchanges is but a first step in the direction towards the 
Government’s control of the laborer’s life. From control of the 
laborer’s income by compulsory deductions, beginning possibly with 
I per cent, increased to 2 per cent, then to 5 per cent, finally to 10 
per cent and more, so-called social insurance is the first step in the 
future bondage of the wage-earning element to the State. From labor 
exchanges to the compulsory direction of those seeking or needing 
work is but a further step, to be followed by compulsory vocational 
training as a third step, and as a fourth step by the compulsory labor 
of those who might otherwise become a charge upon the funds. Wise 
and far-sighted labor leaders realize this danger, and the sinister 
aspects of a propaganda carried forward, not by representatives of 
organized labor, but by irresponsible agitators who seek for them- 
selves the power of control over the wage-earners’ life, liberty and 
pursuit of happiness. 


OTHER SCHEMES PROPOSED 


As a solution of the difficulties not met by unemployment insurance, 
there has been proposed a system of “‘industrial maintenance” which 
has much to commend it. This conception rests upon the new view- 
point that industry in a broader sense is a social institution, and that 
somehow or some way those who give their lives to the furtherance of 
industrial efforts in a particular direction are entitled to full security 
against the inherent uncertainties of existence, particularly sickness, 
disability or invalidity, accident, old age and involuntary idleness. 
This plan cannot be enlarged upon on this occasion, but it may be 
said in conclusion that in its final analysis all social insurance, in what- 
ever form, is essentially unemployment insurance, in that the pecuniary 
provision made is chiefly on the ground of interrupted or impaired 
economic activity. Whether the interrupted capacity for work is 
because of sickness, or of industrial accident, or because of physical 
decrepitude, old age or involuntary idleness, is, for economic as well 
as social Teasons, quite immaterial. ‘The main objective is to restore 
the impaired wage-earner to his former capacity, and to provide for 
his needs if such a restoration is impossible. The attainment of this 
ideal lies largely in the direction of voluntary effort and voluntary 
co-operation as best emphasized by what has actually been achieved 
through labor unions, through corporate enterprise, and last but not 
least, through voluntary insurance efforts. It is in this direction that 
a solution must be sought, and it will be found, if a solution of the 
present difficulties lies at all within the range of human achievement. 
But all those who are most concerned with the future relations of 
labor to industry and the public at large will do well to give impartial 
consideration to the suggestion that a system of “‘industrial mainte- 
nance” offers apparently the only satisfactory solution compatible 
with the aims and ideals of wage-earners’ lives in a true democracy. 





NEW GROUP INSURANCE RATE SHEETS 
ISSUED 


New rate sheets on group accident and sickness insurance have 
been issued by companies writing this business for the guidance of 
agents and brokers soliciting this class of insurance, and show the 
approximate minimum cost applicable to the best class of risks and 
where there is no special occupational hazard. The minimum rates 
are given on four plans of policies, and on four plans varying as to 
the limit of the indemnity period. Under all these forms sickness and 
foreign to occupation accidents are covered. Under plans 2, 3 and 
5 the limit on both sickness and accident indemnity is twenty-six 
weeks, and under plans 2A, 3A, 5A and 6A the limit is fifty-two 


weeks, the minimum rate for $10 a week indemnity. 
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Tue Spxcrator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
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eign countries in the Postal Union, Five Dollars. 
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MULTIPLE LINES 


GAIN the subject of the writing 
A multiple lines by a single com- 
pany, and perhaps in a single policy, has 
A pol- 
icy issued by underwriters at Lloyds, 
entitled the ‘*Householder’s 
Comprehensive Policy,” a photograph of 
which was published last week in Tue 
SPECTATOR, purporting to cover property 


been brought up for discussion. 


London, 


located in New York, embraces in one 
contract insurance against loss by fire, 
lightning, thunderbolt, subterranean fire. 
explosion, bursting of pipes and for hot 


water heating apparatus, earthquake, 
burglary, theft, house-breaking and lar- 
ceny, insurrection, riots, strikes, civil 


commotions and/or suffragists and/or 
and/or 
It not only covers insured’s 


by aeroplanes, airships other 
aerial craft. 
property (and that of servants, perma- 
nent members of his household and/or 
visitors) in his residence, outhouses or 
stables, but damage to the premises by 
burglars or aerial craft, and loss of rent 
if fire renders the premises untenantable : 
also insured’s property in any residence. 
hotel, club, ete., where insured is tem- 
porarily living, or while in a laundry, 
bank or safe deposit in the United States, 
Canada, Europe or Egypt, and risk of 
transit to or from bank or safe deposit. 
I: also insures baggage while traveling in 
the countries named. 

The advocates of the extension of the 


powers of American companies now 


Writing fire, marine and casualty lines, so 
that they could write all classes of insur- 


ance except life, rightly claim that it 
would be a convenience, in a great many 
cases, for the insured to be able to secure 
coverage against practically all risks in 
one contract. Such a system would un- 
doubtedly serve to greatly augment the 
total insurance premiums written, so that 
vast numbers of people would come to be 
protected against risks which they now 
bear themselves. 

On the other hand, those who have 
stood so firmly for the old American tra- 
ditions as to the rigid separation of com- 
panies writing fire and/or marine in- 
surance from those writing casualty and 
miscellaneous lines (and, of course, from 
those issuing life policies), still maintain 
that 


powers of companies so as to include all 


the proposed broadening of the 


classes except life insurance, would oper: 
the way to situations which might prove 
disastrous to the interests of 


holders. 


policy: 


lor example, assume the case of a 
casualty company which has been a free 
writer, and has accepted large commit- 
ments in liability and workmen's com- 
pensation lines. Under its extended 
powers it also takes on heavy lines of fire 
insurance in congested districts. A con- 
flagration occurs which causes a great 
loss to the company, obliging it to cease 
business. It is easy to imagine some of 
the complexities which would ensue and 
which would delay final settlement of its 
affairs, and the claims against it, far into 
the future. 

in answer, the multiple-line advocates 
may point to the successful careers, cov- 
ering long periods, even in some cases 
exceeding two centuries, of British com- 
panies which write virtually every class 
of insurance, including life; and they 
may assert that what these companies 
have done, practically without public 
supervision, could safely be authorized in 
this country with insurance supervisory 
officers to guard the public’s interests in 
every State. 

The seems to resolve 
itself into this question: Would the ad- 
vantages to be derived by the people from 
broadened writing powers, if conferred 


whole matter 


upon the insurance companies, more than 
offset the danger of an occasional loss to 
the public through the failure of a com- 
pany writing multiple lines? The ques- 
tion merits close study. 


~ 


Pe 


Fos many years past the question as 
to who owns agency expirations 
has been discussed, and common usage, 
in recent years, has been to consider the 
buyer of an agency as being clothed with 
the right to solicit the expirations of that 
agency. A recent decision in the supe- 
rior court at New Haven, Conn., how- 
ever, is to the effect that no exclusive 
right to the expirations can be assigned. 
In the case in point a disagreement be- 
tween partners in an agency led to the 
appointment of a receiver, who sold the 
expirations to one of the former part- 
The companies in the agency li- 
censed both agents, and gave the expira- 


ners. 


tions also to the other partner. The one 
who had bought the expirations brought 
suit, claiming that he had the exclusive 
right to use them; but in this contention 
he was not upheld by the court. It, there- 
fore, appears that the usual practice may 
not be upheld in court, and that the buyer 
of expiration records may find himself to 
be a loser by the transaction de$pite the 
fact that it was made in goou faith. 


TEAMSHIPS arriving from Europe 
he have recently brought over people 
afflicted with typhus and the 
danger resulting from the arrival of such 


fever, 


unmigrants has led the authorities at 
New York to take strenuous measures to 
prevent the spread of typhus in this 
country. This dreaded disease has caused 
a great many deaths in Europe, and it 
must not be allowed to obtain a foothold 
in the United States. It is to be hoped 
that the authorities of the Federal Gov- 
ernment and the respective States will 
co-operate and use their best endeavors 
to avoid the menace of this dread dis- 
ease, so far as it may affect this country. 
But a day or two ago, Surgeon-General 
Hugh S. Cumming of the United States 
Public Health Service is quoted as hav- 
ing stated that of the immigrants dis- 
charged from Ellis Island and admitted 


‘to New York city, fifteen per cent were 


vermin-infested; and yet the settlement 
of the future regulation of immigration, 
involving, perhaps, the prevention of epi- 
demics in this country, still hangs fire in 
the United States Senate. The import- 
ance of this matter to the health and wei- 
fare of American communities demands: 
immediate and wise attention on the part 
of legislators and health authorities. 
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The Great-West Life 


Assurance Company 








Condensed statements for 1920 as announced at the Annual Meeting, held February 
Ist, 1921. 


New Business Issued.................. 00.0: cece eee nent eee eee $60,703,525 
Exceeding 1919 by................ 0.00. e cece eee 9,125,626 
a re 256,850,251 
Increase in business in force.............. A Wace 'n ad eens 44,289,975 
Income (Premiums and Interest).......................-555: 9,967,436 
Ieewenee Gor the year... ....... 66. c cee cee cee wenn 1,369,042 
ON ig nee GMa ERR Meee ETA Ri be Se GemeNeA 37,382,647 
Not imerense for the year... .... <0... 6... e ees cee sa ees 5,169,532 


Surplus earned in 1920 (the largest in the Company’s history) 1,388,897 


The interest rate earned was 7.20 per cent., excluding profits from securities sold. 
Including this item, the gross interest yield was 7.43 per cent. The rate of 
mortality has fallen to 49 per cent. of the expected—practically the pre-war 


basis. 


These splendid results have enabled the Company to make its yearly apportion- 
ments to policyholders on the usual generous scale. 








A 1921 RESULT 


290 Year Endowment. Age 21. $1,000. Premium $46.75. Policy issued in 
1901, maturing in 1921. 
tind Cantey Winku geet: B01 TIE vs enix e cee eon a4 eine eae $1,439. 








HEAD OFFICE - - -  - WINNIPEG 


ESTABLISHED 1892. 
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NEWS OF THE LIFE INSURANCE WORLD 























Cedar Rapids Life of lowa 


The old line Cedar Rapids Life Insurance 
Company, of Cedar Rapids, Ia., makes a 
strong exhibit as the result of its activities 
in 1920, having added about 25 per cent to the 
amount of insurance previously in force, and 
considerably increased its assets and premium 
income. The company now possesses $1,214,860 
of net assets, and after providing a legal in- 
surance reserve of $1,015,559, and caring for 
other liabilities, it shows a surplus to policy- 
holders of $166,071. Its insurance in force 
on December 31, last, was $12,421,688—an in- 
crease of over $2,400,000, while its premium in- 
come increased over $60,000 to $360,350. The 
assets increased last year over $212,000. 
Most of the assets are represented by first 
mortgages on farm lands, municipal bonds, 
Liberty bonds and cash, with about $100,000 of 
premium notes and policy loans, and $55,000 of 
interest and uncollected premiums. The of- 
ficers of this enterprising company merit con- 
gratulation upon the result of their last year’s 
work. C. B. Robbins is president and C. B. 
Svoboda is secretary. 


11,537 Claims Paid Last Year by N. Y. Life 


The New York Life reports that 11,537 pol- 
icy-holders died in 1920 and that almost 20 per 
cent were victims of influenza or pneumonia. 
Of this number, 708, carrying $2,427,904 died 
in the first year, and 633 carrying $2,122,501 
died in the second year. Causes of death were 
the following: ; 

Heart disease, 1,501; pneumonia, 1,135; in- 
fluenza, 1,067; cancers and tumors, 948; con- 
sumption, 886; Bright’s disease, 726; accidents, 
654; apoplexy, 642; disease of arteries, 489; 
diseases of digestive organs, 267; paralysis, 
207; diabetes, 197; liver disease, 190; appen- 
dicitis, 146; bronchitis, pleurisy, etc., 135; war 
(claims actually paid), 133; typhoid fever, 117; 
blood poisoning, anemia, etc., 113; old age, 64; 
spinal disease, 29; nervous prostration, con- 
gestion of brain, etc., 24; rheumatism, 21; all 
ther causes, 1846. 


Sun Life of Canada, Montreal 

During the half century in which it has 
been engaged in business, the Sun Life As- 
surance Company of Canada, located at Mont- 
real, has supplied first-class insurance to an 
ever-increasing list of policyholders, until now 
it has life assurance in force to the amount of 
$486,641,235—an increase over the amount on 
December 31, 1919, of $70,282,773. On Decem- 
1920, its assets aggregated $114,830,- 
444, or $9,127,976 more than the year previ- 
ously, and its surplus at the end of 1920, over 
all liabilities and capital, was $8,364,667. Last 
year it wrate $106,891,266 of new paid-for 
this sum being over $20,000,000 in 
excess of the new business of 1919, and its in- 


her 31, 


business, 





Extracts from the Statements of Life Companies for 1920 


The following figures from the statements of life insurance companies, covering the year 1920, have been 
mostly compiled from returns made direct to THE Specrator, in addition to those previously published: 


Total 

NAME OF COMPANY Income 
American Reinsurance, Dallas......... $154,650 
Atlantic, Richmond <2 6606666600200 2,919,057 


Or chain a ne ta 15,717,015 
3,800,614 
157,164 
6,488,309 
99,530,684 


bankers, Des Moines 
Bankers, Lincoln 
bankers National, Orangeburg 
Confederation, Toronto 
Connecticut Mutual, Hartford......... 


Conservative, Wheeling ....¢cccccecee 811,754 
Dakota, Watevtown. .....0660 606s. evens 715,814 
Durheitn, Naleigie 2. ee «cca oscesciaccesacc 930,791 
Great Northern, Grand Forks, N. D... 228,2 





Guaranty, Davenport, Ia......0.c0.e0 58 
Elomte, (N€W VY GiMeoo:<secne osiseinesie-die-s 8,918,243 
Illinois Bankers, Monmouth........... 7 


Midland, Mansas ity... -06 éeccdecceas 856,272 
Midland, SOs Pauls. ascs<lcecsavixcese 350,755 
Old Eine: Bankers, Liticolti.....cesscccs. — cenent 
Cheeaone W OMtiatel Sic. o.xcio's aw osm s wisiscaie 885,683 


Pan-American, New Orleans.......... 
Southern Life and Trust, Greensboro.. 
Southland, Dallas 
Texas, Waco 
Western and Southern, Cincinnati..... 
\estern Union, Spokane 


1,820,626 
2,163,026 
837,929 
10,244,160 
2,165,031 


* Includes capital. 


Paid-for * Surplus 
Insurance Insurance Admitted to Policy- 
Written Gained Assets holders 
$15,186,495 $13,734,964 $439,532 $343,844 
22,134,999 17,452,631 7,226,458 550,000 
92,552,734 60,875,923 44,452,819 1,039,686 
16,786,839 12,693,864 18,110,675 359,610 
1,935,000  ~—... 144,360 1,209,659 
32,151,024 23,143,551 27,213,247 1,875,792 
74,893,426 51,428,973 90,585,734 3,780,866 
10,140,041 6,328,475 1,575,345 367,236 
6,735,875 3,990,320 2,299,228 437,852 
222500 sc av ee 295,774 28,002 
2,156,591 1,709,091 640,217 234,745 
5,700,465 4,384,851 1,366,928 130,306 
40,717,514 26,727,281 40,465,508 647,757 
27,647,500 —§ .icece 1,529,723 1,489,007 
8,464,487 5,679,087 1,803,592 120,233 
3,003,502 1,806,648 866,122 210,757 
17,699,122 12,693,863 18,110,675 5,285,067 
5,717,459 4,045,411 2,633,377 311,497 
31,433,676 25,699,568 8,742,061 1,543,459 
20,477,630 12,989,061 4,999,671 1,118,388 
28,950,054 21,374,868 5,347,795 424,625 
8,284,000 6,724,259 2,213,694 272,631 
19719680 —....:, 22,885,957 1,104,430 
19,365,980 12,121,797 5,065,731 549,593 











come last year nearly reached $29,000,000. 
The profits paid and allotted to policyholders in 
1920 amounted to $1,615,646. Great progress 
has been made by the Sun Life in the last dec- 
ade, in particular, during which its assets in- 
creased over $19,000,000, and its insurance in 
force grew to the extent of over $343,000,000. 
All identified with this progressive company 
have reason to be highly gratified with the 
position which it has reached in this, its 
jubilee year. 


The Great-West Life of Winnipeg 

Handsome gains were recorded for the year 
1920 by the Great-West Life Assurance Com- 
pany of Winnipeg, Manitoba. It is noticed, 
for instance, that the new business issued, 
which amounted to $60,703,525, exceeded ‘that 
of 1919 by $0,125,626, and brought the total 
business in force December 31, last, up to $256,- 
850,251. This latter amount represents an in- 
crease during the year of $44,280,975, and de- 
notes a high degree of persistency among pol- 
icyholders. The company’s assets at the close 
of 1920 amounted to $37,382,647, or $5,160,532 
more than a year earlier. The surplus earned 
last year exceeded that of any previous year 
in the company’s history, and aggregated $1,- 
388,897. The interest rate earned was 7.20 
per cent, without regard to profits from sales 
of securities, and, including this item, was 7.43 
per cent, while the ratio of actual to expected 
mortality was but 49 per cent. The excellent 
management and earnings of the Great-West 
Life have produced such results for policy- 
holders as a maturity cash value in 1921 of 
$1,439 per $1,000 on a twenty-year endow- 
ment policy, with a previum of $46.75. €. €. 
Ferguson is general manager and actuary of 
the Great-West Life, A. Jardine is assistant- 
general manager and secretary, W. McQuaker 
is treasurer, and A. J. D. Morgan is comp- 
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troller. They are to be congratulated upon the 
outcome of last year’s work. 





Farmers and Bankers Life, Wichita, Kan. 

During the year just closed the Farmers and 
Bankers Life Insurance Company, of Wich- 
ita, Kan., made a gain of $619,568 in ad- 
mitted assets (the greatest in the company’s 
history), increased its unassigned surplus by 
$76,242, and made a net increase of $2,880,887 
in insurance in force, upon a paid-for basis. 
The amount in force December 31, last, was 
$31,018,650, which is stated to be the largest 
volume of business ever placed upon the books 
of any Kansas life insurance company. The 
company now has $2,686,850 of resources, and 
after setting aside a policy reserve of $1,808,- 
468, and the sum of $392,462 of credits to pol- 
icyholders left with the company at interest, 
as well as providing for unpaid claims and 
other liabilities, there remains a surplus as to 
policyholders of $356,177, including the cap- 
ital stock of $275,000. H. E. Lindsley is pres- 
ident of this progressive company, the other 
officers being as follows Vice-President, J. H. 
Stewart: secretary-treasurer, E. B. Jewett; as- 
sistant-secretary, Frank B. Jacobshagen; coun- 
sel, J. A. Brubacher; medical director, Dr. J. 
L. Evans, actuary, John E. Higdon. 





Paid $3.170,620 in Texas 

How heavily life insurance contributes in 
taxation to the nation, to states and municipal- 
ities, and even to counties, is seen in the 
Mutual Life’s payment of $2,707,281 for taxes 
in 1920, and in its apportionment of $3,170,- 
620 for taxes in 1921. Probably upon no 
other business are levied so many kinds of 
taxes as are imposed upon life insurance com- 
panies, and, of course, the policyholders pay 
them, since all operations are conducted in 
behalf of policyholders and with their funds. 
—Points. 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President HARRY M. CUTLER, Vice-President 


Seventy-first Annual Statement, Jan. 1, 1921 


619,429.00 


ASSETS (Paid-for Basis) LIABILITIES (Paid-for Basis) 
U. S., State and Municipal Bonds, at Market Value Dec. Insurance Reserves - . - - - - - - $58,687,592.00 
31, 1920 - - - - - - - - - - - $25,526,745.12 Annuity Reserves - - - - - - - - - 6,181,828.00 
(Par Value Dec. 31, 1920, $27,779,558.12) Extra Reserves - - . - - - - - 91,970.73 


Reserves on Supplementary Contracts - 


Mortgages, First Liens - - - ~ 
Policy Claims under Adjustment - 


Policy Loans and Premium Notes - 





- 317,665.51T 
- - 247,110.27 














Real Estate, Book Value - - - - - - - 258,500.00 Other Liabilities - - 

Cash in Banks and Office, - - - . . 500,449.91 Taxes Payable in 1921 - - - - - - 276,898.92 
Interest and Rents Due and Accrued - - - 1,787,600.30 Dividends Due and Unpaid - - . s “ ‘ 92,645.10 
Deferred and Unreported Premiums eet - 1,280,944.23 Dividends Payable in 1921 - - ‘ ’ “ 2 695,798.22 
Due from Agents (net) - . - - - - - 10,509.65 Deferred Dividends - - - - - - 3,312,469. 71 

— General Surplus - - - - - . - - - 2,085,87 L.24* 

ee, ec Ps ieca u 

Total - - - - - - - - - $74,609,278.70 


t Covers claims reported but on which proof of death have not yet been filed and includes $125,000 of estimated claims not yet reported. 
* The General Surplus would be $4,480,188.77 if securities were valued on the Amortized basis as used in Massachusetts, New York and most other states. 





The National Life paid policyholders in 1920, $9,165,082, a sum exceeding by $673,086 the largest amount heretofore disbursed to policyholders in a single 
year. 
The dividend scaie will be maintained for 1921, and dividend payments to policyholders in the current y i 

: ’ : ) - year a 
$2,695,798.22 have been approved by the Directors and charged off in the above statement as a liability. . wecinniiieealien 
The assets of the Company are at actual market values on December 31, 1920. This rigid method of valuation brings the C ? 
: mar I 31, i ompany’s 
bonds $2,252,813 below par. There is no overdue principal or interest on the entire bond list of $27,779,558, and no bond re din i is 
the slightest doubt of its payment in full at maturity. , F : ita ianaalideaaiiia 
The Company’s assets consist wholly of high-grade government, state, and municipal bonds, of carefully selected and inspected first mortgages on real 


estate, and of loans to policyholders on the security of their policies. The Company has no real estate except that necessarily used in the conduct of its business 
MUTUALITY 
The National Life is a purely mutual company, now entering upon its seventy-second year. All of its property belongs to the insured. There is no stock 


and the Company issues participating policies only. 
It has paid policyholders since organization $116,922,044.35, which, with assets to their credit, exceeds the premiums received by $13,741,792.37. 
19,664 policies issued and revived on a paid-for basis in 1920, insuring $61,602,081. 















































The high service ideals which have 
given Abraham Lincoln a place in the 
heart of every American were taken 
at its inception as the service ideals 
of The Lincoln National Life Insur= 
ance Company. 






Policies issued on the Perfected En- 
dowment Plan are 


BEST FOR THE INSURED 
because they are a recognition of his rights to the investment 


Those ideals have remained the guiding stars of Lin- portion of his reserves at interest, and this amount is paid to 
coln Life purpose. his beneficiary in case of death in addition to the original sum 
insured. If necessary he may borrow these reserves without 
Through all the years of its growth The Lincoln Life diminishing the original sum insured as a death claim. The 

cash values are larger than under ordinary endowments. 


has given its energies in earnest service to its agency force 
BEST FOR THE AGENT 


and their thousands of protected clients. 
because they are easier to sell, with larger new commissions 


This Lincoln anniversary month gives The Lincoln and renewals, They will remain in force longer because the 
Life another opportunity to pledge the continuation of wiles of the twister will not prove effectual, nor are they liable 
to lapse when collateral policy loans have been obtained. 


that steadfast service which makes it pay to— 
BEST FOR THE COMPANY 


) because they will be more persistent, and as they mature at or 
LINK UP() with THE () LINCOLN before age 70, when the experience equals or exceeds the tabu- 
_ lar, there will be larger gains from mortality with excess 


interest and loading savings meanwhile. 
A twenty-four page book, setting forth other reasons, will be 











The Lincoln National Life Insurance Co. sent on receipt of 8c postage, which you — have in order 
ss : i ” to ascertain how much easier it will be to sell this form of in- 
Its Name Indicates its Character surance than to compete against it. 
Lincoln Life Building Fort Wayne, Indiana Imperial Building 


411=413 Walnut Street 


Now More Than $160,000,000 in Force. 
Philadelphia 
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THE PROSPEROUS AGENT 
A Prominent Life Insurance Manager 

Favorably Comments on Mr. Alexan- 

der’s New Book 

Edward A. Woods, president of the Edward 
\. Woods Company, general agents of the 
Equitable Life at Pittsburgh, writes as follows 
regarding William Alexander’s new book now 
in press: 

“T picked up the manuscript of your new 
book, ‘The Prosperous Agent,’ thinking I 
would read a few pages of it, not necessarily 
to give me a good night’s sleep, but to get a 
start at it. But instead, I read it clear through; 
and I think it is the most readable and in- 
teresting, and I hope will be the most saleable, 
hook you have written. I like the pithy, epi- 


erammatic way you have put things. It is 
helpful and bright.” 
Pan-American Life, New Orleans 
Substantial gains in every direction were 


made by the Pan-American Life Insurance 
Company, of New Orleans last year. The 
company’s assets now amount to $8,742,061, its 
legal reserve on policies is $6,946,243, and be- 
yond a surplus for contingencies of $51,319 the 
company has a surplus to policyholders of $1,- 
543.459. The new paid-for business was $31,- 
433,676, and the company closed the year with 
$91,408,227 of insurance in force. Expressed 
in round figures, some of the gains of last 
year were as follows: In assets, $1,310,000; 
in strplus, $92,000; in policy reserve, $1,665,000 ; 
in new business written, $9,300,000; in insur- 
ance in force, $25,700,000. The president of 
this progressive southern company is Crawford 
H. Ellis,.and its vice-president and general 
manager is Dr. Edward G. Simmons, who are 
entitled to much credit for the fine gains re- 
corded for last year. 


Bankers Life of Nebraska 

The old line Bankers Life Insurance Com- 
pany of Nebraska, located at Lincoln, presents 
a strong exhibit in its annual statement cover- 
ing 1920, As of December 31 last, it had $18,- 
110,675 of assets, with a capital of $100,000 and 
a surplus over capital and all liabilities of $5,- 
185,067. Its policy reserve was then $12,617,- 
953. Among the gains recorded last year 
In assets, $2,088,448; in surplus, $668,- 
023; in reserve, $1,544,825. It issued $17,609,- 
122 of new business, and gained $12,693,863 in 
insurance in force, the amount outstanding 
December 31 having been $05,731,028. The 
ratio of actual to expected mortality was less 
than forty per cent. H. S, Wilson is president 
of this progressive company, which is provided 
with a large and competent official staff. 


were: 





John Hancock Mutual Life, Boston 
_The John Hancock Mutual Life Insurance 
Company of Boston, in its fifty-eighth annual 
report, shows that in 1920 it paid $18,417,470 
to policyholders, making the total paid to them 
since Organization (plus policy reserve held to 
their credit) $437,572,040. At the end of last 





Valuable Experience for Agency 
Managers 

An agency director’s experience in 
securing pew life insurance agents, an 
experience which extended over a period 
of ten years, was a part of an address 
before a recent agency directors’ conven- 
tion of the New York Life Insurance 
Company. In the ten years covered, 
H. C. Kederick, of New York city, 
secured a total of 546 agents, of which 
225 are still in the company’s service. 
The tabulation of methods by which 
these agents were obtained shows that 
246 of them were recommended by old 


agents. Following is the complete table: 

PLOCCFUISING 56 o.oo ante ce 2 agents 
Sent by home office..... war 
Circular letters. oes... 21 
Recommended by personal 

ERICHOS oc 5.8000 Sooo: AI 
Walked into office....... 49 
Personal solicitation .... 77 
Recommended by  mer- 

CHAESE San -acieiewe ere. cies 102 
Recommended by old 

ENG ent oieys05) wi Nare alee e ae 240 

ROUND cient nee. 540 











year the company had $1,409,667,395 of insur- 
ance outstanding, and wrote paid-for business 
last year amounting to $263,672,672, making 
last year’s writing the largest in any year in 
the company’s history. On December 31 last 
the company had admitted assets of $211,631,- 
483, and unassigned or surplus funds of $10,- 
113,291. Its premium income in 1920 was $48,- 
261,665. President Roland O. Lamb and _ his 
large and competent official staff are to be con- 
gratulated upon the fine results of last year’s 
work. 


Utah Holds Sales Congress 

Three hundred life insurance agents from all 
parts of Utah held their first real sales con- 
gress at the Hotel Utah, Salt Lake City, Febru- 
ary 7. They were addressed by President 
Orville Thorp of the National Association of 
Life Underwriters; Chas. W. Scovel, Pitts- 
burgh, Pa., ex-president of the National Asso- 
ciation, and Barney Pearson, Dallas, Texas. 

President Thorp’s addresses were on “Co- 
operative Underwriting” and “Insurance to 
Provide for Inheritance Taxes.” Mr. Scovel 
discussed “Business Insurance” and “Monthly 
Income Policies.” talks 
were on the selling process and the policy he 
would buy. An interesting address was given 
by Cashier Samuel G. Dye of the Security 
State Bank, Ogden, who dealt with “Life In- 
surance for Credit.” The afternoon 
was under the presidency of J. P. Corry, pres- 
ident of the Ogden Underwriters Association. 

George D. Alder, manager of the local 
branch of the National Life Insurance Com- 
pany of Vermont, presided at the banquet in 
the evening, at which Will G. Farrell, of the 
Penn Mutual, acted as toastmaster. 
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Barney Pearson’s 


session 


Springfield, Il!, Life Underwriters 

The Life Underwriters Association of 
Springfield, Ill., held its regular monthly meet- 
ing on the evening of February 11 at the 
Sangamo Club, Springfield, with President D. I. 
German presiding. The main topic, “Syste- 
matic Production, the Key to Success,” was 
ably handled by H. M. Solenberger, who gave 
some interesting illustrations of what had been 
done by agents who learned to systematize their 
daily efforts. One of the principal benefits of 
this, as Mr. Solenberger expressed it, is that 
“An agent learns exactly what his time is worth 
and therefore knows exactly what it costs him 
to loaf.” 

E. H. Redlich gave the principal talk on 
“Specific Plans for Systematic Work,” this 
being the sub-topic of the evening, and to illus- 
trate the value of a definite system when prop- 
erly followed, Mr. Redlich explained his own 
plan of work, which he has used for some 
years with wonderful success. 

The Peoria, Ill., Life Underwriters Associa- 
tion will hold a One Day’s Sales Congress on 
February 23, and many from the Springfield 
association are expected to attend. 


Equitable Life of Iowa 

At the annual meeting of trustees of the 
Equitable Life of Iowa, at Des Moines, F. C. 
Hubbell, president, and the son of the com- 
pany’s founder, Frederick M. Hubbell, who is 
chairman of the board of trustees, retired from 
the presidency and presented as his successor 
Henry S. Nollen, heretofore vice-president, 
and Mr. Nollen was duly elected president, 
F. C. Hubbell becoming vice-president. All 
other officers were re-elected. 

Mr. Nollen was born September 26, 1866, 
and for a time was instructor in mathematics 
in an Iowa college. He then entered business, 
specializing in accounting, and later became 
connected with the Bankers Life of Des 
Moines and was its secretary at the time of 
its reorganization on the legal reserve basis. 
Following the death of former President 
Cyrus Kirk of the Equitable Life of Iowa, 
Mr. Nollen was invited to become vice-presi- 
dent of that company, and did so in January, 
1913, and has since aided materially in the 
development of the company. 


Home Life Insurance Company of New 
York 

For more than sixty years past the Home 
Life Insurance Company of New York has 
been an active participant in the growth of 
the life insurance business and has constantly 
furnished safe, dependable insurance at low 
net cost. The year 1920 was marked by con- 
tinued progress. 

In its statement as of December 31, 1920, the 
Home Life showed that new paid-for business 
in 1920 amounted to $42,951,133, an increase of 
nearly $3,000,000 over the total new issues of 
the previous year. Outstanding insurance in 
1920 increased by $26,727,281, making the total 
insurance in force $212,483,100. 

Assets of the Home Life on January I, 1921, 
totaled $40,463,308, an increase of $2,664,404 
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Insurance JZhat Insures! . 








Protection That Protects! 


THE EQUITABLE 


Life Assurance Society 
of the United States 





























W. A. DAY, President 120 Broadway, New York 
Would you like to work for a Company 7 Policies that promptly respond to | 
with a History like this? the up=to=date needs of the public 
aloes peetne H and proven field programs that result H 
DEC. 31 in Force Assets in larger incomes to agents make E 
1907 $1,528,310 $131,092 E this an ideal company to represent. 
1908 $2,099 , 432 $152,739 & 
nt Poets S07 
191 337503; 370 $393; 01 1 Gg | 1894 1921 | 
1913 $6,113,548 $488,039 L 
1914 $6,463,504 $585,435 THE 
1915 $7,332,627 $687,849 K I 
1916 $8,688,041 $3 3°5,5 01 
1917 $10,252,957 $1,025,155 TATE LIF 
1918 $10,627,483 $1,227,216 oO & D 
1919 212,672,238 $1,456,729 
1920 $15,480,510 $1,768,972 w INSURANCE COMPANY I 
Ss lus t 
DEC. 31 Reserve Policyholders INDIANAPOLIS T 
1907 $ 16-678 $ 112/933 = Y 
1908 $34,076 $117,637 
i Bests Sse uz | OVER SEVENTEEN MILLION | | 
1912 $027 1235 $159,605 DOLLARS IN SECURITIES F 
1914 $307) 823 $is9 1320 
ted Pai s°ae t eee eee a 0 Deposited with Auditor of State of G 
1918 36 60 : ze ; i 7 i ’ i t 3 F — = the Sole Protection of R 
1920 $1/442/300 $244/006 ssiiiasiaiaeaaiai M4 
This Company operates under the Reserve Deposit Law f 
= Sexes. Witte a Office for an ATTRACTIVE Oo Good Territory and Remunerative N 
ontract to sel odern Policies at Reasonable Rates 
a Teams Terns. A = for Men Who Can “Do I 
ings. T 
FORT WORTH LIFE INSURANCE COMPANY K On Agency Matters Address E 
Fort Worth, Texas. CHAS. F. COFFIN, Vice-President 



































por 
hol 
ove 
; 
004. 
am¢ 
was 
ben 
$1,6 
goit 
end 
divi 
i 
ticu 
mor 
expr 
risk 
T 
Wil 
Glac 
seco 
Mur 
dent 


Bus 
3) 
Men 
prac 
the : 
mate 
mont 
the 
has | 
due 
dent 
busir 
cone 
comp 
tain ¢ 
to se 














February 17, 1921 


THE SPECTATOR 





Life Insurance 








=—— 


during the year. The government bonds of the 
ompany increased over $2,000,000 amounting 

) $5,884,560. The mortgage loans which have 
een increased to $7,592,805 are all guaranteed 
first mortgage loans on improved realty. 

The insurance reserve of the company of 
$35,504,966 and the deferred dividend reserve 
of $2,509,107 amount to $38,104,073, an increase 
over 1919 of $2,490,372. The total surplus 
funds amounted to $1,147,757, of which $647,- 
757 is unapportioned and is an increase of 
over $110,000; likewise, the $500,000 surplus ap- 
portioned to the account of dividends to policy- 
holders for 1921 shows an increase of $100,000 
over last year. 

Premium receipts in 1920 amounted to $6,- 
694,462, while income from interest and rents 
amounted to $1,949,613 and the total income 
was $8,918,243. Payments to policyholders and 
beneficiaries aggregated $4,106,745, of which 
$1,642,688 was in death claims, the remainder 
going to living policyholders in the form of 
endowments, annuities, surrender values and 
dividends. 

The company’s mortality experience was par- 
ticularly favorable during the last twelve 
months, the actual being 57.43 per cent of the 
expected, which shows a careful selection of 
risks by the officers and agency force. 

The principal officers of the Home Life are 
William A. Marshall, president; Ellis W. 
Gladwin, first vice-president; Henry Moir, 
second vice-president and actuary; George W. 
Murray, third vice-president and superinten- 
dent of agents; William S. Gaylord, secretary. 


Business Mens of Kansas City Progressing 


The January, 1921, business of the Business 
Mens Assurance Company of Kansas City was 
practically equal to that of January, 1920, with 
the renewals showing an increase of approxi- 
mately 30 per cent over the corresponding 
month last year. Charles S. Alves, president of 
the Peoples Trust Company of Kansas City, 
has been elected a director to fill the vacancy 
due to the death of O. V. Dodge. Vice-Presi- 
dent W. T. Grant states that, while the general 
business outlook in the section covered by the 
company is not especially favorable, yet the 
company’s organization is determined to main- 
tain the volume of business transacted and even 
to set a higher standard for 1921. 


Jesse S. Phillips, Superintendent of Insurance, 
has announced the appointment of Rainard B. Robbins 
as assistant actuary in the Albany office of the New 
York Insurance Department. Mr. Robbins’ work will 
be chiefly in connection with life insurance matters. 


TRE eR as eR NIRRRNRRRAE 
Insurance Sales Letters 


Open the way to real business—create a leeen 
realization of the value of adequate insurance and 
Prepare the way for a personal call to close the app'i- 
cation. More than 400 salesmen are using Hul "8 
pe €s creating letters for life, accident, partnership, 
ee and fire business. An insurance com- 
She official writes, ‘“‘Am well pleased with the letters. 
~ € able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Premiums and Dividends 


Below will be found the premium rates and 
the dividends for a series of the Berkshire Life 
on ordinary life, 20-payment life and 20-year 
endowment policies issued at six different ages: 


Orprnary LIFE 


Year Policy Age at Issue——————_—__, 


oe 

Was Issued 25 30 35 40 45 50 
Premium... 21.14 23.96 27.63 32.48 39.02 47.99 
ae 4.68 5.46 6.53 7.93 9.81 12.28 
pee 4.55 5.29 6.32 7.68 9.49 11.91 
1903. ' 4.44 5.13 6.11 7.42 9.18 11.53 
Gh. 2s. 4.32 4.99 5.91 7.17 8.87 11.16 
IGOG. 60:6 4.22 4.85 §.72 6.93 8.57 10.80 
Co ae 4.12 4.71 5.53 6.70 8.27 10.44 
De 4.01 4.58 5.37 6.47 7.99 10.09 
Premium... 20.14 22.85 26.35 30.94 37.09 45.45 
rr 4.05 4.65 5.43 6.52 7.98 9.92 
Seeker 3.90 4.45 5.19 6.21 7.59 9.45 
pi | eee 3.74 4.26 4.95 5.90 7.21 9.00 
pee 3.59 4.08 4.73 5.61 6.85 8.55 
FHI... wo 3.45 3.90 4.50 5.32 6.48 8.10 
ee 3.31 3.74 4.29 5.05 6.13 7.66 
TOI4...... 3.17 3.56 4.08 4.79 5.79 7.23 
ee 3.04 3.40 3.89 4.53 5.46 6.81 
1916.. 2.92 3.24 3.68 4.28 5.14 6.40 
i) eae 2.79 3.09 3.50 4.04 4.83 6.00 
BGES, vce 2.68 2.95 3.32 3.81 4.53 5.61 
> | ee 2.56 2.81 3.14 3.59 4.25 5.23 
3920. 660 2.45 2.67 2.97 3.38 3.97 4.86 

20-PaYyMENT LIFE 

25 30 35 40 45 50 
Premium... 30.05 32.98 36.62 41.18 47.09 564.98 
1 eee 6.54 7.28 8.23 9.37 10.73 12.36 
a Bee 6.31 7.01 7.90 8.97 10.41 12,10 
a 6.09 6.76 7.63 8.74 10.12 11.88 
FOG, a6:6< 5.89 6.53 7.36 8.46 9.83 11.62 
1905. 5.69 6.30 7.10 8.17 9.54 11.33 
FOGG. 6 oes 5.50 5.99 6.85 7.89 9.23 11.02 
WOT ccc 5.32 5.87 6.61 7.61 8.92 10.70 
Premium... 30.07 32.83 36.17 40.34 45.69 52.83 
10S nce 5.98 6.55 7.29 8.25 9.46 11.05 
1968...... 5.66 6.20 6.89 7.80 8.97 10.53 
Pee 5.36 5.86 6.52 7.36 8.49 10.00 
D3 Sere 5.06 §.53 6.14 6.94 8.02 9.47 
Dh) 4.78 5.21 5.78 6.53 7.55 8.95 
ee 4.49 4.90 5.43 6.14 7.10 8.44 
i oe 4,23 4.61 5.10 5.75 6.65 7.94 
Pt ee 3.97 4.31 4.78 5.38 6,22 7.43 
1916..... 3.72 4.04 4.46 5.02 5.80 6.95 
pi eee 3.48 3.77 4.16 4.67 5.39 6.47 
bi ae 3.24 3.50 3.86 4.34 5.00 6.00 
lS 3.02 3.26 3.58 4.02 4.62 5.54 
3980... 2.80 3.01 3.30 3.70 4,25 5.10 

20-YEAR ENDOWMENT 

25 30 35 40 45 50 
Premium... 49.98 50.74 51.88 53.69 56.70 61.75 
oo eee 10.68 10.81 11.01 11.28 11.66 12.35 
eee 10.24 10.39 10.63 10.97 11.48 12.29 
ae 9.80 9.98 10.24 10.65 11.25 12.22 
Caer 9.39 9.57 9.86 10.30 10.98 12.06 
FOOB a cn 8.98 9.18 9.48 9.95 10.68 11.85 
pee 8.60 8.79 9.11 9.60 10.86 11.59 
pa 8.23 8.42 8.74 9.25 10.04 11.29 
Premium... 48.03 48.71 49.75 51.39 54.15 58.76 
i. ae 9.46 9.61 9.86 10.26 10.92 11.96 
ae 8.85 9.91 9.25 9.66 10.33 11.38 
Pi) ae 8.26 8.43 8.67 9.07 9.74 10.80 
| Ae 7.69 7.86 8.10 8.50 9.16 10.21 
ee 7.15 7.31 7.55 7.94 8.59 9.63 
WB 6806s 6.62 6.78 7.02 7.40 8.04 9.06 
WOES. 200 6.11 6.28 6.51 6.87 7.50 8.49 
| ee fae 5.78 6.01 6.37 6.96 7.94 
pia) Ae 5.14 5.30 5.53 5.88 6.44 7.38 
FOE i o:0:0 4.68 4.84 5.07 5.41 5.95 6.85 
oo. 4.94 4.39 4.62 4.94 5.46 6.32 
Jee 3.81 3.97 4.18 4.50 4.99 5.80 
3980. ....- 3.40 3.55 8.76 4.07 4.54 5.30 





H. B. Gunther, Third Vice-President 


H. B. Gunther, agency manager of the 
Southern Life & Trust Company, has been 
elected third vice-president, succeeding R. J. 
Mebane, resigned. Assistant Agency Manager 
Blair has been made assistant secretary. 





—It is announced that the Sales Congress in Boston 
will be held on March 17, and will be an all-day ses- 
sion. President Charles C. Gilman of the Boston Life 
Underwriters Association will preside, and George 
Woodbridge of the Equitable is in charge of the 
program. 


Ir 


of Wisconsin Reciprocal 
Taxation Law 

Repeal of the Wisconsin reciprocal taxation 
law for insurance corporations was proposed 
in a bill offered in the Senate last week by 
Senator H. J. Severson, Waupaca county. If 
this bill is enacted into law it will bring an 
additional $100,000 into the State treasury, ac- 
cording to compilations made by Insurance 
Commissioner Platt Whitman. 

The reciprocal insurance law was enacted 
about ten years ago. By its terms the Wis- 
consin Insurance Department is not permitted 
to levy a higher tax on any outside insurance 
company than the State in which that foreign 
insurance company is domiciled levies upon 
Wisconsin insurance companies. In other 
words, many Eastern States, which do not tax 
Wisconsin insurance companies pay practically 
no taxes in Wisconsin on the business done 
here. 

“T do not believe that a reciprocal insurance 
law is fair to the people of this State,” said 
Senator Severson. “There is a need for more 
State revenues at the present time. The re- 
peal of the present reciprocal insurance law 
will result in bringing nearly $100,000 into the 
State treasury. Big insurance corporations in 
the East will come here to oppose this Dill. 
Nevertheless, I think it is only fair that this 
measure should be enacted into law.” 


Seeks Repeal 





Reports Lowest Death Rate for 1920 

Nineteen twenty has apparently been the 
best year in the sanitary history of the United 
States and Canada if we are to be guided by 
the remarkably low mortality rate among the 
more than sixteen million of our policyholders, 
says the Metropolitan Life Insurance Com- 
pany. The figures of mortality among this 
insured group have proved to be very accurate 
indices of the health situation of the general 
population. Among wage-earners insured in 
the industrial department of the company, the 
death rate was only 9.7 per 1000. This was 
nine per cent less than the death rate of 1919 
and twenty-three per cent lower than the mor- 
tality record of 1911. The year has closed a 
decade of remarkable progress in the field of 
life saving. 


R. G. Cholmeley-Jones to Resign 
Advices from Washington announce that 
Colonel R. G. Cholmeley-Jones, Director of 
the War Risk Insurance Bureau, will resign as 
soon as a new Secretary of the Treasury takes 
office. 


Farmers National Life Growing 
The January, ty2i, bushiess cf the Farmers 
National Life of Chicago increased eleven and 
one-half per cent over thar of January, 1920, 
and was more than four times that of January, 
1918. 





—The plan of holding a Carnegie school of life in- 
surance in San Francisco this year, according to re- 
ports, may have to be abandoned, as difficulty is being 
experienced in securing the one hundred enrollments 
required before the school will send out a faculty to 
conduct the course. 
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Pan-American Life Insurance Co. 


CRAWFORD H. ELLIS, President 


EDWARD G. SIMMONS, Vice President and General Manager 


HOME OFFICE: NEW ORLEANS, U.S. A. 








Financial Statement—December 31, 1920 


ASSETS 

Real Estate...... .ias os dato Nene 
First Mortgage Loans on Real Estate............ $5,258,992.73 
Collateral Loans. . Ses er ee 89,400.00 
Bonds. . 1,549,722.44 
Stocks, Market V alue.. sisB tte) sos Sani er es Se 42,500.00 
Policy Loans and BG ccisos coccorsunasedaces 794,284.67 
Premium Notes... 68,381.92 

Cash in Office and Banks. . 373,192.93 
Agents’ Accounts. . 83,481.44 
Furniture and Fixtu ures. 45,907.68 
Accrued Interest. Be anes 200,447.49 
Net Uncollected and Deferred Premiums.. .. 210,746.72 


Due from other Companies for Death Claims on 
Re-Insured Policies. show's 


nun aera Aon aaee » 4,000.00 
Miscellaneous Assets.............-.-.---- see. 


21,002.91 


$8,742,060.93 


LIABILITIES 
Legal Reserve on Policies in Force as ins conreiaiie by 
Law. Ke $6,946,242.79 
Death Claims Reported; "Proofs Incomplete. . 58,508.28 
Reserved for Taxes.... 46,900.00 
Bills, Accounts, Medical and Inspection Fees Due 


and Accrued. 6,610.48 
Suspense Account. . 1,653.01 
Agents’ Credit Balances... EL Aes trae shee 3,681.93 
Premiums PaiG tn AGVance: .... 66. eee es cries os 5,547.92 
Interest aid 1) BOVANGE.... 6s ic cies vacsiasire es aeucces 12,308.19 
Re-Insurance Reserve Account. 54,858.74 
Miscellaneous Liabilities. . ee 10.971.36 
Surplus Apportioned for C ontingencies. ees 51,318.94 


1,543,459.29 


$8,742,060.93 


Surplus to ne Over All L iabilities, J Actual 
or Contingent. . SRosreayentn iste face 














New Insurance Paid for in 1920 - - 


Insurance in Force, December 31, 1920 - 


$31,433,676 
$91,408,227 




















PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. A\s interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated ; 
Box 617 Louisville, Ky. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Detroit Life Elects Officers 


The stockholders and directors of the De- 
troit Life Insurance Company from all parts 
of the State of Michigan, attended the annual 
meeting held in Detroit. At this meeting the 
following officers and diretcors were unani- 
mously elected. M. E. O’Brien, president ; Frank 
H. Watson, vice-president and general counsel ; 
G. M. Thomas, Ben B. Jacob, John R. Walsh, 
vice-presidents; James D. Baty, secretary and 
treasurer; George P. Barnes and Victor A. 
Herrington, assistant secretaries; H. R. Cars- 
tens, medical director; E. C. Wightman, actu- 
ary; M.J. McLeod, J. A. Russell. C. J. Higgins, 
M. Fishman, directors; all these officers reside 
in Detroit. The following reside at different 
points throughout the State: E. C. Mitchell 
and P. H. O’Brien, Houghton; R. F. Hoff- 
master, Battle Creek; J. Earle Brown, Lans- 
ing; Lette Shay, Harbor Springs; John S. 
Allen, Richmond; Herman Holmes, Crystal 
Falls; Thomas H. Harris and E. S. Coe, Iron 
River. 

In the annual reports of the president, M. E. 
O’Brien and Secretary Baty, the most im- 
pressive facts related were the increase in in- 
surance in force and in the increase in reserve. 





Seventy Successful Years 


The year 1921 marks the seven- 
tieth anniversary of our incorpo- 
ration. Ever since 1851 this Com- 
pany has been furnishing unex- 
celled life insurance protection at 
a low net cost. The $728,000,000 
now in force shows that the public 
appreciates the perfect service and 
square dealing it has always re- 
ceived from the Massachusetts 
Mutual. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 


Incorporated 1851. 











The amount of insurance written during 1920 
was $9,439,706, an increase of $2,766,199 over 
the amount written the year before. The 
amount of new insurance paid for during the 
year was $7,581,442, by far the largest year in 
the history of the company, an increase of 
$2,276,442 over the amount of insurance paid 
for in 1919. The number of policies in force 
on the first of the year was 11,165. 


Fidelity Mutual Life, Philadelphia 

Very satisfactory growth is noted as having 
been made by the Fidelity Mutual Life of 
Philadelphia during 1920, its assets having 
grown over $4,000,000 during that year and its 
surplus having increased about $200,000. Not- 
withstanding an increase in dividends, the com- 
pany now possesses $43,294,963 of resources, 
has a policy reserve of $38,016,446, and a con- 
tingent reserve or surplus of $1,475,209. The 
company has paid to or holds in trust for 
policyholders $101,505,553. Its ratio of actual 
to expected mortality last year was but 67.8 
per cent. Its new business written was $43,- 
803,360, showing a gain of 28 per cent over the 
previous year and bringing the insurance in 
force December 31 last up to $203,980,056. 
President Walter LeMar Talbot is to be con- 
gratulated upon the achievements of his com- 
pany in the year just closed. 


National Life, Montpelier, Vt. 

The National Life Insurance Company of 
Montpelier, Vt., has carried through a success- 
ful year and shows creditable ratios of in- 
creases in its annual statement. The assets 
now amount to $74,609,278, which represents 
an increase of $1,551,282 during the year 1920. 
Its new paid for business amounted to $61,- 
602,081, an increase over the figures for I919 
of $11,377,444. During the year it has dis- 
bursed to policyholders $9,165,082, and since 
its organization the sum of $116,922,044 has 
been paid by it to policyholders. 

The statement of the National Life is based 
upon actual market values of its securities and 
shows a surplus of $2,085,871, whereas if it 
were based upon amortized values it would 
amount to $4,480,189. 


—Are you aware how often a prospect will sell him- 
self—if you let him? 
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The Reinsurance Life Company of America, 
Des Moines 

A company which devotes itself solely to re- 
insurance and writes entire excess coverage, 
including life, double indemnity and disability, 
is the Reinsurance Life Company of America, 
located at Des Moines, Ia. This company re- 
ports admitted assets December 31, 1920, of 
$980,693, with a capital stock of $500,000 and 
unassigned surplus amounting to $359,582. On 
the same date it had $22,000,000 of reinsurance 
in force. It writes no direct business and is 
the insurance clearing house for 126 treaty 
companies. H. B. Hawley is president of 
this company, and he is assisted by a strong 
official staff. 


The Manhattan Life Insurance Company 

The seventy-first annual statement of the 
Manhattan Life Insurance Company of New 
York issued December 1, 1920, showed in- 
creases in assets, income, insurance in force 
and new business, as compared with the figures 
shown in the beginning of 1920. 

All records for new business were broken 
during 1920, total new issues, including re- 
newals and increases, being $15,144,659. Total 
terminations were a little over $5,000,000, of 
which about half constituted terminations by 
death and maturity, so that substantial increase 
in insurance in force is made, the total out- 
standing on January 1, 1921, being $69,556,702, 
as compared with $59,689,917 at the close of 
business on December 31, IQI0. 

Since organization the Manhattan Life has 
paid to policyholders a total of $80,986,671 and 
now has admitted assets of $19,533,502, making 
total benefits to policyholders $109,520,173, a 
sum representing $1.07 for each dollar of 
premium received from policyholders. 

Investments of the company yielded a good 
return, interest and rent income aggregating 
$1,060,563 or more than one-third of the total 
income of $3,156,073. After paying all claims 
and expenses the company laid by $227,460 out 
of its income. Admitted assets increased by 
more than $300,000 during the year, despite the 
many fluctuations and changes in security 
values during the year. Surplus funds includ- 
ing capital amounted to $810,201 on January 1, 
1921, 

In 1920 the Manhattan Life organized a 
$100,000 club for agents which proved of great 
benefit to the field men as a stimulus to steady 
and increased productions. | 

The Manhattan Life has solidly established 
itself as an important factor in life insurance 
under its present management, which enjoys the 
confidence of policyholders and agents alike. 


Bankers Life of Des Moines 

The year 1920 was one of unprecedented 
progress with the Bankers Life Company of 
Des Moines, during which year every month’s 
business showed a gain as compared with the 
corresponding month in 1919. The Bankers 
Life’s tctal paid-for business in 1920 was over 
$95,000,CD0, compared with $74,000,000 in the 
previous year, and $40,000,000 in 1918. The 
gain in insurance in force last year was over 
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THE SILVERY LINING JUST AHEAD! 


As Day follows, Night, as Flood Tide follows ebb, so inevitably 
must the existing money stringency come to an end. 


The best financial authorities agree that daylight is just ahead 
With the Return of Prosperity the rates for money will decline- 


The investor who now buys Farm Mortgages to net him 7% 
per annum, assuring himself ot this maximum rate of interest. for 
10 years to come, is farsighted indeed. 


Collins Farm Mortgages are readily being given preference 
by the large Old Line Lite Insurance Companies, Holders of Trust 
Funds and careful private investors on account of their known 
dependability. 


For 36 years no investor has ever waited 24 hours for his 
principal or interest when due. 


The F. B. Collins Investment Company specializes in Farm 
Mortgages in the Southwest, now and for years to come the theater 
of the greatest agricultural development and advancement. 


The company’s equipment embodies every safeguard for the 
absolute protection of the investor and enables this company to 
control the choicest offerings from this section. 

The appalling shrinkage in bonds and stocks during last year 
brings out in bold relief the superior inherent virtues of the tarm 
mortgage. 

The only indestructible security always worth par. 


It will cost you nothing to investigate. 


Write for our booklets ‘“‘Why Collins Farm Mortgages are 
Safe’’ and ‘“‘As Others See Us”’ and be convinced. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members Farm Mortgage Bankers Association of America 


727 Monadnock Block, Chicago 
Home Office: Oklahoma City, Oklahoma 
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$60,000,000, bringing the total December 31 
last up to $555,483,300. The company now has 
approved securities on deposit with the lowa 
Insurance Department to the amount of over 
$40,500,000. Its interest earnings last year 
amounted to 5.65 per cent on all its invested 
funds. A fine record of prompt payment has 
been made by this company, 997% per cent of 
claims having been paid on the same day that 
completed proofs of death were filed with the 
company. 





Heads State Association of Mutual Com- 
panies 

Thomas A. Roycraft of Chippewa Falls, Wis., 
was elected president of the State Association 
of Mutual Insurance Companies at the 
session of the annual convention in the court- 
house at the end of last week. Other officers 
elected were: H. J. Herzog, Union Grove, 
vice-president; A. P. Remmer, Sheboygan, sec- 
retary; George A. Ure, Neillsville, treasurer ; 
W. W. Gillies, W. A. Hollman and W. J. 
Bichler, committee on legislation, and W. A. 
McEwan, Bern Lange, A. Gulickson, Thomas 
Johnson and W. L. Ames, committee on rein- 
surance. 

Platt Whitman, Commissioner of Insurance, 
delivered an address in which he urged the 
companies to stick to the lines in which they 
have succeeded. This, he said, was necessary 
in order to obtain all that is possible. 





West Coast Life, San Francisco 

The old officers of the West Coast Life of 
San Francisco were recently re-elected, but 
new directors were chosen as follows: John 
Raggio of Stockton, Alden Anderson of Sacra- 
mento, Thomas Maclay of Petahuma, and John 
A. Tietzen of Santa Maria, all presidents of 
banks, were elected to succeed Messrs. Ray, 
Scott, Seale and Randolph. Dividends amount- 
ing to ten cents per share were voted to be 
paid to stockholders in 1921. The company 
now has $5,809,869 of assets and a surplus of 
$178,790, with ordinary business in force 
amounting to $46,101,538. Substantial gains 
were made by the company last year. 





WANTED 


to get in touch with Life 
Insurance «Agents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 














COMPANIES GO TO WALL 





Hannevig & Co. Failure Involves In- 
surance Organizations 





SUPERINTENDENT PHILLIPS TAKES 
ACTION 


North Atlantic and Liberty Marine to be 
Liquidated—Jefferson Also Involved 


As a result of the failure last week of Han- 
nevig & Co., three insurance companies were 
financially disabled. The North Atlantic In- 
surance Company and the Liberty Marine In- 
surance Company, both of New York, were 
placed in the hands of the State Insurance De- 
partment on a court order and the Pennsyl- 
vania Insurance Department has commenced 
action looking to the appointment of a receiver 
for the Jefferson Insurance Company of 
Pennsylvania. 

Christoffer Hannevig was the controlling 
stockholder of each of these companies and 
also an official on the staff of each. The North 
Atlantic was headed by C. Steendal, its secre- 
tary being J. F. Murphy. Mr. Hannevig was 
represented on the board of directors. The 
Northern Underwriting Agency, of which Mr. 
Steendal is president, was general agent for 
the company. The North Atlantic started busi- 
ness in 1917 with a paid up capital of $250,000 
and a like surplus. 

Finn Hannevig was president of the Liberty 
Marine, C. Hannevig and C. Steendal being 
vice-presidents. The company started business 
in 1917 with a paid up capital of $250,000 and 
surplus of like amount. The Northern Under- 
writing Agency was also general agent for this 
company. 

The Jefferson Insurance Company of Penn- 
sylvania had as its president Chris. Hannevig, 
and C. Steendal was president. The company 
was an old one, having retired in 1912, but the 
control was secured by the present interests in 
1917, when the capital was increased to $400,- 
ooo. The Northern Underwriting Agency was 
general agent. 

Each of these companies had large deposits 
with the private bank of Hannevig & Co. In 
their statements as of December 31, I919, a 
notable feature of each was the large cash bal- 
ance, which in the cases of the North Atlantic 
and the Liberty Marine, amounted to over 
$800,000, and to $695,135 in the case of the 
Jefferson. 

The New York State Department has issued 
the following statement in regard to its action 
in the matter: 

“Jesse S. Phillips, Superintendent of Insur- 
ance of the State of New York, this afternoon 
took possession of the North Atlantic Insurance 
Company and the Liberty Marine Insurance 
Company under orders of the Supreme Court, 
New York county, made by Judge Nathan 
Bijur, sitting at Special Term, Part L. The 
orders of the court directed the Superintendent 
of Insurance to liquidate the companies. The 
North Atlantic Insurance Company and the 
Liberty Marine Insurance Company are marine 
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insurance companies and have been transacting 
business at 50 Beaver street, New York city, 
since 1917. 

The petitions upon which the orders directing 
the liquidation of the two insurance companies 
were granted show that the bankruptcy pro- 
ceedings against Christopher NHannevig, « 
private banker doing business under the name 
of Hannevig & Co., begun in the Federal Court 
on February 11, 1921, precipitated the action of 
Superintendent Phillips in taking possession of 
the North Atlantic Insurance Company and the 
Liberty Marine Insurance Company. 

lt is stated in such papers that Mr. Hannevig 
while an executive officer and substantially the 
sole stockholder of the insurance companies, 
caused to be deposited in his private bank 
upwards of $1,700,000, about equally divided be- 
tween the two companies, and that such de- 
posits, while considerably reduced during the 
year 1920, amount now to upwards of $1,250,- 
000, 

It also appears from the figures shown by 
the Superintendent's examiner that without 
these deposits those companies cannot meet all 
of their obligations to policyholders. 

For this reason, the Superintendent of Insur- 
ance deemed it necessary, for the protection of 
policyholders and the public, immediately to 
take possession of the companies. 

It was stated at the department to-day that 
these companies have not actively transacted 
business since September last and that they 
hold a considerable amount of collateral given 
them during the year 1920 by Mr. Hannevig, 
at the insistence of Superintendent Phillips, on 
which it was hoped that a considerable sum 
would be realized. 

It is also stated that the ultimate dividend 
to the policyholders and creditors of the com- 
panies will largely depend upon the outcome of 
Mr. Hannevig’s claim against the United States 
Shipping Board, amounting, it is understood 
to about $14,000,000, which claim is now in 
litigation and the determination of which will 
probably be long postponed. 

The orders granted by Judge Nathan Bijur 
to-day provide that all policies of the North 
Atlantic Insurance Company and the Liberty 
Marine Insurance Company will be terminated 
at midnight of February 17, 1921, and that all 
policyholders of the North Atlantic Insurance 
Company, and the Liberty Marine Insurance 
Company should take notice and secure cover- 
age in other companies for they will not be in- 
sured in these two companies after midnight 
of February 17, 1921.” 


—Taking over the insurance business operated by 
John H. Flecke at Creskill, N. J., and conducting a 
general insurance agency are the principal objects of 
the Flecke Agency, Inc., which has been chartered in 
the office of the Secretary of State, with John W. 
Flecke as the agent. 


—The United States Review Insurance Directory 
for 1920-1921, covering Philadelphia, Pa., and South- 
ern Jersey has been issued by the U. S. Review Pub- 
lishing Company, which presents lists of agents, with 
names of companies represented in the various cities 
and towns, and makes a book of over four hundred 
pages, the price of which is $2.50 per copy. 
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THE FABLE 
of the SEVEN STICKS 


An old fable tells us that a certain man of great 
wealth, feeling the weight of his years and the 
approach of death, called before him his seven 
sons, to receive his final admonitions and bless- 
ing. 
















To impress upon them the lesson of solidarity, 
he spread before them seven slender sticks; and 
seizing each stick in his feeble hands, he broke 
itin two. Then he took seven other like sticks, 
and, using a stout thong, bound them firmly to- 
gether in a bundle, and passed it successively to 
each son, bidding him break it. 


















Each in turn found himself unable to break the 
bundle. So, the lesson being ended, they bade 
their father farewell, received his blessing, and 
returned to their labors, to work out his teaching. 


Our business in the Casualty field is to furnish 
the thong -REINSURANCE—+to bind into an un- 
breakable bundle the seventy times seven risks 
ceded us by our clients. The solidarity of the 
bundle depends wholly upon the strength and 
dependability of the thong; and these are assured 
by our years of experience, our sound practices, 
and our ample resources. 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President CHESTER NEWMAN, Vice-Pres. and Treas. 


KANSAS CITY 
Insurance Building 


CHICAGO NEW YORK 


Insurance Exchange 35 Nassau Street 
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AVIATION INSURANCE OUTLINED 


Canadian Insurance Executive Reviews Its Past and Discusses Its Future 


QUOTES OPINION OF MARSHAL FOCH 


Success in Commercial Flying Means Success in the Next War, is View 


By Heptey C. Wricut 
Assistant Manager for Canada, London Guarantee and Accident Co., Ltd. 


The business of aviation insurance did not 
take definite form until the spring of 1919 and 
a study of it is interesting, not so much because 
of what it has been or of what it is, but rather 
because of what it is likely to become. 

It was only in 1909 that Bleriot made the 
first flight across the English Channel and only 
a few months back the first transatlantic flight 
was made. Between the time of the first Chan- 
nel flight and the outbreak of war, flying 
scarcely went beyond the experimental stages. 
Then on the outbreak of war it received an un- 
paralleled impetus. Neither men nor money 
were spared in its development; but it was all 
for war purposes. Since the armistice much 
attention has been given to the question of 
commercial flying, which to-day is still but an 
infant in swaddling clothes. We will.attempt 
to take a look into the future and see what 
justification there is for hoping that in the full- 
ness of time the infant will grow into sturdy 
manhood. 

The commercial growth and prosperity of a 
country necessarily depend upon the means of 
transportation at that country’s disposal. It is 
stated by those closely in touch with aero- 
nautics that aviation can be wisely developed 
so that it becomes an efficient means of trans- 
portation. And the possibilities of commercial 
aviation seem to be more bright in Canada 
than in many other countries, such as for ex- 
ample in the British Isles, where up to the pres- 
ent more has been done than here to develop 
the business. There, the short distances, the 
completeness of railway transportation and 
prevalence of fog tend to limit air transport; 
but in Canada conditions are different. The big 
distances between our commercial centers, the 
vast areas still to be surveyed and developed, 
the clear atmosphere and the broad inland 
waterways, lending themselves admirably to 
the use of flying boats, all invite the peaceful 
conquest of the air. 


DEVELOPMENT IN CANADA 
Up to the present, commercial aviation has 
not taken really profitable or tangible shape 
anywhere and possibly it is less developed in 
Canada than in most of the older countries 


where it has been receiving attention. Amongst 
the aerial activities on this continent to date 
may be mentioned: 

1. The carrying of passengers for joy rides. 
It is reasonable to assume that the next develop- 
ment will be the carrying of business men as a 
time saver, as is being done by regular aerial 
passenger lines in Europe. 

2. Photographic and survey work. 

3. Mail carrying. 

4. Carrying small cargoes of goods. 


Governments are recognizing the need for 
encouraging flying and only the other week 
Winston Churchill, the British Secretary of 
State for War, announced at the air conference 
in London that the Imperial Government in- 
tended to help civil aviation by every means 
in its power. It is interesting to know in 
passing that the air conference in question 
came to two important conclusions. The first 
was that the State which first makes aviation 
pay commercially will win in the next war. 
And here it may be noted that Marshal Foch 
is reportéd to have stated that the next war will 
begin with a great battle in the air and the 
side which wins that battle and gains control 
of the air will have a lasting advantage over 
the other side. It is further believed that in 
war time what the mercantile marine is to the 
navy, civil air fleets will be to the royal air 
force. 

The second conclusion of the air conference 


-was that commercial aviation in Great Britain, 


where the matter has been receiving consider- 
able attention, is at present far from being a 
paying business. This being the case, we in 
Canada must not expect too great results too 
soon. 


INTERNATIONAL AVIATION MATTERS 


The convention dealing with international 
air navigation matters will shortly come into 
being among all the Allied States. The text of 
this convention was adopted by the Supreme 
Council of the Peace Conference in Septem- 
ber, 1919, and defines the law on nationality 
marks, certificates of navigation, licenses for 
air pilots, aerial signalling, etc. The problem 
of custom duties has been based on the princi- 


17 


ples of the soverign rights of all States to the 
atmosphere over their respective territories. 

The Canadian Government is alive to the 
situation and has created an air board whose 
functions are to supervise all matters connected 
with aeronautics. The air regulations 1920 is- 
sued by the board provide amongst other things 
for: 


1. The examination and licensing of all 
pilots. 

2. The inspection, licensing and regulating 
of all aircraft, aerodromes and air stations. 

3. » The prescribing of-aerial routes. 

4. The undertaking of such technical re- 
search as may be required to develop aero- 
nautics. 

5. The control and management of all air- 
craft and equipment necessary for the conduct 
of any of His Majesty’s Services. 


Now as regards the insurance craft. I need 
not remind this gathering that the credit sys- 
tem of a country depends upon insurance. And 
insurance on aircraft is naturally essential to 
the success of commercial aviation: for, with- 
out insurance facilities, men will not risk their 
capital, pilots will not risk their limbs, passen- 
gers will not risk their lives and merchants will 
not risk their goods in schemes of air transpor- 
tation. 

THE CovERAGE OBTAINABLE 


As far as I know there are at the present 
time two American companies and one British 
company prepared to write fire and casualty 
aviation insurance in Canada and we will now 
briefly examine the coverings obtainable and 
the approximate premiums charged. 


t. Public Liability—Taking care of all 
claims in excess of the first $50 against owners 
of aircraft for accidental bodily injury caused 
by the aircraft to any person other than an em- 
ployee of a assured or passengers. Limits 
of $5000 and $10,000—Premium $100. 

2. Property Damage—Providing for all 
claims in excess of the first $50 for destruction 
of or damage to property not owned or con- 
trolled by the assured or conveyed by the air- 
craft of the assured. Rate five per cent. 

3. Collision Insurance—Covering damages 
to the aircraft and necessary accessories whilst 
in or on the same, as the direct result of acci- 
dental collision or impact with any object while 
the aircraft is in the air or on land or water 
under its own power. The first twenty per 
cent of any loss or damage to the aircraft and 
also loss or damage to propeller and under- 
carriage are excluded. Rate twelve and one- 
half per cent. 

4. Fire Insurance.—Covering loss or dam- 
age, in excess of the first ten per cent caused 
(1) by fire, explosion, self ignition or lightning 
to the aircraft of the assured or to accessories 
whilst in or on the aircraft. (2) While being 
transported in any conveyance by land or water. 
Rate four per cent. 

5. Theft Insurance.—Covering the assured 
against loss or damage in excess of the first 
ten per cent to the aircraft by burglary, theft, 








robbery or pilferage by any person or persons 
other than employees of the assured. Rate 
one per cent. 


The purpose of the various deductions is, of 
course, to impress upon the assured the fact 
that he is a co-insurer and to encourage him to 
exercise care. 

The term of the policy is for six months cov- 
ering the principal flying period in Canada up 
to the present. It is considered wise in any 
event to limit the term of the policy to six 
months. Aeroplanes are subject to consider- 
able and rapid deterioration and it is wise to 
have an opportunity of inspecting them before 
renewing the insurance. 

Cargo insurance may also be obtained at an 
average rate of one-quarter of one per cent. 
Personal accident insurance on pilots and pas- 
sengers either by means of a coupon policy 
covering from sunrise to sunset or by a policy 
for a longer term. The coupon rates for $5000 
for accidental death and $25 per week for 
twenty-six weeks for total disability and $12.50 
per week for partial disability for twenty-six 
weeks are $10 for a pilot and $5 for a passenger. 
A policy on a pilot on annual basis is purchas- 
able at the rate of approximately ten per cent 
on the amount of the principal sum insured. 

The commission payable on all classes of 
aviation insurance is ten per cent. 


UNDERWRITING CoNSIDERATIONS 

In underwriting aviation business, it is 
already recognized that many things must be 
taken into consideration and undoubtedly there 
are many more which will be learned only by 
experience as the business develops. Here are 
some of the things to be taken into consider- 
ation: 

1. Record of the firm which owns the ma- 
chines. From knowledge of the company’s rec- 
ord and personnel can be judged the spirit of 
its organization and whether the ground en- 
gineers are capable and careful at their work. 
Carelessness with aeroplanes spells disaster. 

2. Types of Machine and Engine—The re- 
liability of the machine or engine can be judged 
from its past records, or in the case of a new 
type the previous work of the designer. 

3. Records and standing of pilots—A great 
percentage of the risk depends upon the pilot. 
He has control of the aeroplane, and no matter 
how good the machine may be, it can come to 
grief easily under the guidance of a bad pilot. 

4. Nature of flying being carried out.—This 
needs no explanation. Obviously a higher rate 
must be charged for a machine flying from 
Toronto to Calgary than for one flying from 
Toronto to Hamilton. Again a machine en- 
gaged in photographic or survey work and 
flying away from a recognized air route is a 
far more serious hazard than that of a machine 
travelling on a regular route and simply carry- 
ing passengers. 

It is customary to exclude an aircraft while 
it is flying between one hour after sunset and 
one hour before sunrise of any day. 

The rating of cargo is affected by methods 
used in packing, whether it is easily damage- 
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able, the effect upon it through exposure to at- 
mospheric conditions and so on. 


Fiy1nc ExPErtIENcE STATISTICS 

As already stated, it is difficult to secure sta- 
tistics at this time. It may, however, be of 
interest to give a few figures which have been 
published on American and British civil avia- 
tion experience. The American experience, 
for the year ending May, 1919, and derived 
from reports of the Washington, Philadelphia 
and New York postal service, supplies the fol- 
lowing particulars: 


Number of flights projected......... 1,263 
Number of flights accomplished...... a 

DOtal MEAS OWE 6155525 Seis ~ 0's Ses 128,255 
Number of parcels carried........... 193,021 
Total expenses in dollars,..........-. 137,900 
Forced descents due to motor....... 37 
Forced descents due to weather...... 53 
LO Sie ne i ate en ies 2 
ACCIDENES 4OUPETSONS 6 cc. sccieeees 6 
Total lossoF SHAGRING so 2.<6 60s 2 
LOPDETs BOSSES «2 iccdy) ons is waeoe eee 3 


It is of interest to compare the experience of 
British civil aviation as given out by the British 
Air Ministry covering a period of six months; 
October, 1919, to March, 1920: 


INGMNDET OE TIGHUS: 4 ones ciss ores oe ceisis 21,000 
RANE ig RINE oo) san Sian lan ole o axetosaieiers 4,000 
PPASSCUREPSILAGRICG |. -dcisisivoe w5,018'0u7o% 52,000 
DOtal AMPCACS CIOWN . 6:<.<:5:0 1-900. 010:0.0- 303,000 
WGIONIR nk cae ds.2 Sowa e 13 
OER ce eo cats ae nite ives Sedare es ata 2 
WGUS EO: 5 es sore ein He bis oss esos 2 
PPADtS ANGIE s.cteyc. 6 0:6 2ie0) ba, ccwinie 23 6 
PassenWers Injured. 06 cco cswwse cs 10 
PASSREIIOTS GMOS iscsi < Sesieeiaenisiom's I in 10,000 


The results of the “Paris-London” express 
route over a period of fourteen weeks were as 
follows: 


Pete ITOIECLED | oso Gress ese es 213 
Flights accomplished .............:+- 177 
PUGS MAVANGORCD Zrsis:¢:05 16 w 012 :0,0.6:0:010 19 
Puts Gntermapte”d ..<<6d66 625 sonics 12 
Trotalctrties OWA? a sisi o1006 eaters n'sis 0k 48,000 
Average speed per hour ............. 104 


Hot Pipes Cause of Columbus, O., Fire 


Low pressure steam pipes are the cause of a 
large number of large fires, according to the 
N. F. P. A., but well substantiated instances 
of such fires are not so numerous. The fol- 
lowing excellent example of how such fires 
start, however, is reported by a member of 
the association: . 


A fire was discovered under the second 
floor of a Columbus, O., building when smoke 
was seen coming out from under the floor 
above, having traveled up the inside of parti- 
tions. Both floors were of matched tongue and 
grooved dimension lumber, and were covered 
with linoleum, which fact would eliminate the 
“dust and sweepings” theory as a possible ex- 
planation of the cause of the fire. Upon tearing 
up the floor it was discovered that woodwork 
around a steam pipe leading to an ordinary 
office radiator was on fire. Because of quick 
discovery and prompt action the fire was ex- 
tinguished by the use of a two and one-half- 
gallon chemical extinguisher. 

An examination showed that no attempt had 
been made to insulate or protect the woodwork 
from the steam pipe. There were very evident 
signs of smouldering and charring on the under 
side of the floor, and on the floor joists for 
several feet around the steam pipe. This had 
apparently been going on for some time. The 
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heating system is low pressure steam, installed 
about twenty-five years ago. If further evi- 
dence were needed to definitely prove that the 
low pressure steam pipe was responsible for 
this fire, it would be furnished by the fact that 
a similar fire occurred in the same building 
about eight years ago. 


Time and Change 


Here in this little table is a condensed history 
significant not only of the changes of fifteen 
years in causes of accidents, but of the changes 
in customs and habits of the people which they 
reflect. 


Comparison or Crarms Parp sy THE TRAVELERS FOR 
ACCIDENTS TO WuHIcH ALL MEN ARE ExposEep 
REGARDLESS OF OccuPaTION—Analyzed by Cause 


1905 1910 1919 
NUMBER NUMBER NUMBER 


Automobiles ...... 00% 11.1% 28.0% 
PE MAOME, 560 34.78 25.9 26.5 
Sports and 
Recreation ...... 6.15 II.0 14.4 
Pedestrians ....... 24.14 18.2 173 
RDA EET ces 5 oes 8.21 12.5 6.6 
Miscellaneous ..... 4.50 10.2 2:6 
ge es and 
ICIES - Fis:o:c:.erary 18.16 ; re 
Bicycles and " 2 
Motorcycles ..... 4.06 E2 3 


This table is a chronicle of great and sig- 
nificant changes. In 1905 automobiles played 
such an insignificant part they did not figure 
as a separate cause. Five years later they con- 


.tributed 11 per cent, and in 1919 for the first 


time they exceeded all other causes of acci- 
dents and contributed 28 per cent. of the 
total. 

Note also the great changes in the habits of 
people reflected by accident of sports and rec- 
reation which have risen steadily from 6 to 
Over I4 per cent. 

The percentage of ‘accidents of travel (rail- 
roads, steamships and trolleys) though show- 
ing the temporary influence of periodic 
catastrophes, have remained fairly constant. 
In the seriousnes of their results they continue 
to exceed all others. 

The horse and vehicle, which fourteen years 
ago stood third in importance as a cause of 
accidents, have sunk to relative insignificance, 
a change which marks the decline in their use. 
The addition of the motorcycle has not made 
up for the decline in the“use of the bicycle. 

These percentages do not mean that the 
number of people who are killed or injured 
while traveling or at home, or as pedestrian, 
is smaller, in fact it is constantly increasing, 
but new causes like the automobile have de- 
veloped with startling rapidity, and certain 
other causes, like sports and recreation, stim- 
ulated by change of habit, are taxing a tar 
heavier toll. 

Everywhere the general activity is greater, 
and increasing activity is paid for by increas- 
ing accidents. 

Never was the need of accident insurance so 
great as at the present time, and never has ac- 
cident insurance provided so broad a cover- 
age.—Agents Record. 


John McCart, vice-president and director of 
the Gustav Frank & Co., Inc., died last week 
at his residence from heart failure. 
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INSURANCE APPRAISING 
J. E. Watrous Discusses Topic 


SAYS ADVANCE APPRAISAL MEETS 
POLICY REQUIREMENTS 











American System Best Evidence of Things 
Not Seen 


The following article on appraising for in- 
surance uses by J. E. Watrous appeared in 
a recent issue of the American Appraisal News: 


The business of insurance was the reason for 
the first appraisal made by Mr. Moon and Mr. 
Young. As insurance was the reason for their 
first appraisal it is still the most important 
reason for all the appraisals that have been and 
are being made by The American Appraisal 
Company. That an authoritative disinterested 
appraisal fulfills its expected use in the busi- 
ness of insurance has been demonstrated so 
consistently for a quarter of a century that ad- 
ditional time need not be wasted here in reitera- 
tion. 

St. Paul in his Epistle to the Hebrews said 
that “faith is the evidence of things not seen.” 
While this truth is just as strong now as it was 
in Paul’s time, the insurance business as we 
know it to-day is so different than it was then 
that it could hardly be conducted successfully 
on faith alone, and when an insurance company 
is confronted with a heap of hot ashes for 
which cold cash is demanded, an American 
appraisal is the best “evidence of things not 
seen.” 

Under the form of standard fire insurance 
policy prescribed by the legislatures of most 
States, the insurance company insures the 
property-owner to the extent of the actual cash 
value (ascertained with proper deductions for 
depreciation) of the property at the time of 
loss or damage, to an amount not exceeding 
ee , against all direct loss or damage by 
fire to the property as described in the special 
rider or form attached. 

In case of loss the property owner shall give 
immediate notice to the insurance company, 
protect the property from further damage, 
separate the damaged and undamaged personal 
property, put it in the best possible order, and 
“furnish a complete inventory of the destroyed, 
damaged and undamaged property, stating the 
quantity and cost of each article and the 
amount claimed thereon...... and shall furnish 
er if required, verified plans and specifica- 
tions of any building, fixtures or machinery 
destroyed or damaged.” 

Under these provisions of the policy contract 
we have a number of requirements which can 
be met more completely by a good appraisal 
than in any other way. Let us think for a 
moment what an appraisal is. It is, first, a 
record of the physical existence of buildings, 
equipment, patterns, fixtures, etc., enumerating 
and describing the various articles; second, it 
is the closest possible determination of what it 
would cost to replace new all the articles with 
those of like kind and quality within a reason- 
able time; third, it is a scientific ascertainment 
of the actual cash value of the various articles 
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of property, with proper deductions for de- 
preciation from the cost of replacement new, 
figured according to the age and condition of 
the property and its probable remaining service- 
ability to a going concern; fourth, it is a set 
of verified plans and specifications of buildings, 
fixtures and machinery. 

In other words, a regular standard appraisal 
of a plant, or other property,.is, primarily, a 
record of what was there, complete in descrip- 
tion and quantities; and, secondarily, a valua- 
tion that can be made the basis to determine 
what loss has been sustained through a fire; 
and as such made on purpose for insurance 
uses. 


AVERAGE Rate REQUIRED 


Now, how is an appraisal to be used for in- 
surance purposes after the appraisal itself is 
completed ? 

First of all, @We must know how the insur- 
ance is going to be carried—that is, whether 
under blanket form of coverage, general form 
with items for the different risks, a combina- 
tion of these two plans, or just how the policies 
are to be written and what co-insurance agree- 
ment, if any, is to be used. 

If the insurance is to be blanket, it will be 
necessary to establish an average rate on the 
whole plant and for this purpose the appraisal 
will give the values of the individual buildings 
and their equipment, with deductions made for 
underground foundations and other values that 
are to be exempted from the insurance cover- 
age in keeping with the conditions under which 
the individual rates were made. 

After we know what the form of coverage 
is to be, it is necessary to prepare a suitable 
description of the property, technically outlin- 
ing the items or divisions, if any, and the ex- 
clusions, if any. 

As the appraisal comprises a complete and 
detailed description of the buildings and equip- 
ment involved it is only natural that the de- 
scription for use in the insurance policies may 
be made to best advantage from the appraisal, 
summarizing and condensing the appraisal de- 
scriptions to the usual proportions and form 
customary in insurance policies. 

The importance of properly describing the 
property to be insured and of exempting the 
property that is not to be insured according to 
the particular underwriting rules of the locality 
so as to avoid mistakes and ambiguities and 
consequent misunderstandings after a fire, can 
hardly be exaggerated, and as the appraisal also 
supplies the values of the various items and 
groups of property, an insurance form descrip- 
tion made from the appraisal must prove highly 
desirable, especially if the appraisal is to be 
used in preparing proof of loss. 

With the property to be insured described in 
the correct manner, we are interested in know- 
ing the appraised values that will be insured 
under such a description and their distribution, 
if any, according to items or risks. A special 
summary of the appraisal in the form of a 
“Statement of Appraised Values by Insurance 
Divisions” meets this requirement. 

When the insurance on the property is placed 
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under properly prepared summaries of the de- 
scriptions of the property and the correspond- 
ing values in the appraisal, designed specifically 
to meet the necessities of placing the insurance, 
we have gone a long way toward the satisfac- 
tory adjustment of any fire loss that may occur. 
This result is not only desirable to the prop- 
erty-owner, but to the insurance company as 
well, as no insurance company wants trouble or 
misunderstanding in the settlement of a loss. 

A technical service supplementary to the ap- 
praisal, such as is available through our con- 
tinuous service, is more especially valuable 
where a co-insurance agreement is incorporated 
in the policies. A coinsurance agreement in 
conjunction with a valued policy law or anti- 
coinsurance law permits the appraisal to fulfill 
a two-edged purpose in regard to values. The 
insured can protect himself under his coin- 
surance agreement and the insurance company 
can protect itself under the valued policy law, 
the former knowing that he will not coinsure 
in event of loss, and the other knowing that 
he can assume an amount of risk not in excess 
of the actual cash value of the property. 

In Minnesota, for instance, there is a peculiar 
anti-coinsurance law that has resulted in some 
interesting cases, one or two of which will be 
reviewed briefly: 

In the case of Oppenheim et al. vs. Fireman’s 
Fund Insurance Company (Minn. S. C.), the 
policies contained a coinsurance agreement pro- 
viding that “the assured shall maintain insur- 
ance during the life of this policy upon the 
property hereby insured to the extent of at least 
eighty per cent of the actual cash value thereof 
at the time of fire; and that failing so to do, 
the insured shall be a coinsurer to the extent 
of such deficit,” etc. 


MINNESOTA REQUIREMENTS 


The anti-coinsurance law of the State of 
Minnesota provides that every company insur- 
ing any building or other structure . . . 
shall cause such structure to be previously ex- 
amined, a full description thereof to be made, 
and its insurable value to be fixed by the in- 
surer or his agent and the amount thereof to 
be stated in the policy, and also provides that 
in the absence of fraud “the whole amount 
mentioned in the policy . . upon which 
the insurer receives a premium shall be paid 
in case of total loss, and in case of partial loss 
the full amount thereof ;” but that when a co- 
insurance clause is attached to the policy under 
the circumstances permitted “said agreement 
shall be binding upon both the insured and the 
company and in case of loss the actual cash 
value of the property so insured at the time 
of the loss, including the buildings, shall be 
the basis for determining the proper amount 
of such coinsurance and the amount of loss, 
notwithstanding any previous valuation of such 
building.” 

The gist of the controversy in this case was 
whether or not there was a partial or total 
loss. 

It appeared that the insured was maintaining 
insurance to the amount which he was by ‘his 
coinsurance clause required to carry. There- 
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NORWICH UNION INDEMNITY COMPANY 


45 John Street, New York 
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Norwich Union service is something distinctive. It is predicated upon high principle, integrity, courtesy, prompts 
ness and ample resources. Every Norwich Union policy is symbolical of this service and is a guarantee that the 
interests of agents and policy holders will receive preemptive consideration. 


A company’s greatest asset is its past record for honorable trading and the confidence reposedinit by its numerou- 
agents who have represented it for many years. ‘That the same honorable record in business will be preserved and 
strengthened throughout all parts of the Norwich Union organization is fundamental. 





IN UNION THERE IS STRENGTH—IN NORWICH UNION THERE IS STRENGTH PLUS SECURITY 
AND SERVICE 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explosion, Riot and Civil 
Commotion, Tourist Baggage and all forms of Casualty Insurance 














For an operation, For men’s suits, 


a surgeon; a tailor; 
For women’s clothes, For building plans, 
a modiste; an architect; 


For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company offering “the best in automobile 
insurance.” 


B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 


HAMILTON, OHIO 











GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 731 Railway Exchange Bidg., Kansas 
City, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 DallasCounty State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 


























American Bonding and Casualty Company 


Surety and Fidelity Bonds 





A) 


Casualty Insurance 


Home Office: Sioux City, lowa 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on deposit with Iowa Insurance Department for protection of policyholders. 
Assets June 30th, 1919—$1,707,890.53 
The unprecedented growth of this company is evidence of the quality of our Service. Agents are invited to avail themselves of this 


service where we are not represented. 








nm elUlUreeetlUMrflC<C le CU ee 


cr’ Oo, 


— 


BI 
Le 








February 17, 1921 


fore, the terms of that agreement were fulfilled 
and there being no further provisions in the 
coinsurance clause that would affect the work- 
ings of the anti-coinsurance law in relation to 
the statement of insurable value, there was noth- 
ing else to do but settle on basis of the insurable 
value stated in the policy, granting that loss 
on the buildings was total. If the loss was 
partial the insured was entitled to recover the 
actual amount of his loss and this could not be 
based on the insurable value stated in the 
policy. 

According to this solution of the problem 
we can easily conceive a situation in which the 
insured might collect more for a partial loss 
than for a total loss. If a form covering a 
building had been prepared in 1916, and the in- 
surable value stated to be $20,000, with an 
eighty per cent clause, and this same form 
were used in 1920, omitting a change in the in- 
surable value statement but increasing the in- 
surance with the idea of covering eighty per 
cent of 1920 values, the insured would then be 
in a position to collect more for a partial loss 
than for a total loss. His 1920 value might be 
$35,000, and the insurance might have been 
$30,000. A loss of $25,000, which would be 
partial, in relation to a $35,000 building, would 
have been collected in full, but with a total loss 
the amount stated in the policy as the insurable 
value, or $20,000, is all that could have been 
collected. This is under the assumption that 
the eighty per cent was the old style percentage 
clause quoted above from the Oppenheim 
policies. 

However, the coinsurance agreement now 
prescribed by the Minnesota Insurance Depart- 
ment is more in the nature of a contributing 
clause and stipulates that “this company shall 
be held liable for no greater proportion of any 
loss than the amount hereby insured bears to 
: per cent of the actual cash value of 
the property described herein at the time when 
such loss shall happen,” etc. Under this form 
of coinsurance agreement the controversy that 
arose in the Oppenheim case could not have 
arisen as the settlement would have been made 
on the basis of the actual cash value of the 
property at the time of fire, regardless of any 
previous statement of insurable value in the 
policy, and whether a partial or total loss. 

Before the adoption of the new style con- 
tribution clause in place of the old style per- 
centage clauses, there was another case in 
Minnesota—that of the Northwestern Fuel 
Company vs. The Boston Insurance Company 
(Minn. S. C.), the details of which can be 
omitted and the principles involved simply 
illustrated. (This could have happened as 
well in any State.) 

Suppose the following values, insurance, and 
loss: 


Actual Cash Value, 


NOS. 5 cehecdvnnthevtiansiotean $100,000 
CR on oe a ea ae 100,000 
Specific insurance on building 1...... 60,000 


Blanket insurance on buildings 1 and 2 
(eighty per cent clause)............ 
Loss on building 2.......0csaecccsess 


The percentage coinsurance clause read “If 
at the time of fire the whole amount of insur- 
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ance on the property covered by this policy 
shall be less than eighty per cent of the actual 
value thereof this company shall, in case of 
loss or damage be liable for only such portion 
of such loss or damage as the amount insured 
by this policy shall bear to the said eighty per 
cent of the actual cash value of such property.” 

The whole amount of insurance on these 
buildings would be $160,000, which would not 
be less than eighty per cent of the total cash 
value. Therefore, the company carrying the 
blanket insurance would pay the full $100,000 
loss as the company carrying the specific insur- 
ance would not contribute in any loss on build- 
ing 2, although the specific insurance was con- 
sidered a part of the whole insurance on the 
property covered by the blanket insurance. 
This seems pretty tough on the company carry- 
ing the blanket insurance. 


SUPREME TEsT OF SERVICE 

Now, let us suppose that the actual cash 
value of either building 1 or 2 had been as 
little as $1.00 more than given above. We 
would then have a total value of $200,001, and 
a total insurance of $160,000, which would be 
less (although a trifle) than eighty per cent of 
the actual cash value. Under these circumstances 
the insured would collect only $100,000/160,- 
oooths of the loss, or $62,500, excluding any 
valued policy or anti-coinsurance law effect. 
It would hardly seem right to a layman that 
a difference of $1.00 in actual cash value would 
make a difference of $37,500 in the amount that 
the insured would collect under so slight a 
variation in circumstances, but the illustration 
given is strictly according to the principles and 
decision cited. 

The adjustment of a fire loss is the supreme 
test of appraisal service. With it the property- 
owner can furnish the required inventories, 
plans, specifications, etc., of buildings, fixtures 
or machinery destroyed or damaged. If some 
little time has elapsed since the original ap- 
praisal was made, a repricing and redepreciat- 
ing of the appraised property up to the time of 
fire, together with data regarding changes sub- 
sequent to the original appraisal, will make it 
easy to present evidence of the actual amount 
of loss so far as buildings and equipment are 
concerned. Stock and work in process are not 
contemplated in the standard appraisal. 

If the insurance has been accurately placed 
with the idea of using the appraisal in prepar- 
ing proof of loss in event of fire, a fair and 
satisfactory settlement must follow, and to this 
end our continuous service enables the prop- 
erty-owner to be adequately prepared at all 
times for a fire or other casualty. Under con- 
tinuous service, which is to help the property- 
owner use the appraisal for all purposes, and to 
keep the original appraisal completely revised 
and up to date, we supply special summaries of 
the appraisal designed to meet the particular 
requirements in placing insurance, so there can 
be no possible excuse for not describing the 
property correctly in the insurance policies, for 
not carrying a sufficient amount of insurance, 
or for not avoiding the multitudinous pitfalls 
and disappointments that beset the careless in- 


a1 


surance buyer. Here it may appropriately be 
remarked that the annual volume of Deitch’s 
Insurance Digest, seems to be increasing rather 
than decreasing in at least one dimension— 
thickness. In event of fire we bring the values 
up to the minute for all property listed in our 
records and help in apportioning the values to 
their proper coverage as outlined in the insur- 
ance policies. 


FuTurE OF APPRAISALS FOR INSURANCE 


There was a time when insurance was placed 
and losses settled without advance appraisals, 
but it is impracticable as well as dangerous to 
attempt to do that to-day. Looking ahead it is 
not difficult to imagine that a time may come 
when an insurer will not take a risk on any 
property unless evidence is presented as to its 
value. Buying insurance is something like bor- 
rowing money on security. In the one case a 
loan is procured by payment of an agreed 
premium, for which the property is pledged. 
If the property goes up in smoke the lender 
loses. In the other case a loan is procured by 
the payment of an agreed rate of interest for 
which the property is pledged. If it goes up 
in smoke the lender loses (really, of course, he 
doesn’t because he has been very careful to see 
that the buck is passed along to some good, 
safe insurance company). 

A bank must ask evidence of the security 
offered because it is hazarding other people’s 
money, while the insurance company is hazara- 
ing its own money. When an institution is 
dealing with other people’s money the Govern- 





THE SUPERIOR 
FIRE INSURANCE CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, Sec’y & Treas. 





Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
ment of agents and assured, will 
bear inspection for nearly half a 


century? 

Capital............ $500,000.00 

Surplus to Policy 
Holders......... $981,011.90 

| Se eee $2,644,765.88 
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AMERICAN RE-INSURANCE. COMPANY 


HOME OFFICES - WIDENER BLDG. 
PHILADELPHIA, PA. 


ALL FORMS OF CASUALTY AND SURETY REINSURANCE 
REINSURANCE ONLY CORRESPONDENCE INVITED 





FINANCIAL STATEMENT—DECEMBER 31, 1920. 








ASSETS 

Bonds and Stocks, at values as adopted by National Convention of Insurance 
Ia ERE ERE BERET LE SO Sa I ee OO $2,125,963 .00 
IN ON as Skee pe UN WOL E REE Cae e ea REORREOe ees 50,021.80 
ee ea ea ar 276,860.12 
Mee Tee © UE UTNE MOE gg na oan os ke in high oc Cea ene ee ieaeen 34,635 . 59 
$2,487,480. 51 

LIABILITIES 

EEE PRE EL ORE TOLER OE FN ETA $819,602.75 
SE REE IEE EL CLO DL ER EE EM RE TO 502,039.55 
peeeee ten “Tn weet Gites Linbitties... .. 0c. occ dee ci vcawaccvesswcdasaee 81,356.85 
el Pes dn Cc ante eT eh yoke Peed CURE Ee eT ee 750,000. 00 
a wet os Pn Oe ew Wie eae Oe Oe 334,481.36 
$2,487,480. 51 
a IE Ss, U's ons ech igs Wak eg a ae a oe $1,084,481.36 





Philadelphia, 11th February, 1921. 


We have audited the accounts of the American Re-Insurance Company for the year 
ended 3lst December, 1920, and we hereby certify that the foregoing Balance Sheet, in our 
opinion, correctly sets forth the financial condition of the Company at 3lst December, 1920. 


(Signed) Lybrand Ross Bros. & Montgomery, 
Accountants and Auditors 
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ment takes a hand and it seems that even in 
the insurance business where the companies are 
dealing with their own money, Government is 
inclined to take a hand in many instances. 
There is no question but what it would be a 
great boost to the appraisal business if insur- 
ance companies were required to take risks 
only on the presentation of reliable evidence of 
property, the same as banks, but this is not 
likely to occur while the business of insurance 
is conducted principally as a private venture, 
and while the burden of proof rests entirely 
on the insured, to establish and prove the 
amount of his losses. We should realize too 
that in spite of the theories advanced in some 
of our newspapers and magazines suggesting 
Government insurance, it would be nothing 
short of folly if this idea were carried out. 

If a man can make more or better automo- 
biles than other men, let him make automo- 
biles; if another man can make better ap- 
praisals than other men, let him make ap- 
praisals; if some other man is smart enough to 
take many risks of loss by fire, can pay the 
losses and make a profit, then let him take the 
risks. 

When our forefathers established a Govern- 
ment school system and a Government mail 
service to make sure that all people could be 
supplied with these universal necessities, re- 
gardless of cost, they went the limit and their 
wisdom in going that far and no farther may 
well lead us into a little serious thought along 
those lines. 

Our final appraisal must certify conclusively 
that a society in which all profit must be im- 
measurably more valuable than a society in 
which none profit. 





Leather Manufacturing Risks 
The recent fire at the plant of-the Wilming- 
ton Leather Company, Wilmington, Del., which 
caused $2,500,000 damage, directs attention to 
the risks of leather manufacturing. As to this 
subject, the latest edition of “Fire Insurance 
Inspection and Underwriting,” by C. C. 
Dominge and W. O. Lincoln, published by The 

Spectator Company, speaks as follows: 


Leather manufacturing (not patent) with 
dull finish. The skins are received in a dry 
state, then soaked in water and later placed in 
line pits (beam house). They are then washed 
in water and followed by the tanning process 
(use chrome, neat’s-foot oil, soap, salt and sul- 
phuric acid), colored with dye stuffs, dried 
(usually by fan drawing heat from steam coils) 
and finally put through various machine opera- 
tions merely to soften the leather then ironed 
and waxed. (Fair insurance risks). 

Leather (patent)—In making the varnish for 
the patent leather, linseed oil is heated by 
wood or coke fires to about 580 deg. F. The 
temperature of the oil is lowered in open air 
to about 250 deg. F. and then thinned or re- 
duced with naphtha and turpentine, which are 
slowly added. Fires have occurred in this 
process, due probably to adding the naphtha and 
turpentine before the oil is properly cooled. 
The “daub” consists of linseed oil, lampblack 
and benzine. Fierce burners (A. Adamson). 





Agents Key to Fire Insurance 
Will you Kindly replace “The Agents Key” 
to “Fire Insurance.” This is a wonderful book 
and I need it badly. R. J. McConnaucHEY. 
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MAKING IT TOO EASY 





Accepting Notes Poor Salesmanship 





POLICY WELL SOLD QUICKLY PAID FOR 





Creating Path of Roses for Purchaser 
Condemned 


When insurance is well sold, the buyer takes 
the policy because he wants it. 

If the-casualty insurance solicitor has shown 
him in a graphic way the need that is to be 
cevered by the contract, and has convinced 
him that this protection is as much a necessity. 
as fire insurance on his buildings, the prospect 
will take it feeling relieved that he has antici- 
pated disaster, and elated that his income has 
been protected against sickness and accident. 

The insurance salesman who is following 
the famous “line of least resistance” frequently 
hasn’t the nerve to press home on the more 
difficult but more logical point of protection, 
until the prospect succumbs; but he tries to 
make the proposition so alluring that the cus- 
tomer will feel that he can take insurance with- 
out any sacrifice and without any financial in- 
convenience. 

“You can pay for this when you get ready,” 
is the favorite remark of a certain bright young 
agent, who is doing well, but might easily do 
better. “There won’t be any trouble about ar- 
ranging for the premium; I can fix you up on 
that score,” he continues, and then he offers 
terms which are in some cases most ridiculous, 
because they result in his carrying the paper 
of the policyholder for six or eight months. 

This is due in some instances to the agent’s 
mistake in soliciting ‘commercial business from 
those who are not in a position to handle an 
annual premium of any size, and who are 
logical prospects only for monthly or weekly 
payment insurance. When he picks prospects 
with no more discrimination than this, he must 
pay the penalty by having to finance the assured 
and carry his notes for an excessive time. 

But in many cases the customer could just as 
well pay cash for the policy as not, if he had 
been really and definitely sold. Not having the 
proposition put up to him in that light, and 
having the contract offered as something rather 
desirable, and very easy to pay for—you can 
write your own ticket!—he feels no special 
compunction in putting off payment until the 
solicitor has spent more time in collecting the 
premium than his commission amounts to. 

The salesman referred to above is perennially 
hard up, and yet he is constantly saying, “If 
I could collect the money people owe me, I’d 
be on easy street. If I could get in some of 
these past-due premiums, I would buy me a 
nice little runabout, and solicit some of those 
prospects out in the suburbs that I know I 
could write, if I could afford to take the time to 
see them. But my customers won’t pay, and it 
keeps me digging to get in enough money to 
take care of expenses.” 

This statement is a confession of poorly sold 
insurance. It means that the solicitor has been 
following what seems at the time to be the 
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easiest, quickest way to the contract, but which 
in the long run turns out to be the most ex- 
pensive and difficult system of all. 

When the prospect hesitates, the agent 
doesn’t say, “You realize that you need this 
protection. It will be worth every cent you 
pay for it, in satisfaction alone.” No, he rises 
to the occasion by remarking blithely, “You 
can pay for this when you get ready.” If he 
succeeds in getting the signature on the dotted 
line, he feels highly elated, and pats himself 
on the back for being a good salesman, when, 
as a matter of fact, he has put himself in a 
very weak and defenseless position. 

The customer doesn’t pay the premium when 
the policy is delivered, but agrees to do so a 
little later on. The agent comes back in thirty 
days, but still there is nothing doing. Maybe 
he suggests a note. Maybe the policyholder 
gives it, and in that event the agent, needing 
the money, takes it to the bank. Many a casu- 
alty solicitor has got a lot of profits tied up in 
paper that has been discounted, and is being 
held by the bank, not because of the value of 
the original names, but because the credit of 
the agent is good. In other words, the agent 
has borrowed the money to live on, and if the 
policyholders fail to pay, the notes will have 
to be taken up and provided for. 


FINANCING UNPROFITABLE 


The agent who is compelled to resort to 
“financing” and trips to the bank in order to 
squeeze his money out of his business is work- 
ing along the wrong lines. It would be far 
better to do a more limited volume of business, 
but to write it so well and to sell the assured 
so completely that the premiums would be 
forthcoming promptly than to have an ap- 
parently larger business, much of which con- 
sists of undesirable accounts, which mean the 
handling of paper, with all the risk attendant 
upon it. 

The agent who is taking promises instead of 
cash is necessarily compelled to spend a great 
deal of time, which might otherwise be de- 
voted to the development of new business, in 
efforts to collect from old customers. His 
efforts are split up, and lack of concentration 
results. Worry over whether So-and-So is 
going to take care of his note is not,\a good 
mental condition for an attack on a difficult 
prospect, but that is what a lot of casualty 
solicitors are up against much of the time. 

Another angle on the proposition is that an 
agent’s present policyholders ought to be his 
best leads to new business. He ought to call on 
them and keep in touch with them, not only in 
connection with renewals, but also for the pur- 
pose of getting their co-operation in the de- 
velopment of prospects. A good agent, who 
cultivates the friendship of his customers, can 
get many a live tip in this way. 

But if the solicitor has been so persistent a _ 
collector that the assured dodges every time he 
sees the face and form of the agent rising over 
the horizon, there is not much chance of getting 
co-operation along this line. In fact, trouble 
about taking care of a premium is usually not 
even favorable to the renewal of the business, 













and hence the situation is unsatisfactory from 
all standpoints. 

This business, moreover, is not the sort a 
company likes to have on its books, since it in- 
volves frequent cancellations, and often trou- 
ble with the agent, who may have guaranteed 
payment and assumed the risk of collection 
himself. 

From all standpoints, therefore, it is evident 
that the casualty man who, wants to make a 
success of his business should emphasize the 
good points of his commodity so firmly that 
the assured will realize that he is getting value 
received, and will be willing to make a sacrifice, 
if need be, to pay for it. 

The assured expects prompt payment of 
claims when they are adjusted. There is no 
reason why he should not be willing to pay his 
premium when it is due, and he will do it if 
the agent will only let him. 


Aims to Reduce Ohio Industrial Accidents 


Fred G. Lange, safety director of the Ohio 
State Industrial Commission, is planning for 
an extensive campaign for the reduction of in- 
dustrial accidents in Ohio. He has asked the 
legislature for an appropriation of $205,000 to 
operate his office until June 30, 1923. 

In commenting upon the proposed budget 
Mr. Lange points out that since the inception 
of the State insurance plan, March I, 1912 to 
December 30, 1920, there were 1,047,388 acci- 
dents reported, including 5439 fatalities. At 
the present rate, he says, over one-half million 
accidents are reported to the industrial com- 
mission every three years including 2500 fa- 
talities. 





Little Insurance Legislation Looked for in 
Kansas 


The indications are that there will be com- 
paratively little insurance legislation from the 
present session of the Kansas assembly. Frank 
L. Travis, Superintendent of Insurance, had 
drafted over twenty separate bills which he de- 
sired enacted at this session of the legislature. 
But the committees have not locked with favor 
upon these measures and the cnances are that 
few of them will ever appear and even a less 
number will get into the session laws. Many 
of the measures Superintendent Travis has 
prepared are developed from the New York 
and Vermont insurance laws made applicable 
to Kansas. 


Glens Falls Encourages Employees to In- 
vest in Company 

The Glens Falls Insurance Company an- 
nounces that a provision for a salary bonus to 
employees who purchase stock has been ar- 
ranged for with a view to encouraging em- 
ployees to invest in the company. 

A number of large stockholders have con- 
sented to put some of their holdings on the 
market and President E. W. West has informed 
employees that those applying before February 
I5 can get stock at $45 per share. 
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Non-Success of the Hail Insurance 
Fund in Nebraska 





LOSSES ONLY PARTIALLY PAID 





Premium Collections Reported Far in 
Arrears 


An article in a recent issue of the “Lincoln 
(Neb.) Star” described some of the difficulties 
which have attended the conduct of the State 
Hail Insurance Fund. It is stated that only 
about one-third of the premiyms due on last 
year’s hail policies have as yet been paid into 
the State treasury. The law provides that 
premiums shall be charged and collected with 
taxes on the insured acreage, and that they 
need not be paid until May 1 of the year fol- 
lowing. For this reason it is stated that the 
fund for meeting losses is far behind. The 
Governor is quoted as suggesting that warrants 
be made out in pro rata amounts for hail in- 


surance beneficiaries in the various counties, ‘ 


so far as the money now on hand will go 
around. He proposes that these warrants shall 
be sent to county treasurers, with instructions 
to deduct premiums due before making pay- 
ment on them. 

A year ago the same conditions existed and 
warrants were mailed out in February for one- 
half of the approved loss claims, the other half 
being paid later. The losses at that time were 
paid in full, but this year, according to the 
“Star,” they will be scaled fifteen or twenty 
per cent, as the fund experienced a deficit in 
1920. It is further said that the making up 
of two sets of warrants will double the work 
of the auditor’s office. Bills are pending be- 
fore the legislature to repeal the State hail 
insurance law, and also to amend it by pro- 
viding a State revolving fund of $250,000, re- 
quiring advance payment of premiums and in- 
creasing rates in the middle and western zones. 


State Bonpinc Funp Proposep 

Another newspaper, the “Lincoln State 
Journal,” recently printed an editorial in which 
it approved a State bonding system under 
which the State would bond its own employees 
and those of the counties of the State. It con- 
tinued: “We have not data as to the amount 
paid in premiums to bonding companies for 
the hundreds of.persons in the public service, 
but it must amount to a very tidy sum each year. 
The losses are almost nothing, if memory 
serves aright. This means a big profit to the 
priyate bonding companies. The State carries 
its own insurance on its buildings and has 
saved a lot of money, but it then can do the 
same on its bonding business if enough gentle- 
men in the ranks of the lawmakers can be con- 
vinced that this is not socialism.” 

With the example of the State Hail Insur- 
ance Fund before them, perhaps the members 
of the legislature will profit thereby and come 
to the conclusion that it is not wise for the 
State to enter further the insurance business; 
in fact, it would seem advisable that the State 
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should be withdrawn from the operation of any 
class of insurance, and that the insurance btsi- 
ness should be conducted by the companies 
formed for that purpose. 


AGAINST STATE INSURANCE 
Minnesota Commission Opposed Following 
Extensive Investigation 

Members of the Connecticut Legislature and 
the Insurance Commissioner’s office have re- 
ceived notice from the Minnesota State Com- 
mission, which recently investigated the work- 
ings of State insurance funds with a view to 
establishing one there. The Commission, after 
an exhaustive investigation in States in which 
funds are operated and also in those where 
private companies supply the workmen’s com- 
pensation needs, has concluded that a State 
fund, either monopolostic or competitive, is not 
desirable. Connecticut was one of the States 
in which investigations were made and the 
very satisfactory conditions prevailing there 
played a large part in causing the Minneapolis 
Commission to reach its decision. 

In April, 1919, the Minnesota Legislature was 
on the point of creating a State fund when it 
was decided to withhold action pending an in- 
vestigation by five members of a special com- 
mission, which was instructed to make an ex- 
haustive research of compensation conditions. 

Basing its conclusions on its investigation 
the Minneapolis commission has reported: 

That although a State insurance fund prop- 
erly operated furnishes somewhat cheaper in- 
surance to employers the private companies 
make settlements of claims more promptly than 
either competitive or monopolistic State funds. 

That in States having a competitive fund, the 
employers prefer to give their business to pri- 
vate companies, as shown in Maryland, where 
the State fund writes only ten per cent of the 
business. 

That no appreciable increase in the gross 
amount of compensation benefits paid to in- 
jured workmen or their dependents has re- 
sulted from the adoption of the fund plan in 
any State. 

That the fundamental purposes of the com- 
pensation law may be better accomplished in 
Minnesota through a system of administration 
by an industrial commission, without provid- 
raed a monopolistic or competitive State 
tund, 

A bill providing for the creation ot a State 
fund is now before the Connecticut Legisla- 
ture, but it is not receiving any considerable 
support and there appears no likelihood of 
passage, particularly in view of the Minne- 
apolis report. 


Contracted Typhoid from City Water, 
Claim Upheld 

The contracting of typhoid fever from drink- 
ing water in a city park is an accident and the 
victim’s family is entitled to compensation 
from the State workmen’s compensation, ac- 
cording to a decision of the Common Pleas 
Court of Hamilton county, handed down last 
week, 

Ezra Cross was employed by the Runck 
Brothers Construction Company, doing some 
work in a city park. He contracted typhoid 
fever by drinking water in the park. His 
mother and sister applied for compensation 
from the State, but the commission refused it. 
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WOODWORKING HAZARDS 





Many Dangers Could be Eliminated 





TYPES OF MACHINERY USED 





Accidents Consist Chiefly of Cut Hands and 
Fingers with Frequent Dismemberment 


Accidents caused by woodworking machin- 
ery are more generally distributed throughout 
the industries, perhaps, than any other one class 
of casualties. Nearly every manufacturing 
plant has a department of carpentry or wood- 
working, containing circular saws, band saws, 
shapers, jointers and other machines that are 
commonly used in cutting and shaping wood. 
A million or more men are engaged in wood- 
working in the United States, and because of 
the dangerous character of the machines em- 
ployed, accidents are frequent and often ex- 
tremely serious. As in all industries, the care- 
less and inexperienced workers are the ones 
most frequently injured; but even cautious and 
skilled employees are by no méans exempt, 
especially when unguarded machines are used 
and other unsafe conditions are allowed to 
exist. 

A report of inspection made by the Pennsyl- 
vania Compensation Rating Bureau, on one of 
the large woodworking plants of the State, was 
analyzed; it showed that there was not a single 
debit applied on the physical condition of the 
plant; the plant condition met all requirements 
in accordance with the rating schedule (which 
unfortunately does not apply debits on un- 
guarded points of operations of woodworking 
machines). There were twenty machines in the 
plant which were unguarded at the point of 
operation; the accident record of the plant was 
such as to impose a debit of eighteen per cent 
on the insurance rate. Obviously, the acci- 
dents were caused by the unguarded machines. 

It is possible to eliminate many of the 
dangers to which woodworkers are exposed. 
One of the most important precautions is to 
prohibit the operation of woodworking ma- 
chines by inexperienced persons. New men 
should receive thorough instruction in the use 
of the machine by the foreman, or by a skilled 
and trustworthy employee. A knowledge of 
the structure and composition of various kinds 
of wood is also essential, together with the 
Proper speed at which the machine should be 
operated, 

Keeping the cutting blades and saws sharp and 
in good condition in every way insures greater 
safety, and also improves the quality of the 
work, as well as the amount of work turned 
out. Frequent and thorough inspection of the 
machine and of the entire plant is essential, 
and cleanliness, orderliness, adequate light and 
ood ventilation are of the highest importance. 

Careful attention should be given to the 
clothing worn by the workmen; no loose fitting 
or ragged garments should be worn. It is 


quite common to see workmen wearing aprons, 
which should be prohibited; gloves should not 
be worn by machine operators, as many acci- 
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dents have occurred as a result of the glove 
being caught by the machine. 

Circular saws are used in every woodwork- 
ing plant, and these are divided into two gen- 
eral classes, respectively known as rip saws, 
and cross-cut or cut-off saws. There are many 
dangers that are common to both types, and 
numerous guards have been devised to afford 
protection from accidents in connection with 
them. Sawyers should never stand directly in 
line with the saw when using same, but rather 
to one side of them, so as to avoid danger 
from “kick-backs” caused by the saw becoming 
pinched or striking a knot or cross-grained sec- 
tion of the wood. The bearings which carry 
the orber or shaft of the saw should be in- 
spected frequently and kept in good order; if 
slightly worn it causes a wobbling of the saw 
which creates a dangerous condition. Cracked 
or otherwise defective blades should be re- 
moved as soon as they are discovered, and re- 
moved from the shop, so as not to be replaced 
by some one who might not be aware of their 
defective condition. Cleaning around moving 
saws, brushing off the table while the saw is in 
motion, should be strictly forbidden; oiling or 
repairing should not be allowed while the saw 
is in motion; slippery floors around the saw 
table often cause serious accidents; floors 
naturally become smooth and slippery, and 
where such conditions arise, a rubber mat or 
other non-slip material should be provided. A 
protecting hood should be placed over the saw; 
there are a number of types of such hoods or 
guards on the market which may be applied to 
any saws and which will supply the needs of 
all classes of work. 

Accidents are common to operators of band 
saws, most of which are of a preventable 
nature. By guarding the saw in a suitable 
manner, such as enclosing the top and bottom 
wheel, also the entire length of the blade ex- 
cept at the point where the work is actually 
being done, many accidents could be averted. 

Unprotected jointers (or sometimes called 
“buzz-planers”) are always dangerous, and 
probably cause more accidents than any other 
one type of woodworking machine, with the 
possible exception of shapers and circular saws. 
One moment of absent-mindedness on the part 
of an operator could be the cause of lostng a 
hand or probably his life. By the invention 
and adoption of the safety cylinder head to 
take the place of the old style square heads, 
jointer and planer accidents have been con- 
siderably decreased both in number and 
severity. The general use of the cylinder head 
is urged and a suitable guard to cover the por- 
tion of the exposed head, in order to secure 
protection as nearly complete as possible. 

The post shape is another extremely danger- 
ous types of machine, and one which is most 
difficult to guard, owing to the varied character 
of work done. It is practically impossible to 
find a guard suitable for all classes of work. 
Because of the difficulty in guarding the 
dangerous part of this machine, accidents are 
exceedingly common. Accidents consist of cut 
fingers and hands, with frequefit dismember- 
In spite of the difficulties involved in 
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ment. 


protecting shapers, a number of fairly effective 
guards have been devised, and have reduced 
accidents to a considerable extent. The cutting 
knives of the shaper must be set very carefully 
and securely on their spindles to prevent them 
from flying out. This work should be done by 
a careful, painstaking mechanic, then the job 
should be inspected by the foreman or superin- 
tendent to insure that the work has been done 
properly. A number of fatal accidents have 
resulted from the operator failing to set and 
fasten the knives properly. Only skilled and 
experienced workmen should be allowed to 
operate this most dangerous of all types of 
machine. 

There are many other dangerous types of 
woodworking machines, such as planers, stick- 
ers, molders, mortisers, and others; dangerous 
because of the high rate of speed that is neces- 
sary for successful operation, and of the man- 
ner of operation, the workers’ hands being 
brought in close proximity to the rapidly re- 
volving blades or knives, thus requiring skill 
and experience in handling the various types of 
machines. 

Aside from the hazards involved in wood- 
working industries in which machinery is used, 
there are also many accidents occurring in the 
same industry where there is no machinery, but 
where all the work is done by hand tools, such 
as wood carving, cabinet work, etc. The 
character of the tools used is largely responsi- 
ble, as they must be kept very sharp, and if a 
hand or any part of the body comes in contact 
with the sharp blades, a serious cut will ensue. 
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It is necessary, therefore, that the employees 
in woodworking industries be instructed as to 
the dangers involved in their occupation, and 
that every possible safeguard be provided if 
accidents are to eliminated—The General’s Re- 
view. 





“Lloyds Calendar” for 1921 


A vast amount of information concerning 
maritime interests, including much of such a 
nature that it had been omitted during the war, 
is presented in the 1921 edition of “Lloyds 
Calendar,” which has just been published in 
enlarged and improved form. Every com- 
pany or agency writing marine insurance 
should possess a copy of this valuable book. 
In the limited space at our disposal it is difficult 
adequately to indicate the scope and compre- 
hensiveness of ‘“‘Lloyds Calendar.” It is di- 
vided into ten sections, and is fully indexed, 
the entire book comprising over 700 pages. 

Section I deals principally with almanac and 
astronomical ephemeries, etc. 

Section II contains a history of Lloyds; copy 
of an old policy dated 1680; Lloyds marine and 
fire insurance policies ; duties of Lloyds agents ; 
data relating to Lloyds signal stations ; meteor- 
ological signals; weather intelligence; Lloyds 
salvage agreement; general and particular 
average; York-Antwerp rules; general average 
deposits and guarantee; Lloyds average, 
bottomry and respondentia bonds, signal letters 
of British ships, medals, etc. 

Section III presents matter relating to ship- 
ping; freeboard; density of water. 

Section IV covers suggestions to captains in 
case of disaster; hints to masters of cotton- 
laden steamers; protests; receiver of wreck; 
instructions for using rockets; regulations for 
preventing collisions; signals of distress; rule 
of the road at sea; signals of various kinds, 
etc. 

Section V contains many tables of weights, 
measures and moneys, with their British equiv- 
alents; rules governing many calculations; 
thermometrical tables; length of degrees in 
latitude and longitude, measurements and 
weights of various commodities; units for 
freight victualing scale; interest and distance 
tables; pressure of water; principal coaling 
stations; table to calculate price of goods; 
wages table; postal information, etc. 

Section VI treats of the sextant; the 
chronometer; the compass; Lord Kelvin’s de- 
flector and his vertical force instrument; 
points of compass and degrees; compass sig- 
nals; sounding machines and sound ranging; 
list of ports and places where ships are swung. 

Section VII embraces charts, sailing direc- 
tions and the general navigation of vessels; 
correction of courses; finding the danger 
angle; methods of finding stars; Pole Star 
ables; finding of latitude and longitude; 
Jistance of objects when first seen at sea; dis- 
tance of an object by two bearings; special 
warnings to mariners; ice as an obstruction to 
navigation; loading of timber; use of oil for 
modifying the effect of breaking waves; tides 
and tidal streams; pilotage; standard time; 
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Thursday 


Extracts from 1920 Statements of Casualty and Miscellaneous Insurance Companies 


NaME OF COMPANY 


American Auto., St. Louis.......cccccrccesccseces 
American Casualty, Reading...........- ewan {Sar 
American Credit Indemnity, N. Y.....-.seeeeeeees 
American Indemnity, Galveston........+.seeeeeeees 
American National, Galveston........+--eee. Rigeneielots 
Augusta Plate Glass, DARIBED oa 0:so:0,0:68 00 meses anes 
Bankers Auto, Lincoln.......+..+---ee0> Cecece seme 
Bull Dog Auto Ind., Washington, I 
Builders and Manufacturers Mutual ce “Chicago 
Builders Mutual Liability, Madison...........-.e0+ 
Connecticut General, Hartford.........eeeeeceececes 
Eastern Casualty, AR an tH asic occas alone eniowe 
Federal Casualty, Detroit .......cccesccccccccccces 
General Indemnity, Rochester........ccecssceececes 
Guarantee Mortg. and Title, Passaic...........eeeees 
Hartford Accident and Indemnity, Hartford. te antioey 
Illinois Underwriters, Carbondale..........+.++: em 
Iowa Bonding and Casualty, Des Moines...........+ 
Indiana Mutual Auto, La Porte........-++eeeees coe 
Integrity Mutual Casualty, Chicago. 
International Fidelity, Jersey City.. 
Interstate Casualty, Birmingham. . 
Inter-State Liability, Rock Rapids... ahaGe wes <ei pate 
Inter-State Surety, Redheld.... 6 .ccecccscecosccsccs 
Lawyers Pitle and Prat. NY o6.6:5'6:0 0:0 6i9-60.0.0.0 siredies 
—- Plate Glass, N. Was 
London Guarantee and Accident, Din kieciew sis sisns a 
Maryland Casualty, Baltimore. ........ccccccccccces 
Massachusetts Ind., Boston............+. Seawes et ese 
Mercantile Trust, St. Louis........ SidS cisies'sieewaleiees 
Metropolitan Casualty, ns ge RR Se Fe eee pee oe 
Michigan Employers, Lansing...........cesceseseses 
Motor Car Mutual “Casualty, DN olan eeraieia Caraisvatersiein-e 
National Casualty, Dewalt .o0.o.ccccccctccccvccccece 
National Relief Assurance, Philadelphia............. 
ATES LEST Bl a a Rea mer omer 
Nebraska Live Stock, a Eonwags siaiwicrstatnaiae acstoteiers 
New York Plate Glass, N PE a ctiinee ten gis® ens ciaeie eae 
New York Plate Glass, N. ... Rylcushanote wiwsiw wa Sierelaleiawe e's 
New York Title and Mortgage, N. Y 
North American Life and Casualty, Minneapolis..... 
Ria: Sete) Mane NOTED) 5 a. o.5, 010: 6:2 6'0'0:0.4's'e 08's 600 00 
Owners Mutual Live Stock, Marion......... aeenees 
Pennsylvania Surety, Harrisburg.............eee0e-5 
POCrICEs CAMA EOE, TNS 11 vases wine 6.6 6a sie'ssie.es. 0's 
Protective Association of Canada, Quebec............ 
Real Estate Title and Trust, Philadelphia............ 
Reciprocal (credit. (St. GGUS... 6 scccsccssccceeezecee 
Red Mens Fraternal, MMII oo 56.4 orsieiwisreic ee kuleivios 
Ridgeley Protective, Morprstee << cuncaswces wemetewte 
Southern Surety, WoraMNNGtnee sok ncecak cewstine ee ce 
Standard Live Stock, Indianapolis...........esesceee 
State Compensation, San Francisco... ss 
Transylvania Casualty, St. Matthews 
Union Health and Accident, Denver. . Le 
U. S. Title Guarantee, Brooklyn Fe Us Hales ciwaies 
Wasterts Casualty: DMGRVET 64 oc:0 o'ce's 6:6.c.c:am sido wi0'ecareie 
West Jersey Title and Guar., Camden............. ae 
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* Includes capital. 





* Surplus 
Admitted Premiums Losses to Policy- 
Assets Written Paid holders 
$2,815,551 $2,918,535 $1,807,480 $571,289 
1,354,649 1,025,038 487,226 630,882 
3,048,256 1,710,778 247,774 1,014,694 
2,093,154 1,110,188 646,729 1,000,037 
7 eantee- 8 8©”©~— ee eces 7,175,570 1,193,307 
"303 10,791 1,937 1,4 
569,744 279,970 105,264 865,489 
oaueue 419,762 409,698 210,240 
446,381 421,305 129,966 366,196 
194,210 159,279 50,483 83,938 
32,177,379 824,598 281,617 2,023,083 
153,681 241,280 100,073 120,164 
513,689 462,435 155,117 403,006 
475,717 24,028 = = —§ cscccc 448,266 
926086  -ccéecas ee 618,888 
11, 162, 918 9,557,409 4,200,692 2,224,160 
27:3 89,4 7,840 25,056 
1,895,478 1,162,373 607,224 1,152,483 
19,65 27,188 14,046 6,059 
1,871,534 2,553,311 901,714 407,769 
1,365,844 SOner” = “terse clas 1,199,393 
eS Saree ee 401,340 
439,488 210,286 39,102 803,225 
256,885 123,175 78,209 168,194 
~ 467,893 1,819,977 8,242 10,009,211 
Lees: Laeewvsce 622,775 538,663 
16,700,035 amnete,  O aaepette 1,251,910 
28,265,829 23,281,905 11,060,899 7,259,270 
sei 12,434 6,973 ,918 
C6:70G,608  _.. + “xsewes Wecaed 10,344,019 
1,097,204 1,522,431 822,850 202,512 
435,771 eesoee 150,263 224,688 
198,086 210,742 87,1938 80,456 
452,698 896,681 346,404 381,562 
173,186 402,958 145,592 141,802 
a ,941 10,987,153 3,048,117 10,608,981 
338, 630 92,055 37,679 286,961 
a nisneee 1,929,588 964,608 195,014 
1,478,687 1,929,588 964, "608 195,014 
See Seesce. © -aeeaa 5,071,299 
212,296 67,528 29,515 138,138 
2,563,886 77,769 29,649 332,322 
915 22,361 CS) i Oe 
662,833 24,448 30 629,123 
185,332 210,307 88,969 152,460 
98,3 224, 504 182,038 27,056 
10,955,825 $= = =... coves 4,869,903 
110,200 55,798 1,474 71,576 
182,183 56,397 22,266 163,107 
553,236 964,408 578,659 282,550 
i 5,031,404 1,869,035 1,577,560 
124,539 59,962 369,426 
4,415,965 2,139,072 1,997,660 
169, 219 66,030 113,325 
62,036 28,900 170,008 
<aeeee .  ° | <a 1,034,173 
9 $81,219 128, $61 309,933 
478, 643 Cimaeer  § «ine 416,106 








time signals and light lists; provision depots 
for shipwrecked mariners, etc. 

Section VIII relates to text books for exam- 
ination of masters and mates; meteorological 
instruments at sea; barometer readings at sea; 
weather predictions at sea; wind scale; scale of 
fog intensity; prevailing winds, etc. 

Section IX presents data concerning the 
Royal family ; His Majesty’s Ministers ; foreign 
ambassadors and consuls in London; stamp 
duties, etc. 

Section X relates to fires on ships; fires on 
wool ships; ports; tonnage dues; and light 
notices to mariners and miscellaneous informa- 
tion; Lloyds agents’ business announcements, 
and a glossary of maritime and commercial 
terms. 

A glance at the foregoing will indicate that 
“Lloyds Calendar” is a work which every fire 
and marine insurance company, agency and 
adjuster should have at hand for reference. It 
is clearly printed on good paper and substan- 
tially bound in cloth. This book is obtainable 
at $3.75 per copy through The Spectator Com- 
pany, New York. 





Iowa Fire Loss Increased 
Fire losses in Iowa in 1920 totaled more 
than $9,000,000 and exceeded the losses of 1919 
by $200,000 so the report of State Fire Marshal 
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J. A. Tracy, just completed, shows. This in- 
crease is not due entirely to number or size of 
conflagrations, however, but to increase prop- 
erty values. The Marshal says the constantly 
increasing use of gasoline is responsible for 
many of the fires and for many deaths by ex- 
plosion, the report shows. 

Des Moines reports 664 fires with a total loss 
of $1,022,635, an increase of $200,000 over the 
preceding year. 





Texas Towns Get Maximum Credits for 
Low Fire Losses 

The town of Copperas Cove, Coryell county, 
Texas, did not have any loss from fire during 
the past three years and on account of this 
record it has been awarded the maximum credit 
of fifteen per cent by the Texas Fire Insurance 
Commission. This credit is to be deducted 
from the final rate on all policies written on or 
after March 1, 1921, to February 28, 1922, only. 
The Fire Insurance Commission has also 
awarded maximum credits on account of good 
fire records to the following towns: Sanger, 
Carbon, Corpus Christi, Del Rio, Brenham, 
Paris, Nacogdoches, Brady, Flatonia, Giddings, 
Rico, Graham, Orange, Sabinal, Forney, 
Bastrop, Gatesville, Plano, Wharton, York- 
town, Lampasas, Karnes City, Alvarado and 
Dalhart. 
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THE COST OF IGNORANCE 


The Necessity for Education and the 
Personal Touch, as Viewed by 
an Employee 


HOW ERRORS CAUSE LOSS 











Efforts Should be Made to Impart Informa- 
tion and Encourage Learning 


“Tt goes a great way toward making a 
man faithful to let him know that you 
think he is.’—Seneca. 

As this issue goes to press, 40,000 women’s 
garment workers are on strike, to “force 
standards and working conditions in non-union 
shops up to the level of union shops.” 

When such dissensions manifest themselves 
it behooves us to answer the alarm and ascer- 
tain the cause, and not merely take steps 
toward suppression. 

For many years there have been periodic sug- 
gestions of unionizing insurance employees, 
but the profession has never been called upon 
to actually face such contingency. The be- 
nighted ones who foster such agitation would 
be dissenters in any business. The rank and 
file of insurance men and women are too level- 
headed to-disrupt the traditional harmonious 
relations between themselves and their em- 
ployers. But, any man’s thoughts or efforts, 
no matter how humble, conceived by personal 
understanding and engendered by honesty of 
purpose, are worth considering by the wisest 
of men. 

It can be safely said that misunderstanding 
is the basis of ninety per cent of the discon- 
tent in this world. 

The lack of knowledge of men’s minds, 
ignorance of the principles of philosophy, ego- 
‘tism and greed are among the causes of social 
unrest. And so it behooves an employer to 
keep in close touch with his subordinates and 
narrow the gulf between them by broadening 
his sympathies and extending the “right hand 
of fellowship.” And, conversely, the employee 
must perforce try to realize the burdens and 
Perplexities of an executive and expend his 
efforts to “produce” in exchange for his pay. 
The bargain must be made by both. The initi- 
ative must come from the employer, however, 
by virtue of his superior position; and he 
should bear in mind that a dissatisfied employee 
is a liability. 

At the present time there is a strong demand 
for education, and a desire for closer fellow- 
ship between employer and employee. By edu- 
cation is meant instruction in the intricacies of 
our profession, and by fellowship is meant a 
closer bond between executives and subordi- 
nates, 

Unity and co-ordination of thought and pur- 
Pose must be the connecting link. All the 
Secrets of a successful business career are not 
locked in the bosom of one man, be he ever 
so eminent and experienced; and in every 
minor there is a potential superior. The de- 
tails of management must be in charge of 

lesser officers and the perfecting of the ma- 
chinery of the business must be further dele- 
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gated to subordinates. To prevent dissatisfac- 
tion and inculcate the spirit of initiative and 
co-operation there must be a personal touch 
somewhere>. If the chief executive overlooks 
this element, it will be absent in the balance 
of the organization. In the insurance profes- 
sion there is a tremendous amount of detail 
little understood by the public. The mastery 
of this detail by the staff depends upon the in- 
dividual’s capacity for concentration, his ap- 
plication to the work and the thoroughness of 
his instructions. 

Every one of ten years’ or more experience 
in the fire insurance business can see the 
change which has been brought about by even 
such crude methods of education as have been 
utilized during that period. 

And so we come down to the thought of 
changing these conditions. 


More EpucaTion NEEDED 

The voice of the multitude is crying for edu- 
cation, and yet in New York city and other 
centers there are libraries replete with the 
writings of authorities and also instructive 
journals. We have courses of instruction in 
our institutes and colleges, and lectures by 
prominent men, yet we are not educating our 
young men and women as we should. With 
all this array of talent we are only hitting the 
high spots. Psychologically speaking, we are 
on the wrong track. To be well informed, we 
must read and travel and get other men’s 
ideas. Few have the rare gift of being able to 
sit by the fire and absorb printed thoughts. To_ 
many the idea of a library filled with technical 
books makes no appeal, and this is especially 
true of the inexperienced or entered apprentice. 

The lecturers too often are chosen more on 
account of their special knowledge than their 
ability as lecturers. As Ruskin said, “The 
ability to see a thing and adequately describe it 
is the greatest gift.” Some lecturers pay more 
attention to impressing upon the minds of their 
audience their own immensity than to dissemi- 
nating knowledge. 

Those who have been teachers, especially of 
children, only can realize the importance of 
trying to convey one thought at a time, and - 
explaining thoroughly that one thought. Ten 
minutes of conversation rightly directed is 
more fruitful than an hour’s lecture or an 
hour’s reading. 

It thus devolves upon the employer to in- 
struct those in his. employ and this is only 
possible when the head of each department is 
master of the situation and explains the work- 
ings of the department to those in his immedi- 
ate charge. This instructor must be a man of 
ability, of tact, of patience, of comprehension. 
Ability, that he may radiate self-confidence as 
of one treading on familiar ground; tact, that 
he approach the subject so as not to wound the 
feelings of his pupil; patience, that he may 
willingly repeat and work out the problems to 
the satisfaction of his pupil; comprehension, 
that he may comprehend the mind of his pupil 
and know when he has conveyed the thought 
understandingly. 

The cost of lack of education is not usually 
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realized by the stockholders because a budget 
is made up for salaries and other operating 
costs based on expected profits as reflected by 
previous experience. By way of illustration, a 
few leaks may be pointed out. 

Starting on a low level, we will consider the 
file clerk whom we formerly paid the munifi- 
cent amount of three dollars a week but who 
now demands and receives four or five times 
that sum. Suppose the manager is in a hurry 
for a daily report and despatches his clerk 
to the file only to discover that it is missing 
from its usual resting place. Instantly other 
hands take up the search and after a lengthy 
search the daily is found misfiled, due to the 
carelessness of that particular clerk, who in a 
period of absentmindedness, placed it several 
numbers to the front or rear of its next serial 
number. An efficiency expert could no doubt 
determine the cost per man of each one who 
had spent five or ten minutes in the search for 
that missing paper. Filing is a tedious job, ° 
and had more thought been given to the file 
clerk’s qualifications than to his or her salary, 
better work would have been accomplished. 
There are schools where filing is taught as a 
regular course. 

Your map clerk is intrusted with important 
work, that of placing a memorandum of the 
company’s liability on each particular risk in- 
volved. If his mind wanders or he is thinking 
of getting a better job elsewhere, he is very 
apt to map a line incorrectly and thus pave the 
way for some one to take another line which 
would double what a company usually carries 
on a risk of that character. The line sheet may 
call for a large line on a “metal worker” of the 
ordinary class and the map clerk might un- 
wittingly pass the same line on a metal worker 
where considerable japanning is carried on be- 
cause he, not having been instructed in the 
difference in hazard, thinks that all metal 
workers are the same. Instances are known 
where a line of $25,000 has been passed when 
the authorized line was only $2500. The chief 
executive or the stockholders seldom realize 
the drain on their profits which such errors 
entail. 

INsPECTION Work 

A company inspects properties which it 
covers, but in no other field is there the same 
opportunity for the display of exceptional 
ability as in inspection work. On the in- 
spector’s report thousands of dollars are risked 
or thousands of dollars of liability are declined. 
One is considered an experienced inspector 
after one or two years’ éxperience and yet the 
writer has read reports of men of five years’ 
or more experience whose description of a 
building or a process was so elemental that it 
should have shamed a school boy. There can 
be no “post mortem” investigation of an in- 
spector’s report after a fire, because there is no 
way of telling that the inspector was at fault 
when his report was made. But companies 
continue to employ inefficient inspectors, when 
an intensive course of instruction would in- 
crease his worth many fold. 

A fire company places at its “counter” the 
best man available, to accept the business 








offered by the brokers, and answer queries, and 
yet many such men are very unapproachable 
and much disliked, and it is only because they 
represent a large company that they are toler- 
ated by the placers. How much premium is 
lost to'a company by having a misfit counter- 
man? Would it not have been better, aside 
from training such a man to be a counterman, 
to have trained him in tact, diplomacy and the 
development of a personality? A counterman 
should attract customers, not repel them. 


THE REAL UNDERWRITER 


A real underwriter is a man of parts. He 
might be likened to the head buyer of a de- 
partment store who judges of the merit of all 
the wares offered him. Such a person must be 
a man of vision, acquainted with conditions 
throughout the country, able to discern between 
good and bad risks, familiar with the physical 
hazards of all manufacturing risks. A theo- 
retical or book knowledge of hazards will never 
qualify a person to be styled an underwriter, 
for how can he intelligently read a survey of a 
risk and determine its weakness if he has had 
no intimate acquaintance with risks of like 
character? A company makes a great mistake 
in placing a theoretical man in such an im- 
portant position. Furthermore, knowledge of 
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only local conditions is but a small part of the 
job, for universal conditions have a great bear- 
ing on local conditions. Financial stress, busi- 
ness depression and other factors manifest 
themselves in unexpected places at unexpected 
times. An underwriter in fact, would find him- 
self as much at home in California as New 
® York after a short stay at his new home. 

These are only a few examples of unneces- 
sary expense. Were each company. to properly 
correct them, and place quality above every 
other consideration, we would have to select a 
stronger word than efficiency to express the 
result. 

In the army, men are trained for specific 
and made to perform like automatons. No 
thought is given of personal likes or dislikes. 
Discipline is paramount. 


MisFits SHOULD BE AVOIDED 


In business discipline is very necessary, but 
the first thought is personal qualification. Every 
one cannot be a successful underwriter, inspec- 
tor, accountant or what not, even after years 
of training. To perfect an organization, men 
must be selected for personal qualifications and 
ability, and not placed, hit or miss, in any avail- 
able position. The day is coming when scien- 
tifically placing a man in his proper sphere 

will be a fact and 





‘aie i eae wheal not a fancy. 
oh as A = 2 ESEL writer some time 


The 


ago witnessed 
some remarkable 


1s 





eile 














NATIONALUMION 


Fire Insurance Co, 







ee 


ta 





EeeE 


: Cash Capital .: i nee 
~~ ~ Premium Resseve” Same 
Serine to Po jeyholders oo 


~ 


the 


{i731 


ale 
art 


2 | 


ee Fo or ‘entecnristhins ‘agente 


te Se 











“(PENNSYLVANIA STANDARD) 
DRNRY 1, 1920, 


- $1,000,000 


- 1,954,749 = 


P Company by” eves ge that « counts. 


demonstrati ons 
by a “face an- 
alyst,” whose 
business is to 
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is always work, and tools to work with, for 
all those who will, and blessed are the horny 
hands of toil.”—Lowell. 

Walk down the “street” any day and you 
will meet men you knew fifteen or twenty 
years ago who are still plodding along in minor 
positions, just as you left them when you 
started to forge ahead. Misfits—the result of 
getting in the wrong job and not knowing it. 


CONFERENCES AND DISCUSSIONS 


One step towards improving these unsatis- 
factory conditions would be, first, to develop a 
feeling of greater fellowship and cordiality 
among employees, and between employer and 
employees, bringing about more freedom of ex- 
pression and discussion between officers and 
subordinates, and rendering the immediate 
superior approachable... It will cost money to 
do this, as the time of valuable assistants will 
be necessary ; but in the long run the morale of 
the employees will become so high that a com- 
pany need never worry about having adequate 
experienced help, not forgetting that employees 
must be properly compensated for good work. 

A “round table” occasionally, embracing all 
the clerks and officers, where formality is cast 
to the winds for the time being, where men 
meet upon the level and upon the square, would 
add zest to any organization. Just think what 
a wonderful thing it would be if the financial 
secretary would describe the problem of financ- 
ing an insurance company, and the burden of 
satisfying insurance department examiners. If 
the general manager would tell us once in a 
while of coming events and the present financial 
and business conditions of the country, and ask 
our co-operation in upholding the interests of 
our company, there would be a most hearty re- 
sponse, and he would have fewer excuses for 
kicking the office cat to vent his displeasure. 

And, wonder of wonders, suppose the presi- 
dent should give the boys an inkling of his 
manifold duties, the talks he has with other 
company officials, information of interest com- 
ing from special agents or other interesting 
matter. 

One of the most advanced fire companies has 
for some time been conducting a school where 
all employees are taught the elements of the 
profession, and the more experienced are ad- 
vanced until they become experts. Coupled 
with this, it has an association of clerks, where 
clerks meet the officers of the company in 
friendly social intercourse. Look at the record 
of that company—prosperity, good morale, co- 
operation, and a growing premium income. 
Fellowship, just fellowship.. 

F. H. Ross, Sr., Dead 

Frank H. Ross, Sr., head of the well-known 
metropolitan fire insurance agency of F. H. 
Ross & Son, died at his home last week after 
a short illness. Under Mr. Ross, the firm has 
been solidly built up and represents six large 
companies. 


—The article upon “Fire Insurance in Canada 
During 1920,” written for The New York Journal of 
Commerce by C. S. Wainwright, secretary of the 
Western of Toronto, has been issued in leaflet form. 
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ALLIED WITH AETNA 


World Fire and Marine Has Friendly 
Understanding 








LIKELY TO GET REINSURANCE BUSI- 
NESS 





Connecticut Company to Start with $250,- 
000 Capital 


That the new World Fire and Marine In- 
surance Company which has applied to the 
Connecticut Legislature for a charter is likely 
to become an important factor in Hartford’s 
insurance activities, became apparent last week 
when a legislative committee held a hearing on 
the application and the fact was brought out 
that the new World Company will have a 
friendly alliance with the 7£tna. 

At the suggestion of Insurance Commis- 
sioner Burton Mansfield, the World Fire and 
Marine will start in business with a capital of 
$250,000, instead of $200,000, as originally 
planned, and the surplus with which it starts 
will be somewhere between $125,000 to $250,- 
000. However, according to Charles E. Gross, 
veteran Hartford lawyer, who has been active 
in insurance matters for nearly a half century, 
the original capital and surplus may be in- 
creased soon after the new company gets under 
way and hence it is asking for an authorized 
capital of $1,000,000. The charter proposed 
will be the most liberal ever granted any Con- 
necticut company, embodying all privileges of 
the present insurance laws as well as all fea- 
tures of the Goodwin Bill before the Con- 
necticut Senate, recently described in THE SpPEc- 
TATOR, which allow the Connecticut companies 
the maximum scope of operations. 

Mr. Gross told the legislative committee that 
in asking for all privileges in its charter the 
World Company does so to eliminate any 
questions as to its rights to transact various 
types of business which might be questioned 
outside of Connecticut. He explained that 
passage of the Goodwin Bill will automatically 
extend the privilege of writing the new types 
of business mentioned to all companies in the 
State, but that frequently in suits in other 
States the failure of companies to have in their 
charters full description of their rights causes 
delay and inconvenience. 

The World Fire and Marine will be entirely 
independent of the Etna, and separate in every 
way, but its friendly alliance will be an im- 
measurable asset. It was intimated at the hear- 
ing that the 7Etna is prepared to throw con- 
siderable reinsurance business to the new com- 
pany. At present, all of the leading Hartford 
companies except the AZtna, have associated or 
subsidiary companies and the formation of the 
World will provide a new company with which 
it can have a friendly alliance. The stock in 
the World Fire may not be offered for sub- 
scription for some time yet, inasmuch as it is 
Planned to wait for a brief period, possibly 
five or six months, until financial conditions are 
More favorable. The company will then or- 
anize immediately and be prepared to enter 
business without delay. It was agreed by Com- 
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missioner Mansfield that the field for a new 
company with friendly connections is. decidedly 
promising. 


WILL PUT ALL LINES UNDER SUPER- 
VISION 
Commissioner Frank L. Travis Proposes 
Law in Kansas Giving Him More 
Jurfsdiction 

All of the different lines of business written 
by fire companies are to come under the Kan- 
sas anti-discrimination law and rate regula- 
tion if the bill proposed by Frank L. Travis, 
insurance commissioner, becomes a law. At 
the present time only the fire, lightning, tor- 
nado and hail business are under the super- 
vision of the department and subject to rate 
regulation and the penalties of the anti-dis- 
crimination law. But the fire companies are 
writing some additional lines, which are not 
actually authorized by the Kansas department 
and are being written by sufferance of the in- 
surance department. It is planned to legalize 
all these lines and also permit the insurance 
commissioner to authorize other lines not 
specifically named as they may appear. 

Under the proposed law the companies will 
be required to file complete schedules of rates 
and rules under which they write the differ- 
ent lines in this State. The reports of the un- 
derwriting experience of the companies on the 
Kansas business present some interesting facts 
relative to the burden of the different lines. 
It is the belief of the insurance department 
officials that each line should stand upon its 
own bottom as far as rates and business are 
concerned and that other lines should not be 
compelled to pay the losses. The department, 
if the law is enacted, can require the com- 
panies to establish adequate rates for each 
line or may compel the companies to reduce 
the rates of certain lines. 





Workmen’s Compensation Ruling 

The Utah State Industrial Commission has 
ruled that a workman who goes on an errand 
not in line with his duty is not entitled to pro- 
tection under the workmen’s compensation law. 

A pump tender named Berger, employed on 
night duty by the Moran Paving Company of 
Salt Lake City, forgot to take his lunch with 
him one evening and in returning for it at 
midnight met with an accident. The Industrial 
Commission was asked to award compensation 
on the ground that Berger’s injuries arose out 
of his employment. The commission, however, 
decided that the accident did not arise out of 
the man’s employment and refused compensa- 
tion. 


—The Iowa National Fire of Des Moines, which was 
organized some five years ago, at its annual meeting 
this year declared a dividend of 6 per cent, the first 
that has been paid since the company was organized. 
The North American of Des Moines, two years old, 
also declared a dividend of 6 per cent. 

—Directors of the Columbus, Ohio, Builders Ex- 
change have adopted resolutions protesting against 
the passage of House Bill 74, providing for a State 
inspector of electrical work, which is to be under the 
direction and supervision of the State Industrial Com- 
mission. 
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Extracts from 1920 Statements of Fire and 
Marine Insurance Companies 


(Supplemental to data previously published in Tue 
SPECTATOR.) 


Surplus 
Name and Location to Policy- 
of Company Dec. 31 Assets holders 


Allemania Fire, Pitts- 1920 $2,975,861 $1,312,817 
DUS NSS ecescaces nce 1919 2,717,798 1,285,872 
Am. Merchant, Kansas 1920 390,270 303,294 
CO ivasvesnerceness 1919 368,233 257,038 
Bankers and Shippers, 1920 4,188,612 1,974,154 
Nut Ba-iccccneddadeds 1919 3,507,586 2,381,842 
3irmingham Fire, Pitts- 1920 567,152 387,225 
RONNIE. caducecswonss 1919 565,396 400,367 
Buffalo, Buffalo ...... 1920 3,690,977 2,424,642 
1919 3,614,885 2,473,291 
Columbian, Indianapo- 1920 702,967 283,091 
Wkieddsavcradadosdes 1919 599,871 305,844 
Dubuque F. and M., 1920 3,077,945 978,976 
Dubuque, Ia. ....... 1919 2,733,557 864,669 
Equitable Fire, Charles- 1920 897,869 563,805 
WG eawecscccaseoens 1919 802,691 544,842 
Firemen and Mechanics, 1920 437,042 197,009 
Indianapolis ........ 1919 278,436 150,366 
General, Paris ........ 1920 §=1,717,405 567,611 
1919 1,616,091 553,344 
Grain Dealers National 1920 1,739,484 994,279 
Mutual, Indianapolis. 1919 1,354,715 817,224 
Granite State Fire, 1920 1,885,024 625,530 
Portemiotth ..cccecs 1919 1,771,726 603,628 
Hawkeye Securities, Des 1920 1,806,726 1,485,960 
MGIBGE aces dscccnes 1919 1,501,264 1,345,904 
Home F. and M., San 1920 2,905,016 808,495 
Lo RO Ey 1919 2,741,847 1,190,787 
Imperial Assurance, N. 1920 2,145,700 1,168,268 
Wa “séadadedcocedtouns 1919 1,912,998 1,255,403 
Industrial Fire, Akron, 1920 1,094,804 407,820 
CS aawacndseaveane 1919 928,047 443,390 
Ins. Co. of State of 1920 5,026,232 1,558,131 
Pa., Philadelphia.... 1919 4,744,821 1,651,118 
Inter-Ocean Reinsur- 
ance, Cedar Rapids... 1920 1,212,172 1,001,435 
Iowa Manufacturers, 1920 333,388 162,403 
WAMGHIOO ochincewnes 1919 284,116 150,205 
Iowa | National, Des 1920 1,229,109 783,394 
MOUMGE Mi acnsnzecnes 1919 1,068,920 779,514 
Liberty National, New 
CHIMING a3 coh 06ds xe 1920 257,205 232,074 
Lincoln Fire, Nash- 1920 120,143 91,025 
WHE ccuscetenadates 1919 96,636 63,351 
London and Scottish, 1920 1,607,976 964,708 
* EGNGG@S <cecceeueuss 1919 1,320,177 924,861 
Lumber Mutual, Bos- 1920 1,690,729 1,222,280 
CE endsvadtdacnwees 1919 1,509,421 1,092,689 
Mercantile, New York. 1920 4,060,816 1,947,315 
1919 3,656,050 2,013,457 
Mid-West Fire, Quincy, 1920 206,094 75,969 
Ble cuddeacadiancend 1919 127,502 118,291 
National Reserve, Du- 1920 1,023,932 549,156 
PUMMGNGD: NAG 5. sre cacemae 1919 767,430 608,487 
National Union, Pitts- 1920 7,883,210 2,104,616 
DUNG o6 da cacaveseeue 1919 6,176,156 1,954,750 
Netherlands F. and L., 1920 1,565,144 663,861 
The Hague .......<% 1919 1,494,643 679,826 
North River, New York 1920 9,318,004 4,126,772 
1919 7,463,920 3,476,058 
Peoples National Fire, 1920 2,322,428 1,189,542 
Philadelphia ........ 1919 2,215,766 1,281,158 
Pheenix, London ...... 1920 6,361,681 2,018,723 
1919 5,784,683 2,277,060 
Piedmont Fire, Char- 1920 772,414 553,07£ 
TOG Ne Osiiecees sc 1919 686,215 488,157 
Reliable, Dayton ...... 1920 = 1,122,628 882,936 
1919 1,111,199 906,491 
Republic, Pittsburgh .. 1920 1,436,116 441,616 
1919 1,275,431 420,675 
Republic of Texas, Dal- 1920 3,776,691 1,857,799 
WI ienwedcacecaeusaste 1919 3,384,781 1,753,952 
Rhode Island, Provi- 1920 3,161,871 1,041,872 
QONGO ais. J seinccindewtae's 1919 2,769,149 1,114,787 
Security New Haven.. 1920 7,669,544 2,410,512 
1919 7,034,971 2,382,442 
South’n Home, Charles- 1920 759,236 470,236 
CM SORE i aktcaders 1919 456,683 314,400 
Standard Fire, Hartford 1920 1,600,179 869,034 
1919 1,545,590 824,852 
State, Liverpool ...... 1920 §=1,137,534 678,920 
1919 910,141 518,173 
Stonewall, Mobile, Ala. 1920 302,349 245,450 
1919 304,940 253,444 
Underwriters Fire, Con- 19290 366,885 332,918 
COED. ciccameccemece 1919 487,406 342,174 
Utah Home Fire, Salt 1920 2,508,684 1,299,262 
Eane €500 x6 6)60:0 wecu Lone 2,320,403 1,729,327 
Westchester Fire, New 1920 10,688,471  2.577,833 
WORE Ma ccwnedaedeetee 1919 9,397,972 2,708,455 
Wheeling Fire, Wheel- 1920 634,260 357,640 
WE Ka ce wrenne ccutaass 1919 661,722 367,058 
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“The Leading FIRE INSURANCE Co. of America” 


ve ri 


wit. b CLARK, President 
Tucdied and One Years of satisfactory 
dealing fas developed for this Company its 
splendid reputation and great business 


lL Usots Paid OVeT 


$183.0N00,000 











Tae PENINSULAR CASUALTY INSURANCE CO. 


Home Office —BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock, 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 


Colon C., Lillie, Lowry Vahey, 
President. Managing Underwriter, 


Harmon J. Wells 
Secretary and 
General Manager 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘‘Four Square” and willing towork;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 

















Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 








Thursday 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’? 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1921, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas DES MOINES, IOWA 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


ET.SURPLUS 


11,010,376. 51 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31st, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 





Company now owns 


gaeeceece Ur S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’! Mgr. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. San Francisco, California 

Boston Office Marine Department 


ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’! Agts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 


Pacific Department 


GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
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The table below was corrected for THE SPEcTAToR by the firm of Noble 


& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 








Capital 

(000 Omitted) Bid 
JEtna Casualty and Surety......... 2,000 Ree 
JEtna. EAR eirccccccess cactters os 5,000 500 
Americas. Surety .0 50. ccsdeccetes *5,000 65 
Bond and Mortgage Guar........ -. 5,000 210 
Fidelity: @ng@Casaanty oc ccesteccece 2,000 370 
Great Eastern Casualty.......cee. 850 100 
Hartford Steam Boiler ..... voudes — £000 295 
Home Prtle Fnes Co. cc ccccccsicvce 600 175 
Lawyers Mortgage <<. <.ccsesceces 6,000 115 
Lawyers Title and Trust........... 4,000 125 
Lawyers Westchester M. and T... 400 80 
Metropolitan Casualty ...........- 200 
National Sisete so issc ticwiscecswes 5,000 180 
New Amsterdam Casualty........ - 71,250 20 
New York Plate Glass............ *300 100 
New York Title and Mortgage...... 3,000 115 
Preferred ACGIGent edie c sc 2s.ce00ee 700 480 
Tithe Gtiars SU FOUN ce s6.cinscc< uc 6,000 315 
Travelers. cis: ctvicwsr seq aeridunes - 6,000 520 
United States Casualty.........00- 500 150 
United States Title Guaranty.. 5 625 70 
Westchester Title and M.......... 500 150 

* Par $50. + Par $25. 


B, 1 per cent extra January 1, 1919. 
5 per cent extra February 9, 1916. 


t New stock. A, 2 per cent extra December 31, 1919. 
F, 1 per cent extra January 2, 1920. C, 
R, 1 per cent extra July 1, 1920. 

All the above stocks have a par value of $100 except as otherwise noted. 


New York and Hartford Fire Insurance Stocks 


Capital Market Feb. 16, 1921. 
(000 Omitted) Bid Asked Dividend Rate 
Etna Insurance Company......... 5,000 450 460 —— 24 QJ 
Amerioan Alliance 2... 00. <cccccce 1,000 270 280 16 Q&J 15 
Assurance Company of America.... 200 95 deed 7% F&A 
Bankers and Shippers............ 1,000 185 geen Cet 
City of New Yetiiencs.cs.scecetne 1,000 190 200 10 J&J 
Asked . Dividend Rate Continental ...........ccscccccees 710,000 63 66 20 J&J 7 
450 COMMNSR WERE oe iS ccccsccncigcess 5,000 300 825 24 OT 
520 10 OJ Bex IOUT PONE Ses died ceomawsseh ues 2,500 480 500 10 QJ 
70 10 Te ON cre dn ote tk alga ah We OD 71,000 75 82 20 M&S 
218 16 OF 15 Ginn Bae wos is tirevciecwecain ee $1,000 45 50 20 J& 
390 34 OF Globe and Rutgers.:.2...200<seeee 700 1,200 +e 80 J& 
195 8 CleeRe SOC Oc Sowa cdecawane 10,000 253 260 24 OF 
390 10 QJ PIAMOVERS: occ siccntcecens dees cuesnes *1,000 85 95 A 60 QJ 31 
185 12 OJ SIGUA NO. Sone wa cdi cscweuncnda 4,000 oom 560 16 OJ 
120 10 OF TRON is cc tes co we deen tacendenuaas 6,000 $320 325 30 OF 
135 Merchants Fire, common.......... 300 450 550 25 J&J 
100 4J&I Merchants Fire,. preferred... <<c- 100 100 110 7 OF 
140 10 J&) National Liberty ......ccccecceces *1,000 175 185 C 20 J&T 
186 120 National Fire ....-..esesesscceses 2,000 425 440 20 
30 12%, Niagara edd geb visievicee¥saisienccces *1,000 127 136 D 20 J&y 
110 20 OJ North River .....cccccccccccceses $2,000 35 40 A& 
120 F&O) Northern: 2-2 cvccoccscccccesesece 00 102 7 J&J 
590 B24 Mo PREIRE 65 osc 0s cocci ccceqetocqedes - 400 45 60 10 J& 
390 J 200M REIN ora daw iene ware ecvcccceccses 8,000 450 465 24 0& 
530 16 OT Seareed. ISG oo 0ccss cadgencnonva *500 80 eS aa 
160 C1007 Stuyvesant .....csscccccesccccece 700 50 75 6 J& 
80 6 J&D 15 United States ........... eet wetons 91,400 45 50 $2 F&A 
160 10 J&J WHOMCHOMEE  Sosecigdeccccddsuuees $1,000 33 36 E 20 OF 
*Par $50. + Par $25. ${Par_$10. { Par $20. A, 9 per cent January 31; 10 


per cent April 30; 12 per cent July 31; 15 per cent September 30, 1918. C, 2% 
per cent extra January, 1920. 
cent extra February and August; 1 per cent extra May and November. 

All the above stocks have a par value of $100 except as otherwise noted. 


D, 5 per cent extra January, 1919. E, 1% per 





URGES HIGHER MARINE CAPITAL 


North Carolina Insurance Commissioner 
Finds $25,000 Too Little 


Stacy W. Wade, the new Insurance Com- 
missioner of North Carolina, in a letter to 
Governor Cameron Morrison, recommends 
that the minimum capital for marine insurance 
companies be increased. The Commissioner 
writes: 

The present $25,000 is entirely inadequate. 
Your Commissioner believes that new com- 
panies being organized in the State should be 
required to have a surplus in addition to the 
amount of capital required by law. 

An examination of the amount of capital 
stock and other requirements as to the organi- 
zation of new insurance companies will show 
that there is need of a tightening up of con- 
ditions for the good of the business and the 
protection of the public. The amount of capital 
stock should be increased and a reasonable sur- 
plus required. The laws are entirely too lax 
as to requirements necessary for new mutual 
companies. They should be such as make the 
contracts of such companies absolutely safe 
and prevent-their use for promotion purposes, 
or even as experiments. 

The character and standing of North Caro- 
lina, so far as its insurance business, insurance 
companies, and department and laws is con- 
cerned, is such as should make us careful not 
only to the number of insurance companies, 
but their quality and financial standing as well. 





Marine Offices Reduce Forces 

Marine insurance offices in New York city 
have begun to retrench, following the slump in 
the marine insurance business. One well 
known firm has discharged about forty per 
cent of its employees, another prominent ma- 
rine firm has already let a considerable num- 
ber of members of its staff go, and is steadily 
further decreasing its force, and is considering 
reductions in salaries of those remaining. Still 
another South William street house is cutting 
down its clerical help, and it is expected that 
other concerns will be obliged to follow the 
same course. However, many of the employees 
thus laid off as a measure of economy are 
securing new positions with fire companies. 


“than they would have done otherwise. 


SLUMP IN TONNAGE VALUES 


Sunken Vessels Becoming 
Unprofitable 


If marine underwriters ever entertained any 
intention of salving ships lost during the war, 
it is safe to judge that such an idea has been 
entirely dispelled by the gradual slump in ton- 
nage values during the past year. Present day 
salvage appliances are such that many of these 
vessels could be brought to the surface with- 
out much difficulty, and as most of them are less 
damaged than might be expected they could 
be dry-docked and in commission again in a 
very short time. Unfortunately, owing to the 
glut of tonnage now afloat and the depreciation 
in value, the salving of these vessels does not 
present such a rosy proposition as had been 
anticipated. Several have been brought to the 
surface, and work is in hand on several more, 
but as they are the property of the under- 
writers they are sold, usually, in the open 
market, and what should have proved a period 
of good salvages turns out to be quite an in- 
different affair. 

There has been an argument put forward re- 
cently which was supposed to prove that the 
superabundance of tonnage resulted in under- 
writers netting considerably more premium 
The 
facts of the case are decidedly different. In 
the first place, a large number of vessels are 
compelled to lie up for_long periods owing to 
insufficient freight: this can he easily worked 
out by comparing imports and exports of vari- 
ous countries to-day with 1914. A substantial 
return of premium is made for vessels so laid 
up, and it would pay much better to have a 
smaller number of vessels in full commission. 


Salving of 


Cuban Manager of Syndicate A 
Announcement is made by the board of man- 
agers of the American Marine Insurance 
Syndicates of the appointment of G. L. Bu- 
chanan as the agent for Cuba of Syndicate “A.” - 
Mr. Buchanan is a native American citizen, 


31 


and is resident surveyor at Havana for the 
American Bureau of Shipping, which has con- 
sented to permit the Syndicate to utilize his 
services, both as surveyor and as agent, to 
represent the underwriters’ interests in the 
care of wrecked and damaged vessels. 





—The California Insurance Company of San Fran- 
cisco and the Nevada Fire Insurance Company of 
Reno, Nevada, have established a new underwriters’ 
agency to be known as the Pacific Underwriters. 





The Liberty Fire 


Insurance Co. 


Announces— 


That, in compliance with our 
promises to agents and the public, 
$125,000 was added to its sur- 
plus as of December 31st, 1920. 
This in addition to $50,000 placed 
there June 30th, 1920. $75,000 
in addition was voted by the Board 
of Directors to be called for and 
placed to the surplus account when 
business warrants. 


LINES WRITTEN 


Fire, Lightning, Tornado, Rent, 
Use and Occupancy 
Automobile Fire Floater 

Riot and Civil Commotion 


The Surplus will be further in- 
creased from time to time as 
business warrants. 


Home Office 
TITLE GUARANTY BLDG. 
ST. LOUIS, MISSOURI 
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SHOOTING STRAIGHT 




















There is no beating about the bush in selling 
automobile insurance for the Twin-Winners. 
The Inter-State agent shoots straight at the 
mark. He is armed with simplified forms and 
rate cards, which are as easily understandable 
to the automobile owners as to the agent. The 
Inter-State agent brings home the game. He 
gets results in short order. Why not be the 
Inter-State Agent in your town? 


| 








Interstate Automobile Interstate Liability 


Insurance Company Insurance Company 
Capital Stock $200,000.00 Capital Stock $250,000.00 


E. A. TONNE, Secretary and General Manager 


Home Office - - Rock Rapids, lowa 








STATE AGENTS 
J.C. HOYT & COMPANY BURT & STEBBINS 
El] Dorado, Kans. 1106 Rusk Avenue, Houston, Texas 
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NEW YORK SURVEYS 

Alarm Service.—It is worthy of note that 
Sprinkler Bulletin No. 1650 of the 8th inst. 
listed the installation of some seven alarm 
services in sprinkler risks. This lifted the 
grade of all these very much. One now grades 
at 80 per cent, five at 90 per cent, and one at 
100 per cent. 

Fireproof Blocks in New York.—Atten- 
tion is not called, we believe, frequently to the 
fact that there is a steady increase in fireproof 
construction which covers entire blocks. As a 
beginning to the contribution, we note the fol- 
lowing from Map 1, page 1, of the south half 
of the New York city maps: 1. The United 
States Custom House, a fireproof building, oc- 
cupies an entire block, but with street num- 
bers only at one location, 1-11 Bridge street. 
2. The Battery Park building, 2-4 Bridge 
street, 21-4 State street, and 1-5 Pearl street. 
3. The United States Army building, 26-30 
Pearl street, 39 Whitehall and 2-4 Water street. 
4. The New York Produce Exchange. It might 
be objected that this does not occupy the entire 
block, but as a matter of fact this is a block 
of double the usual size, and the Produce Ex- 
change portion is all fireproof, and it occupies 
more than half of the block. The numbers are 
2-8 Broadway, 2 Beaver street, and 1 Stone 
street. 

Lectures.—The stated Institute lectures 
of the Insurance Society in the Junior Year 
were: George S. Jamison, who gave his lec- 
tures on “Common Fire Hazards”; C. D. Sheffe, 
in the Intermediate Year, is delivering the lec- 
tures on the “Metal Industry”; Percy E. Brown 
is setting forth the merits and demerits of 
“Chemical Fire Hazards” in the Senior Year. 

On Discontinuing Sprinkler Equipment. 
—In a small sole tenant risk the question was 
recently taken up by the assured as to the rate 
of insurance if they discontinued the sprinkler 
equipment. It developed in the conversation 
that in addition to the up-keep there entered 
into the problem the fact that their stock should 
be a bit moist; that, in fact, it had a tendency 
to absorb moisture, which was not objection- 





able, and if they maintained sprinkler equip- 
ment with sufficient heat at all times to keep 
the tank from freezing it made the atmosphere 
too dry for their business purposes. 


BOSTON AND VICINITY 

Massachusetts Fire and Marine.—The 
annual meeting of the Massachusetts Fire and 
Marine was held Monday afternoon, at which 
plans were consummated whereby interests 
identified with the Great American are in com- 
plete control. These officers were elected: 
Charles G. Smith, president; Walter Adlard, 
secretary. Appointed, Jesse E. White and 
Walter Adlard, vice-presidents; John J. Dow- 
ney, George E. Kretch and A. F. Lawrence, as- 
sistant secretaries. 

Inspection Bureau Officers Elected.—The 
following officers were elected at the annual 
meeting of the New England Bureau of United 
Inspection, held last week: Chairman, William 
F, Dooley; vice-chairman, F. E. Dunham; 
clerk and manager, Milton S. Jones; Charles 
Haas, treasurer; members governing committee, 
Messrs. Dooley, Dunham and Haas and Joseph 
FE. Snell, George H. Allen, Elliott G. Beards- 
ley, Emil G. Pieper, George S. Rosencrantz and 
Edwin C. Gilman. 

To Manage Auto Department.—Freder- 
ick Westing, for many years in charge of the 
automobile business of the Boston Insurance 
Company, has been appointed manager of the 
automobile department of the Employers Fire. 
Edward S. Anderson, formerly of the Liver- 
pool and London and Globe, also has been ap- 
pointed agency superintendent for the Eastern 
department of the company. 


CHICAGO AND THE WEST 

Fire Association Field Men Meeting.— 
The Western field force of the Fire Associa- 
tion met in annual session in Chicago from 
February 15 to February 17. 

Meeting of Sprinkler Leakage Confer- 
ence.—The annual meeting of the Western 
Sprinkler Leakage Conference was held last 
week in Chicago, and the following officers 


were elected: Chairman, H. Van der Leith; 
vice-chairman, J. B. Deckert; secretary, L. R. 
Thiermeyer; members of the executive com- 
mittee, C. E. Varley, C. H. Smith and H. C. 
Woolf. 

Hartford to Have Annual Reunion.—The 
annual reunion of the Western department of 
the Hartford Fire will take place in Chicago 
the week of February 21. 

McCullough Addresses Field Club.—At 
the February meeting of the Cook County Field 
Club, held on the 14th, the speaker was W. E. 
McCullough, his subject being “Explosion, Riot 
and Civil Commotion Insurance.” 


PACIFIC COAST ITEMS 

Blue Goose Banquet.—The banquet and 
meeting of the San Francisco Pond of the 
Ancient and Honorable Order of the Blue 
Goose, held in San Francisco February 7, was 
attended by about two hundred members of 
the Order from all parts of the Pacific Coast, 
many of whom had come to attend the annual 
meeting of the Fire Underwriters Association 
of the Pacific, held in that city February 8-9. 

R. C. Vaugh Office Manager.—Secretary 
C. E. Allan of the Continental, Fidelity- Phenix 
and American Eagle Fire Insurance Companies 
in their Pacific Coast departments, has ap- 
pointed R. C. Vaugh office manager. The posi- 
tion is newly created. Mr. Vaugh for the past 
year has been examiner for the Evans group 
in its Pacific Coast department. 

Bailey Agency Moves.—The A. T. Bailey 
General Agency of San Francisco will move 
into enlarged quarters at Sansome and Pine 
streets about April 1. The agency represents 
the Providence Washington, New Hampshire, 
Boston, Old Colony and County Fire Insurance 
Companies. 

Better Fire Protection—The numerous 
fires that have been occurring recently at 
Fresno, Cal., have led to a resolution by the 
Fresno chapter of the San Francisco Associa- 
tion of Credit Men, looking to the betterment 
of the fire protection of the “Raisin City.” At- 
tention has been called to the need of a better 
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RAND RAPIDS~> MICHIGAN 


Yes, that’s what I mean ! 
What do you know about the 
Peninsular Fire ? 


Have you followed its rapid prog- 
ress—this the livest insurance 
organization in the West? It 
has forged ahead on a sound 
financial basis in a most remark- 
able manner. Ihe romance of 


real success is with it. 
Is it with You ? 


THE PENINSULAR FIRE 
INSURANCE CO. of AMERICA 


GRAND RAPIDS, MICH. 
J. FLOYD IRISH 


COLON C. LILLIE 
Secretary and Managing Underwriter 
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fire alarm system and a greater water supply, 
together with additional hydrants and fire sta- 
tions. A recent garage fire, which destroyed 
between sixty and seventy automobiles and en- 
tailed a loss estimated conservatively at be- 
tween $50,000 and $75,000, is said to have been 
due to improper fuse connections. Inspection 
of other garages found the same conditions ex- 
istent. Chief Burkholtz of the local fire de- 
partment and the mayor of Fresno are in hearty 
accord with the movement of the Credit Asso- 
ciation, and are urging the co-operation of the 
city at large. 

Rating Plan Accepted.—The California 
experience rating plan which has been devised 
by an especially appointed committee by the 
California Inspection Rating Bureau, acting in 
conjunction with the actuarial branch of the 
California Insurance Department, has been rati- 
fied by all members of the Bureau and has re- 
ceived the approval of Insurance Commissioner 
McCabe. The new plan will become effective 
July 1 of this year. In general, it follows the 
line of the experience rating plan of the Na- 
tional Council on Workmen’s Compensation 
Insurance and the plans now in effect in Penn- 
sylvania, New York and New Jersey. 

Appointed General Agents.—Landis & 
Brickell of San Francisco have been appointed 
general agents for the United Firemens Insur- 
ance Company of Philadelphia in its Pacific 
department. The company, under its new char- 
ter provisions, which have added to its lines 
automobile (fire and theft), marine, ocean and 
inland transportation, expects to greatly en- 
large its agency force on the Pacific Coast, and 
enter upon an aggressive campaign for its pro- 
portion of the business of this field. The com- 
pany has for some time been represented by 
the James F. Cobb General Agency of San 
Francisco, but as soon as arrangements can be 
made it will be transferred to the Landis & 
Brickell office, which also represents the Lon- 
don Guarantee and Accident Company, Ltd., of 
London. 


F. A. Rye With Commercial Union 
Fred A. Rye will shortly leave the Western 
Insurance Bureau to become superintendent of 
the improved risk department of the Com- 
mercial Union of London and its allied com- 
panies. 


MISSISSIPPI SUIT 





President Wilson Answers Governor 
Russell 





JUSTIFIES T. F. DAVIS LETTER 





Says Banker Acted in Interests of His 
Clients 
[Special Dispatch to THE SprEcraTor] 

Jackson, Miss., Feb. 14.—Replying to a com- 
munication from Lee M. Russell, Governor of 
Mississippi, asking him to interfere with the 
action of T. F. Davis, president of the New 
Orleans Federal Land Bank, in recalling such 
portion of Mississippi loans as is based on 
fire insurance in the event satisfactory renewals 
of the policies cannot be obtained, President 
Wilson said: 

“Your telegram of February 2, protesting 
against the letter written by President Davis 
of the Federal Land Bank of New Orleans, in 
connection with the trust suit against certain 
fire insurance companies in Mississippi, re- 
ceived and I have been glad to look into the 
matter. It appears that President Davis wrote 
you January 27, expressing his views that the 
suit, if not promptly settled, upon loans made 
by the Federal Land Bank of New Orleans to 
farmers in Mississippi and would affect 
borrowers from the bank. Mr. Davis, on the 
same date sent to the Secretary-Treasurer of 
Mississippi and farm loan association, a letter 
of similar import and suggested that the direc- 
tors of these associations pass resolutions 
urging prompt settlement of the suit. The 
president of the Federal Land Bank in his let- 
ter to you, and in his reports to the Federal 
Farm Loan Board, disclaims any intention to 
interfere in the internal Mis- 
sissippi, as to pass on the merits of the suit. 
His purpose was evidently to present all of the 
facts to the State authorities for their consider- 
ation. 

“While the Federal Land Banks are under 
the supervision of the Federal Farm Loan 
Board, and were created by Federal law, their 
officers are not officers of the United States. 
They are officers of the Federal Farm Loan 
Banks. It appears that President Davis wrote 
the letter in question in pursuance of his duty 
as an executive officer of the Federal Land 


affairs of 


Bank of New Orleans, in the interest of the 
bank, as he believed, and its borrowers in 
Mississippi. Consequently, I do not find that 
the matter is one for my consideration. 
(Signed) “Wooprow Witson.” 


The Jackson, Miss., Daily News in its is- 
sue of February 14 published a story to the 
effect that Governor Russell had called on 
Chancellor V. J. Stricker, who heard the reve- 
nue agents’ petition for receivership for the 
fire insurance companies in Mississippi last 
week and urged Chancellor Stricker to name 
Swep. J. Taylor of Jackson, Miss., one of the 
three receivers. Chancellor Stricker admitted 
having had the interview with Governor Rus- 
sel, but declined to discuss it with the repre- 
sentative of the Daily News. 

Mr. Taylor is a well-known business man 
and cattle farmer of Jackson and for years 
has been prominently identified with the fac- 
tion of politics in Mississippi to which Gov- 
ernor Russell belongs. The Daily News is 
also authority for the statement that Governor 
Russell sought to have ex-Governor Theo. G. 
Bilbo, a member of the same political faction, 
appointed attorney for the three receivers. 
It has not yet been announced by the chancel- 
lor that an attorney will be appointed. Two 
of the receivers named are successful and ex- 
perienced attorneys. They are Judge O. B. 
Taylor, formerly chancellor of the district 
now presided over by Judge Stricker and 
Chalmers Alexander. It is thought that the 
chancellor may not add to the expense of the 
receivership by naming an attorney. 

Another phase receiving considerable dis- 
cussion among local fire agents is who will 
bear the expense of the receivership in the 
event the case terminates unfavorably for the 
revenue agent. The Mississippi law provided 
that the revenue agent is exempt from court 
costs. The agents and companies do not see 
any justice in their having to pay this expense, 
which is daily increasing. 


Prominent Insurance Writer Dead 
Walter S. Nichols, a well-known writer on 
fire, life and casualty insurance, connected with 
C. C. Hines’ Sons Company of New York, 
died at his home in Newark last week. His 
editorials were a feature for many years in the 
Insurance Monitor and Insurance Law Journal. 
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North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 
hanes Satan 
Fire, Tornado, Hail 

©: JOHN BETERSON, Secretary 


W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 























UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N. KELSEY, MANAGER 
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NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Snecial Agent 
56 Richton Ave., Detroit, Mich. 


GUSTAVUS B. HOLT, Specil Act. 
72 Kilby Street, Boston, Mass. 


| 
| 
W. P. RAY, Special Agent | FRANK ot DELA HUNT, 
Terre Haute, In Special Acent 

| 726 Racine Sizect, Milwaukee, Wis. 

| 
C. C, CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 




















The Importers and Exporters 


Insurance Company 
OF NEW YORK 


Statement of Condition as of January Ist, 1921 


Showing Admitted Assets and Liabilities according to the New 
York State Requirements 


ASSETS 


RA ata os eee os ee ee ee ses $231,698.37 
URS SS. UCT a cee ee 574,008.00 
SOR NNT POECRINENEOSS 6 ois cc cco. wis sin ainsi wio Sisiesiale oe 4 1,155,003.44 








(On 4 Pn aR ete Ave Seon See Tre eee emer 291,400.33 
Premiums in course of collection.............. 417,703.12 
Reinsurance due on Paid Losses............... 38,251.97 
Interest Accrued on Securities................ 15,831.35 

$2,723,896.58 

LIABILITIES 

PUNE SYS RS On EE SAG ae ea $786,122.29 
Unearned Premium Reserve................++- 729,505.71 
Reserve for Taxes, Expenses and Contingencies. 45,005.19 
COTTE) STNG SR ere ra eter 700,000.00 
Sees RMAUN see Rear chee. esi date asa Susie WY soleus st Steins; 6 400,263.39 

$2,723,896.58 


Surplus to Policy Holders - $1,100,263.39 


FIRE, MARINE AND AUTOMOBILE INSURANCE 
Home Office: 47-49 Beaver Street, New York City 





Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 





Liberal Contracts to Live Agents 


ELMER FB. DEARTH Upto the minute policies. Write us. 
President 


Detroit, Michigan 


— 














THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


— > 4 


THE 
i LONDON & > 
‘LANCASHIRE 


INSURANCE CO. 


a 57 and 59 William Street 


/ ae 











New York Department: 





A. G. McILWAINE, Jr., Manager 


























Stability—Permanency—Protection 
THE PRAETORIANS, DALLAS, TEXAS 


Scientific Life Insurance. 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 


Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus, 


= Attractive Contracts for hustlers. 





Cc. B. GARDNER = = President 
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T. M. Henry Makes Address 


Insurance Commissioner T. M. Henry of 
Mississippi was invited by the Jackson Ex- 
change Club to appear at its weekly luncheon 
and make an address on the life situation in 
Mississippi. He spoke as follows: 

No line of business is as fortunate in pos- 
sessing this standard of measurement as that 
of insurance, and wherever deviated therefrom 
the results have always been disastrous. 

It took the life insurance world a good many 
years to appreciate the necessity for a standard 
of this kind, and as many years thereafter to 
obtain a standard that was reliable. This was 
finally accomplished after something like 
thirty life insurance companies had operated 
for a sufficient number of years what an ade- 
quate rate was, expense of management con- 
sidered. The combined experience thus created, 
worked out in detail, resulted in what is 
known as the American Experience Table of 
Mortality, and later as the Actuaries Com- 
bined Experience Table, the two being very 
similar, but varying in some minor respects. 

The laws of this state specifically provide 
that, in valuing their certificates, one or the 
other of these standard tables shall be used by 
life insurance companies. Why? 

It took the fraternal world somewhat longer 
to appreciate the absolute necessity of a re- 
liable standard, so that insurance would not be 
sold below cost, to the undoing of the societies. 

As a result this State, and nearly all other 
progressive States, have adopted what is 
known as the National Fraternal Congress 
Table of Mortality as a minimum standard for 
the valuation of fraternal societies, permission 
being given at their option to use a higher table, 
but one or the other must be used. 


Providence Insurance Rate Probe Bill Up 

An act has been introduced into the Legisla- 
ture at Providence, R. I., which if passed would 
direct Insurance Commissioner Philip H. Wil- 
bour to investigate the premiums charged by 
fire insurance companies in each of the voting 
districts of each ward in the city of Provi- 
dence, the measure being fostered by a repre- 
sentative who alleges increases in the so-called 
Federal Hill-district rates. 

The act authorizes the insurance commis- 
sioner to investigate any stock fire insurance 
company, officer or agent or rate-making body 
and association and to insist upon answers un- 
der oath. A penalty of not less than $500 nor 
more than $3000 for a failure to answer his 
queries is provided for in the bill. It also car- 
ries a penalty for a misstatement. 


New Fire Extinguisher 

An automobile fire extinguisher for use on 
automobiles has been invented by a Brooklyn 
engineer, according to the Scientific American, 
which describes the apparatus as follows: 

Briefly, it is an aquamarine glass container 
holding a fire-destroying-chemical sealed under 
pressure, which is sprayed out in a wide circle 
of vapor upon the melting of an automatic 
fuse by the fire itself. The vapor in contact 
with the heated air changes to a dense blanket 
of gas which instantly smothers the fire down 
to the tiniest spark, according to the claims of 
the inventor. The fusible member is simple 


and positive in operation. 

When the fire extinguisher is to be used by 
hand, the operator simply holds it with the 
metal end up, unscrews the fuse end, and 





dashes the contents at the fire. The chemical, 
retaining some of the pressure, is slightly effer- 
vescent and rushes out of the container with 
considerable velocity. The action of the 
chemical on the fire is the same as in automatic 
operation. 

Needless to say, the new extinguisher need 
not be limited to use under the hood of an 
automobile. It can be used in the home, shop, 
store, shipping room, and elsewhere. By 
means of a bracket four automatic extin- 
guishers can be mounted overhead in factories. 





London and Scottish of London 

Horatio N. Kelsey, United States manager 
of the London and Scottish Assurance Cor- 
poration, Ltd., of London, has reason to feel 
gratified with the progress made by the Amer- 
ican branch of that company last year. The 
London and Scottish closed 1920 with $1,607,- 
977 of assets, an increase of nearly $300,000, 
and although the large increase in business re- 
quired the addition of nearly $300,000 to un- 
earned premium reserve (which now stands at 
$429,266), the branch shows a surplus of 
$964,708 as of December 31 last, representing 
an increase of $40,000. 


Syracuse Lectures 

Tuesday was the date set for the opening of 
a series of nine lectures on various phases of 
insurance to be given by Syracuse insurance 
men before the class in property insurance at 
the College of Business Administration at 
Syracuse University. One meeting each week 
during the semester will be devoted to these 
talks. The lectures were arranged through the 
efforts of G. H. Johnson, chairman of the 
service committee of the Insurance Agents 
Club of Syracuse. The speakers scheduled are 
E. V. Bruns, Joseph A. Geyer, John Kilpatrick, 
Jr., Willet R. Bowen, Lawrence Daw, T. Al- 
fred Fleming of New York, A. Bradley Fuller, 
Eugene A. Beach and William J. Farber. 


Lockwood Committee Denied Additional 
Powers 
The Lockwood investigating committee’s re- 
quest of the New York Legislature that it be 
given power to investigate insurance companies 
and banks has been voted down in the Senate. 


Sewall A. Faunce Passes Away 
Sewall A. Faunce, an old time fire insurance 
man, died last week. After the Boston fire 
he became local manager of the Phenix of 
Brooklyn and represented also the New Hamp- 
shire Fire. 


Waldo B. Rosencrantz, who was recently ap- 
pointed engineer for the Continental, the Fidel- 
ity-Phenix Fire and the American Eagle Fire, 
of New York, recently made an inspection trip 
through New York State. While visiting one 
large sprinkler-equipped plant, he discovered 
that a certain valve had been strapped shut 
ever since some repairs had been made, ten 
months previously, so that the supply of water 
had been cut off from the sprinkler during all 
that time. This certainly illustrates the need 
of periodical inspections. 
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Glens Falls Insurance Company 

Continued progress was made in 1920 by the 
old Glens Falls Insurance Company of Glens 
Falls, N. Y., its assets having grown about 
$750,000 and its net surplus having been in- 
creased about $24,000 after the payment of 
$240,000 for dividends. Its net premiums last 
year were $6,405,968, an increase of nearly 
$1,000,000 over those of 1919, while its losses 
incurred aggregated less than 52 per cent of 
premiums. ‘On December 31 last the company 
reported assets of $10,107,334, with a capital 
of $1,000,000 and a net surplus of $2,725,686, 
thus showing a surplus as to policyholders of 
$3,725,686. The officers of this old and steadily 
advancing company are: President, E. W. 
West; vice-president, H. N. Dickinson; secre- 
tary, F. M. Smalley; treasurer, R. C. Carter; 
assistant secretaries, F. L. Cowles, H. W. 
Knight and J. A. Mavon. 


Non-Recording Agencies in South 
Still Disputed 

Southern local agents have not been able to 
come to any understanding with companies re- 
garding the restricting of the apportionment 
of non-recording agencies in towns of not ex- 
ceeding 1000 population, advices from the 
South state. 

It is believed in Southern underwriting 
circles, however, that the evil—if one exists— 
will cure itself, as agents say that they will be 
able to handle the question, in Some of the 
States at least, through their local organiza- 
tions. Already some have acted and demand 
that entire legislation authorizing non-record- 
ing agencies be repealed. The Southeastern 
Underwriters Association is on record as being 
willing to act when the non-affiliated elements 
have consented to bring their agencies into line. 


What Is Combustion? 

A definition of combustion, taken from “Fire 
Insurance Inspection and Underwriting,’ by 
C. C. Dominge and W. O. Lincoln, is presented 
below: 


Combustion—What we usually call com- 
bustion attends the union of oxygen with some 
other substance, either solid or gaseous, as 
with carbon and hydrogen. We generally only 
use the term “combustion” when it is ac- 
companied by heat and light, and yet the 
union of oxygen with other things often 
takes place without producing any light. 
This is when the union takes place slowly— 
thus iron rust, the oxygen of the air unites 
with it, but so slowly that no light is given 
out—there is heat, but so little of it that it 
cannot be felt because the union is so slow. 
It is very. slow fire. When a man paints his 
iron fence to keep it from rusting, he really 
keeps it from getting burned. In this same 
manner, water puts out fire. It shuts out the 
oxygen of the air from the burning substance. 
It acts much as the paint acts on the iron. 


—A good many banks which do not loan money to 
merchants unless they have fire insurance to the value 
of eighty per cent of the value of their stocks con- 
tinue to accept money from depositors and carry much 
less burglary insurance than eighty per cent of their 
normal cash balance.—Protection. 
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Insurance in Force December 31, 1920, (PAID FOR BASIS).. 


J. H. Stewart, Vice President 





THE FARMERS AND BANKERS LIFE INSURANCE CO. 


Presents Its Tenth Annual Statement 
SHOWING CONDITION OF COMPANY DECEMBER 31, 1920 


ADMITTED ASSETS LIABILITIES 

First Mortgages on Real Estate. . Se . .$1,416,450 .00 Legal Reserve on Policies. . $1,808,468 .21 

Liberty Bonds.... 182,750.00 Credits to Policyholders, left with ‘Company at 
Collateral Loans Sec ured by U. S. Govt. Bonds.. 9,000.00 Interest . eo» 392,461.77 
State, County and ——— Bonds... ...22...« 414,813.83 Death Claims Incurred, (Proofs not ‘Completed). 25,206.15 
Loans and Liens on Policies. . Saotiacwsieeeees OOIGLOCOL Premiums Paid in Advance... ic 64 -ciie oe a 4,656.96 
GAG A SAOIES «5 nice wis 5:6 v biased oo awaneesorcies BOS pROECOT MeIMsUERRCE FVEMMNME. .. 0... 66 os sree eden vans 2,510.64 
AccruedInterest. . Jenna 36,272.81 Interest Paid in Advance. eA ORAS ok 5,156.56 
Net Uncollected and Deferred Premiums... .... 100,958.01 Reserve for Taxes..... Re 7,795.46 
Al aothner Aduritted Assets. 2... 0.00.6 6s ca os es 2,237 .67 Reserve for Co- operative Fund. Pete ieee rere 70,123.84 
All Other Liabilities... .........-. Be reucceeeers 14,304.22 

CAPITAL STOCK . ae "$275,000.00 

UNASSIGNED SURPLUS. ae 81,176.69 

TOTAL SURPLUS FOR POLICYHOLDERS’ 
PROTECTION. oe . 856,176.69 
TOTAL ADMITTED ASSETS..... . $2, 686, 860. 50 TOTAL LCIABILIDEES « 24.035 cc cians ve ee OOO OOO HOO 
Gain in Admitted Assets during 1920, (Greatest in the Company’s History) . $619,567 .56 

Gain in Unassigned Surplus during 1920, (This is the actual gain and includes the item of $70,123. 84, not ‘prev iously 
charged, on account of Co-operative Fund. Rad ean een Rts Ai 76,241.69 
Net Gain of Insurance in Force, during 1920, (This i is ‘on a strictly 1 PAID FOR R BASIS). a bis savaviadsehetove so due tee-tiw is cee eee 
, MEA Re Renate Sacre “'31'018,650.00 


THIS IS THE LARGEST VOLUME OF BUSINESS EVER PLACED UPON THE BOOKS OF ANY KANSAS LIFE INSURANCE COMPANY 


H. K. Lindsley, President 
Frank B. Jacobshagen, Assistant Secretary Dr. J. L. Evans, Medical Director 


E. B. Jewett, Secretary-Treasurer J. A. Brubacher, Counsel 


WICHITA, KANSAS 


John E, Higdon, Actuary 











aici, LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, Presiwenr. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 


Industrial and Ordinary Life Insurance polic'*s issued upon all attractive forms 
of policies. 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
IHinois and Missouri with direct Home Office contracts. Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY ° 
OF COLORADO 


Thos, F. Daly, President DENVER, COLORADO 








Stability with Fraternity ° 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


! If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 























In 1919 


44 General Agencies paid for 
$88,000,000 





Standard Business 


Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 
Boston, Mass. 




















C. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS Vice-Prest. and Managing Underwriter. 


The Inter-State Fire Insurance Ce 


OF DETROIT, MICHIGAN 
408-412 DIME BANK BUILDING 


PI a oa. n'e 3 01snin 00s 9006 0.00 50 0ie 5000s ceseseee $643,391.51 
LIABILITIES, INCLUDING CAPITAL............ 580,018.60 

ES onic dsa tn wa Saawlon Sein sice a cmew $63,372.91 
SURPLUS TO POLICYHOLDERS................. $322,522.91 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 














WANTED 


Managers for These Important Districts 


KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Treas. Dept) 


Admitted Assets. . 
I hsacanece 
ee 


$3,890,624 . 00 
1,000,000. 00 
564,840. 00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 














COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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Bonding and _ Insurance 
Company 

The Massachusetts Bonding and Insurance 
Company, of Boston, made excellent advances 
in the principal items of its statement cover- 
ing the year 1920. Thus, it shows an increase 
in the net premium income of $1,272,791, the 
net premiums written having been $7,100,782. 
This gain in business was followed by an in- 
crease of $570,982 in reserves, the premium re- 
serve now standing at $2,713,931 and the claim 
reserve at $1,463,508. Aside from unad- 
mitted assets amounting to $282,380 (which 
the company considers good, though not ad- 
mitted by insurance departments), the com- 
pany reports resources of $6,731,783, with a 
surplus to policyholders of $2,054,705, includ- 
ing capital stock, $1,500,000. Its surplus to 
policyholders, as shown by its books, is $2,- 
337,175. The Massachusetts Bonding and In- 
surance Company writes fidelity and surety 
bonds, general liability, automobile, accident, 
health, plate glass and burglary and theft in- 
surance, and has built up a fine organization. 
Its business is now larger than ever before, 
and its assets exceed those of any previous 
year in its history. T. J. Falvey is president of 
the company, Charles W. Fletcher is comp- 
troller and John T. Burnett is secretary. 


Massachusetts 


Brotherhood Life and Casualty Organizing 

Stewart N. Dunning, a Hartford lawyer, ap- 
peared before the legislative committee on 
insurance last week, asking for an extension of 
two years in the period during which the 
Brotherhood Life and Casualty Company of 
Hartford may organize. The company will not 
be a fraternal, as the name might indicate, but 
a stock owned company, starting with $300,000 
capital. The name “Brotherhood” was merely 
used for convenience in obtaining a charter, the 
reservation being made that the incorporators 
may change the name to any suitable title when 
they are ready to actively organize. It was in- 
timated by Mr. Dunning that within the next 
two years the new company will probably step 
into the field. 

William BroSmith for the Travelers Fire, 
also asked an extension of two years, until 
March 24, 1923, during which the company may 
organize. High taxes and the financial situa- 
tion, he said, have kept the company out of 
the field so far. He intimated, however, that 
the youngest of the Travelers enterprises may 
make its bow before 1023. 


American Reinsurance Company, Philadel- 
phia 

The American Reinsurance Company, now 
located at Philadelphia, Pa., which is the only 
American casualty and surety company con- 
fining itself solely to reinsurance, undertaking 
no direct business whatsoever, and maintain- 
ing no agents, presents an excellent statement 
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as of December 31, 1920. Its assets then ag- 
gregated $2,487,480, and its surplus to treaty 
holders was $1,084,481, including $750,000 cap- 
ital stock. Its reserve for losses was $810,603, 
and its unearned premium reserve $502,040. 
The company began business in 1917, with a 
paid-in capital and surplus of $150,000, but this 
was progressively increased until now there 
has been paid in $750,000 of capital and $500,- 
ooo of surplus. The company’s large increase 
in loss reserve and unearned premium reserve, 
occasioned by the increase in volume of busi- 
ness during 1920, accounts for a reduction of 
about $50,000 in its surplus account in 1920, 
but its surplus to treatyholders of $1,084,481, 
out of assets of $2,487,480, is clearly evidence 
of the stability of the company and the sound- 
ness of its underwriting policy. The officers 
of the American Reinsurance Company are: 
President, Harry Boulton: vice-presidents, H. 
B. Swoope, and Carl M. Handsen: secretary, 
W. B. Athey; treasurer, O. H. Irwin. 


Texas Segregation Bill Shelved 

There is no chance for the passage during 
the present session of the Téxas Legislature of 
the bill introduced in the early part of the 
session by Sehator Floyd of Red River county, 
which seeks to segregate insurance and bank- 
ing divisions of the Department of Insurance 
and Banking. The author of the measure, 
since the special message sent to the legislature 
by Governor Neff recommending consolidation 
and abolition of numerous departments, boards 
and commissions, has made no attempt to push 
his bill. A copy of it was submitted to the 
Governor and he has indicated to Senator Floyd 
that he “saw no necessity for its immediate 
passage.” 

Senator Floyd said that in view of his inter- 
view with Governor Neff he will not attempt to 
pass the bill in its present form. He said he 
was seriously thinking of drawing a new bill 
after he has given the matter sufficient study. 
He is of the opinion that the bill can be changed 
so as to meet with the hearty approval of the 
Governor and at the same time accomplish the 
separation of the insurance and banking di- 
vision as devoutly sought by all the banks and 
bankers and most of the insurance men. 

Under his prospective plan, Senator Floyd 
said he would consolidate the present insurance 
division, the State Fire Insurance Commission 
and the Industrial Accident Board into one 
Insurance Department with a head of its own 
and create the Banking Department as a sepa- 
rate entity with its chief. 





National Surety Compeny, New York 

The world’s largest surety company—the 
National Surety Company of New York—in- 
creased its gross premiums last year over forty 
per cent above those of 1Io19, and its net 
premiums increased 35.5 per cent, having 
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SUN LIFE ASSURANCE COMPANY OF CANADA 


HEAD OFFICE MONTREAL 


1871 
JUBILEE YEAR 


FuALF a century has elapsed since the Sun Life Assurance Company of Canada issued its first policy in 1871. 
herewith indicate the size, strength and outstanding position to which the company has attained among the life assurance institu- 


tions of the world, as a result of its operations during those first fifty years. 
SYNOPSIS OF — FOR 1920 
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INCOME 


Cash Income from Premiums, Interest, Rents, etc., in 1920... 2... 0... ce eee eee ees 
Increase over 1919... .. os ssc. ces a 


Profits Paid or Allotted to Policyholders in 1920....................4.. 
SURPLUS 


Total Surplus 31st December, 1920, over all liabilities and capital............ 6.0.0.0 ee ee ee ee eee 
ces, the Om (5) Table, with 34 and 


(According to the Company’s Standard, viz., for assuranc ? ; 
3 per cent. interest, and for annuities, the B. O. Select Annuity Tables with 314 per cent. interest). 


TOTAL PAYMENTS TO POLICYHOLDERS 


Death Claims, Matured Endowments, Profits, etc., during 1920............ 























Payments to Policyholders since organization............. 1. +e secs te te ee ee ee te tte tees 
. ASSURANCES ISSUED DURING 1920 
Assurances issued and paid for in cash during 1920..... 2.6.0.6... ee ee ee ee eee ee 
Imcrease Over W010 66... .6 0565 Seeks bs ee a FA pn see RS tA iris an ln ps dua Ua anaes ShGEAE A 
. BUSINESS IN FORCE 

Life Assurances in force 3ist December, 1920... ........- 2 ccc cece cr cee eer e reece ener et en erenes 
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THE COMPANY’S GROWTH 

YEAR INCOME ASSETS SS. 

~—— re cna dnaknscnee $48,210.93 $96,461.95 |  $1,064,350.00 

BBD oa c crostecsre dcr randae Saleen 141,402.81 473,632.93 3,897,139. 11 

BIBOID dco avsvcle, fn viacdaieapttniocele 889,078.87 2,473,514.19 16,759,355 .92 

MRIs reece toviastets a sintciniacetcotee 2,789,226. 52 10,486,891. 17 57,980,634 .68 

BIIMND coer covd cilia tesitun eck neta waneeine 9,575,453.94 38,164,790. 37 143,549,276 .00 

SOB nuseccewsaces LOE SD 28,751,578.43 114,839,444.48 486,641,235.17 








woe... $114,839,444.48 


teen ee + $106,891 ,266.23 


wee ee ee + $486,641,23 5.17 


1921 


The figures submitted 


9,127,976 .21 


...aee+ $28,751,578.43 
, 3,047,377 .33 


$1,615,645.64 
$8,364,667.15 


.....++ $10,960,402 .00 
. 102,187,934.30 


20,342,416.79 


70,282,773 .12 
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FINANCIAL STATEMENT AS OF 3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


DECEMBER 3ist, 1920 








ASSETS 
Cash in Banks and Office... -...+.+-0000000eseereees $345,064.72 A Complete Text and Reference Book for 
a “ae Fire Insurance Inspectors and Underwriters, Students, 
Premiums in course of collection under 90 days.......-...++. 666,451.28 Firemen and Others Interested in Fire Prevention 
PreHtts REGCIVADIC 0656s os cs veccceccesscesse ee esesess 41,284.15 
$4,352,895.62 Insurance Terms Defined 
pereesinecoie Standard Policy Thoroughly Explained 
Unearned Premium Reserve.........-- 2s cece ee eeeeeeeees $1,726,205.02 tan aar olicy orougily Plaine 
Loss Reserve. ......seeec ence eet e sete terete teense tees 1,342,538.60 Special Forms of Insurance Analyzed 
PANT CDE TOE TARDIIEIOR «66.6 0s 0.5 2.5 0 05's oe coe vin 00s t0lee ose siviee 234,155.00 h S 3 
Voluntary Reserve.......-.+-+- iam 50,000.00 Chemicals and their Hazards Described 
SR seeseanepeeeeennnenennnnii Manufacturing Processes & Special Hazards Listed 
Surplus to Policyholders...........0+eeeeee cece ee eeeecees 1,000,000.00 
$4,352,898.62 Alphabetically Arranged—Printed on Thin Paper—Bound 
Compiled under the laws of the States of New York and Massachusetts in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


and examined and verified by Joseph Froggatt & Co., Inc., representing 
the Banking and Insurance Department of the State of New Jersey, as 


of December 31st, 1920. 
PRICES 


Flexible Binding, $5.00 
De Luxe edition, thumb indexed, $6.50 


At a meeting of the stockholders of the Company, held January 19th, 
1921, it was voted to increase the capital stock from $600,000.00 to $750,- 
000.00 and add an additional $150,000.00 to the surplus. The entire 
amount has been subscribed and will be fully paid March 2nd, 1921. 


OFFICERS: 


i ; E. C. FEIGENSPAN, Vice-President; 
C. W. FEIGENSPAN, President = See ORTLEY, yg es THE SPECTATOR COMPANY 


W. C. GARRISON, Treasurer; 


. HO SHALE, Vice Pres., Gen. Mgr.; W. VAN WINKLE 
J. HORACE “J ice Pres 4 ; PUBLISHERS 


Secretary; W. GRIFFIN, Ass’t Secretary; W. A. HERR, 


Comptroller. 
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Just the Book for Students 
in the Coming Examinations 


New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Insurance Society of New Yor 
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reached the sum of $10,987,153, while its com- 
bined loss and expense ratio last year was 80.8 
per cent, compared with 75.7 per cent in I9I9 
and 84.2 per cent in 1918. Having in mind the 
unsettled conditions in business in the past 
year, the results achieved are most gratifying 
to all friends of the company. Its income from 
securities was $966,437, and it disbursed for 
dividends the sum of $600,000. It is apparent, 
therefore, that the underwriting earnings were 
not drawn upon to pay its dividend of twelve 
per cent. The company closed the year 1920 
with $23,148,209 of assets, and a surplus to 
policyholders of $10,608,981, including $5,000,- 
000 capital. Its unearned premium fund at the 
end of 1920 was $7,082,852. During the past 
year the company paid claims aggregating $4,- 
802,875. The National Surety has steadily ad- 
vanced until it has become financially one of 
the greatest institutions of its kind in the 
world, and transacts the largest volume of 
business of its class. Its popularity with the 
people is evidenced by the great amount of 
surety and burglary insurance business which 
it transacts, and which it is demonstrated is 
conservatively underwritten and _ profitable. 
The company permits no cutting of rates, no 
rebating and no discrimination in any form, 
and thas a wide reputation for paying its 
losses practically on demand, and settling them 
in a liberal and equitable spirit. In other 
words, the company gives excellent service for 
a fair remuneration. William B. Joyce is 
president of the National Surety, and he is 
ably supported by a most capable corps of 
officers. 





New Workmen’s Compensation Bills Up in 
Albany 

Two additional bills amending the work- 
men’s compensation law have just been intro- 
duced in the New York State Legislature. One 
comes from Assemblyman Reiss and proposes 
to amend subdivisions 3 of section 15 by in- 
creasing the period during which compensation 
shall be paid for certain permanent partial dis- 
ability. 

The other bill, offered by Senator Knight 
and Assemblyman Brady, in their respective 
houses, amends sections 3, 91 and 93, by de- 
fining the word “commission,” and by making 
these sections conform to the proposed law re- 
organizing the State Industrial Commission. 
Sections 62, 63, 65, 66 and 75 are repealed. 

The Senate committee on taxation has re- 

Ported out favorably Senator Towner’s bill, 
permitting the Independence Insurance Com- 
pany to make application to the State Tax 
Commission for a revision and readjustment 
of taxes levied against it under section 187 of 
the tax law. 
. Bills amending the insurance law have been 
Introduced in their respective houses by Sena- 
tor Towner and Assemblyman Gardner, as 
lollows : 

Amending sections I10, 112, 113, 116 and 126, 
Tepealing section 115, and adding new section 
It in place of old section 111, in relation to 
Mutual fire insurance corporations. 

Amending section 150 by providing for the 


incorporation of companies doing a business of 
marine or inland marine or transportation in- 
surance against any risk, whether to person or 
property, including liability for loss or damage 
arising out of the construction, repair, opera- 
tion, maintenance or use of subject matter of 
such primary insurance, but not including life 
insurance, or surety or fidelity bonds. 


Commercial Casualty Insurance Company, 
Newark 

Important gains were made last year by the 
Commercial Casualty Insurance Company of 
Newark, as is disclosed by the company’s state- 
ment as of December 31, 1920. On that date it 
had assets amounting to $4,352,809, a capital of 
$600,000, and a net surplus of $400,000, giving 
a surplus to policyholders of $1,000,000. 
Among its liabilities are noted an unearned 
premium reserve of $1,726,205 and a loss re- 
serve of $1,342,530. It also reports a voluntary 
reserve of $50,000. During 1920 the company’s 
assets increased over $770,000, its unearned 
premium reserve increased $370,000, its net 
surplus increased over $61,000, its capital was 
increased $100,000, and its net premium in- 
come increased over $1,050,000. At a meeting 
of stockholders held in January, 1921, it was 
voted to increase the capital from $600,000 to 
$750,000, and to add $150,000 more to the sur- 
plus. These amounts will be paid in by March 
2 next. It is clear from the foregoing data 
that the Commercial Casualty Insurance Com- 
pany is a very progressive institution. Its of- 
ficers are: President, C. W. Feigenspan; vice- 
president and general manager, J. Horace 
Shale; vice-president, E. C. Feigenspan; secre- 
tary, W. Van Winkle; treasurer, Winton C. 
Garrison: assistant secretary, W. R. Griffin; 
comptroller, W. A. Herr. 





Heads Federal Underwriters 

George H. Price, manager of the branch 
office of the Fidelity & Deposit Company in 
Washington, has resigned to accept a vice- 
presidency of the Federal Underwriters. Mr. 
Price, in addition to producing a large volume 
of surety business, has supervised the nation- 
wide service bureau of the Fidelity & De- 
posit Company for years. He has been con- 
nected with the Fidelity & Deposit for more 
than ten years in the home office and in the 
field. The Federal Underwriters represent the 
National Surety Company, of which company 
George T. Parker, Willis W. Parker and Mr. 
Price are resident vice-presidents. 


Texas Bill Amending Tax Law Passed 

A bill to amend Chapter 15 of the General 
Laws of Texas passed by the last legislature, 
was finally passed by the senate last week. It 
is provided that the interest of a mortgagee Or 
trustee under any fire insurance policy shall 
not be invalidated by any act or neglect of the 
mortgagor or owner of the property insured 
by said policy of the happening of any condi- 
tion beyond his control, and declaring void any 
stipulation in any fire insurance policy contract 
in conflict therewith. 


41 


PILFERAGE EVIL GROWS 


British Commerce Chamber Names Com- 
mittee to Investigate 

With a view to taking some steps to bring 
about some relief in the pilferaging of goods 
in transit, which has been growing steadily 
worse, Consul General Skinner of London re- 
ports a special committee of the London 
Chamber of Commerce has been appointed. 

The committee has also approached the Brit- 
ish Home Office with a view to strengthening 
the police arrangements on and in the vicinity 
of the River Thames. The urgent necessity 
of universal action is illustrated in a letter 
which the committee addressed to the Home 
Office on December 1 and which pointed out, 
among other things, that: 

“Claims for theft and pilferage passed by 
Lloyd’s Claims Bureau, from September 27, 
1919, to November 6, 1920, amounted to £574,- 
154 ($2,794,120), in fifty-nine weeks, an aver- 
age of £0,731 ($47,355) per week. These are 
only the settlements by such Lloyd’s under- 
writers as use the bureau, besides which there 
are large amounts paid by the insurance com- 
panies, and there are also the losses borne by 
merchants uninsured and the enormous claims 
paid by the shipowners. The claims paid by 
one shipping line are at one time at the rate 
of £250,000 per annum.” 





Reinsures American Bonding Business 
Che Southern Surety of Des Moines has re- 
insured the accident and health and double in- 
demnity business of the American Bonding 
and Casualty Company of Sioux City, recently 
thrown into the hands of a receiver, so Insur- 
ance Commissioner Arthur 
nounces. 


C. Savage an- 


None of the other lines carried by the com- 
pany have been reinsured as yet. Many com- 
panies have had representatives on the spot 
looking over the business. None seem very 
enthusiastic over some of the business. The 
accident and health was the most sought. 


Great Western Underwriters Liquidating 
Edson S. Lott was pleased to receive a tele- 
gram last week from the well-known firm of 
Trezevant & Cochran of Dallas, Texas, read- 
ing as follows: “Associated Press, through 
newspapers, report Great Western Underwriters 
of Wichita Falls, Texas, discontinued business 
yesterday, liquidating.” A photograph of this 
telegram was mailed to the insurance world 
during the past week as indicating the interest 
of casualty agents in the fight being prosecuted 
by Mr. Lott against reciprocals and mutuals. 





Py insurance firm of Mullin, Acton & McDonald 
of San Francisco announces the retirement of William 
McDonald, the firm now being Mullin, Acton & Co 


—Senate bill No. 726, introduced in the California 
Legislature by Senator Flaherty and known as the 
State compensation monopoly measure, is generally 
supposed to be backed by the American Federation of 
Labor. The bill, if it becomes a law, will prohibit 
stock companies, mutuals and reciprocals from writing 
workmen’s compensation in California after January 
1, 1923, thereby giving an exclusive monopoly of the 
business to the State Compensation Fund. 
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Positions Wanted 


Actuarial 


Actuarial 














POSITION WANTED 


By a young man with six years’ experience in life 
insurance general agency. At present employed, 
but desires change. Thoroughly competent, 
good references. New York City preferred,,but 
would go elsewhere. Address B. F. K. carefof 
the SPECTATQR, P. O. Box 1117, New York City. 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 





FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 




















| Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 





J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lnc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mér., ROCHESTER 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 








MAJESTIC BLDG., DENVER, COL. 256 BROADWAY NEW YORK 
DONALD F. CAMPBELL W. R. HALLIDAY 
CONSULTING ACTUARY CONSULTING 
76 WEST MONROE ST. CHICAGO ACTUARY 
Tatueenec thendaees INSURANCE EXCHANGE CHICAGO 




















SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 ° 
General Insurance Agents 


Box 351 


San Juan Porto Rico 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansor Bidg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 





JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. © 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


JULIAN C. HARVEY 


GEORGE B. BUCK 














— 





Actuarial 








CONSULTING ACTUARY 
ACTUARY sete ote 
CHEMICAL BUILDING ST. LOUIS, MO. 256 BROADWAY NEW YORK 
JNO. A. COPELAND T. J. MCCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 








Colcord Bldg., OKLAHOMA CITY, OKLA. 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 








T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 








26 W. 44th ST., NEW YORK 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W Independent Life Building 








42 














In | 
sure 
dep: 
Offi 
Best 
tinu 
ter | 
first. 
Pf 
New 


Setdtlemmemmeemeeet 
Balla: 
ark, with 
chartered 
establish ; 
insurance 





Special age 


—A co! 
the Texas 
policy of 
any of its 
recites tha 
insure the 
five years 











February 17, 1921 


THE SPECTATOR 





Miscellaneous Insurance 








Insurance Examiners and Adjusters 


BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Phone Rector 8591-0538-0652 
INSURANCE ADJUSTERS 


APPRAISEMENTS 
INVESTIGATIONS—ADJUST MENTS 














COLLISION 
FIRE—THEFT 
PROPERTY DAMAGE 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1116 Mutual Bldg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 











ON THE PERSONAL SIDE 


























Company Representation Wanted 











Non-Tariff Gompany 
Wanted 


A general agency at Winnipeg offers an op- 
portunity for a non-tariff fire company desiring 
to extend its business into Western Canada. 
Address K. D. S., care The SPECTATOR. 

















SITUATION WANTED 








EXPERIENCED MAN 


In present day practices of life in- 
surance, accounting and actuarial 
departments, wishes position in 
Office. Familiar with Spanish. 
Best references. | Wants to con- 
tinue in the same business no mat- 
ter how small opening may be at 
first. Care Box 30, THESPECTATOR, 
P. O. Box 1117, City Hall Station, 
New York City, N. Y. 











3allard & Greene, Inc., of 9 Clinton street, New- 
ark, with Mulford W. Ballard as agent, has been 
chartered in the office of the Secretary of State to 
establish and operate a general insurance agency and 
as general or 


insurance brokerage business, to act 


special agent for insurance companies. 

-\ concurrent resolution has been introduced in 
the Texas House of Representatives to make it the 
policy of the State not to carry fire insurance upon 
any of its buildings or their contents. The preamble 
recites that.it would cost $159,976 a year properly to 
insure the State property, and that losses for the past 
five years have aggregated only $184,816, 


William H. Harris, vice-president of the 
Fidelity and Deposit Company of Baltimore, 
has resigned to become a vice-president of the 
National Surety Company. 


Richard H. Cole, secretary of the Connecticut 
General Life Insurance Company, has been 
elected a director of the company. 


George W. Tilley of Waco, Texas, recently 
appointed a member of the State Fire Insur- 
ance Commission, succeeding A. P. Wooldridge 
of Austin, has assumed his office. 


E. F. McAdow, formerly State agent of the 
National in Michigan, has assumed the State 
Agency of the Great American and American 
Alliance of Wisconsin. He succeeds E. O. 
Basse, who is now Western manager of these 
companies. 


Richard H. Cole, secretary of the Connecti- 
cut General Life Insurance Company, has been 
elected director to succeed the late Theodore 
Lyman. Geo. C. Capen has been appointed as- 
sistant superintendent of agencies of the same 
company. 


Henry S. Nollen is the new president of the 
Equitable Life Insurance Company of Iowa. 
Fred C. Hubbell retired from that position at 
the annual meeting in Des Moines and was 
elected vice-president. Mr. Nollen was elevated 
from vice-president to the presidency, making 
the seventh president since the company was 
organized in Des Moines some fifty-five years 
ago. Mr. Nollen has long been prominent in 
life insurance circles and business and civic 
affairs of Des Moines. He has been in life 
administration work most successfully for 
twenty years. 


T. R. Roller, of the Norwich Union has be- 
come associated with the North British & Mer- 
cantile as automobile underwriter for Greater 


New York. 


George W. Smith, for some time with the 
Mets-Stovel Agency, has joined the Ballard, 
Greene-Smith Agency, as special agent. New 
York and New Jersey will be his territory. 


Captain E. W. Bonnaffon, formerly assist- 
ant to the Director of the Bureau of War Risk 
Insurance, has been made director of the 
Division of Supplies by the U. S. Shipping 
Board, to succeed H. B. Miller, resigned. 


Robert E. Michaels, representative of the 
Glens Falls Insurance Company in Maryland, 
District of Columbia, Virginia, West Virginia 
and Delaware, has become associated with the 
agency of Parr & Parr, of Baltimore. 


Harry M. Hutton, assistant-secretary of the 
agency deaprtmerit of the Fidelity & Deposit 
Company, has resigned to become associated 
with the National Surety, as assistant to 
Vice-President Harris. 


R. H. Karper, has severed his connection 
with the Home Insurance Company to join the 
National Union Insurance Company of Pitts- 
burgh. He was secretary of the New York 
Examining Underwriters Association. 


R. C. Swain, agency superintendent of the 
Montana Life, has returned to the home of- 
fice at Helena after an extensive survey of the 
California field. The Montana entered the 
state early this year and is establishing an ex- 
tensive agency plant throughout the state. 
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Harry Goldsworthy of San Francisco has 
been appointed special agent for the Vulcan 
Fire of California in its Bay District. Mr. 
Goldsworthy has been connected with the 
Vulcan for some time as examiner at the San 
Francisco office. 


Ralph H. Mann, on February 15 assumed 
his new duties as special agent for the Miller, 
Henley and Scott General Agency of San 
Francisco, as special agent covering the State 
of Oregon. 

J. C. Crooks has resigned as special agent 
for the Edward Brown and Sons General 
Agency of San Francisco in its automobile 
department, to, become special agent for the 
Nevada Fire Insurance Company in its Nevada 
and California territory. 

W. G. Mockett, of the Phoenix of Hartford, 
was elected president of the West Virginia 
Fire Underwriters’ Association at the annual 
meeting of that body held in Philadelphia. 

M. E. Jewett, vice-president of the Royal 
Indemnity, is on a trip in the Middle West. 

Clarence E. Porter, manager of the Western 
department of the Commercial Union, is visit- 
ing the home office. 

W. E. McCullough, assistant manager of the 
Western department of the Queen, addressed 
the Cook County Field Club at its regular 
monthly meeting on “Explosion, Riot and Civil 
Commotion Insurance.” 


Baltimore Life Underwriters Meet 


A meeting of the executive committee of the 
Baltimore Association of Life Underwriters 
was held at Baltimore Tuesday for the pur- 
pose of passing on the many applications for 
membership before the body and also to dis- 
cuss plans for the third Southeastern Congress 
of Life Underwriters, which will be held on 
March 10. 

Prominent insurance men will gather from 
all parts of the East to attend the congress, 
which will be participated in by the Baltimore, 
Washington and Hagerstown, Md., associa- 
tions. 

At the annual meeting of the Baltimore Asso- 
ciation Wednesday evening an advertising cam- 
paign to carry the doctrine of life insurance 
to the public to offset the numerous lapses ex- 
pected this year, and to aid in increasing pro- 
duction of new business, was mapped out. 

Frank M. Wheaton of the Union Central 
Life was elected president, succeeding Charles 
R. Gantz of the State Mutual Life; Edwin W. 
Bartol of the Metropolitan was elected vice- 
president; Thomas M. Green of the Fidelity 
Mutual, secretary, and Nelson M. Bond of the 
Travelers, re-elected treasurer. 

A. G. Goodrich, of the National Life of Ver- 
mont; Charles R. Posey, of the Mutual Life 
of New York; George K. Bashore, of the 
Metropolitan; Felix Rothschild of the Sun 
Life of Americi; Paul Clark, of the John 
Hancock, and L. G. Spaulding, of the Mutual 
Benefit, were elected directors. 
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Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 


Licensed by the United States Government, the District of Columbia, and the following States: 
IUinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Pennsylvania, Kentucky, 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


A. J. SABATH, President 


.CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


WRITES 
Plate Glass General Liability 
Burglary F Elevator 
Automobile. Liability—Property Teams 


Damage and Collision 


Wisconsin;*- Maryland, Nebraska, West Virginia. 





O. F. ROBERTS, Vice-Pres. & General Manager 














NATIONAL LIFE INSURANCE CO. 


Montpelier, Vermont 


FRED. A. HOWLAND, President 


For Seventy Years This Strong Mutual Company 
Has Protected The Home and Family 


EDWARD D. FIELD, 
Superintendent of Agencies 
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State Mutual Life Assurance Co. 
of WORCESTER, MASS. 


Incorporated 1844 
Commenced business June 1, 1845 
1799 21 
is the 76th ANNIVERSARY of our commence. 
ment in business. 

From the beginning the first consideration has 
been to furnish absolute protection to policyholders and benes 
ficiaries. 

This practice has resulted in satisfied policyholders—the first 
essential to the agents’ success. 


B. H. Wright, President : D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies 

















» Would you like to represent a life company in its* 
home state where you will have back of you the in- 

fluence and interest of the biggest men in the com- _ 
munity? 


If so, communicate with 
CLINTON C. WHITE, Secretary 


Puritan Life Insurance Company 
Providence, R. I. 


A direct contract with the Company. General Agent’s Commissions. 





~* 
HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 
The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 
For Agency Apply to 

GEORGE W. MURRAY 

Superintendent of Agents 
256 BROADWAY, NEW YORK 














Boston Mutual Life Insurance 
Company 


“The Company of the 
Minute Man’”’ 


77 Kilby Street 


H. O. OER ERT KIN 


THE 


E. C. MANSFIELD, Sec’y & Treas. 


OBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued. 


CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their | 


benefits SIMPLY PERFECT. 


BOSTON, MASS. 





| 


| 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander, Supreme Record Keeper, 
Port Huron, Michigan. Port Huron, Michigan 











STATEMENT DECEMBER 31, 1919 


New York Basis 


Net Amount of Unpaid Losses and Claims...... $217,611.53 
Reserve for Unearned Premium.............--- 2,976,740.S2 
Federal, State and other Taxes due and accrued. . 43,673.33 
All other claims..............- 67,194.01 


F. H. HAWLEY, President 
J. W. CROOKS, Treasurer 


OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO 





Organized 1848 


Reserve for Emergencies.............$125,000.00 
Net Surplus....65 0.0.2 css sie os «ees a 
Surplus to Policyholders...................... $1,566,459.55 
Admitted Assets........ seeeeeees+ $4,871,679.24 


W. E. HAINES, Secretary 
N. R. CHALFANT, Asst. Sec’y. 
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